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PRESIDENT STONE’S VIEWS 


ooo 


YEAR’S RESULTS IN CASUALTY 





Interesting Letter Dealing With Differ- 
ent Phases of the Business by the 
Maryland Casualty’s Chief 





The annual letter of President Stone, 
of the Maryland Casualty, has gotten 
to be a sort of state paper on casualty 
insurance and resembles the famous 
letters of the late President Greene, of 
the Connecticut Mutual Life. 

President Stone tells about the differ- 
ent departments of his own company 
and also descants on the general phases 
of casualty business. 

The Maryland Casualty has just com- 
pleted its first decade and during that 
period has made a most commendable 
record. 

Analysis of Maryland’s Figures 

President Stone analyzes the com- 
pany’s figures thus: 


on uncollected pre- 

miums) were ..... $1,306,604.01 
The claim expendi- 

tures were ....... 1,846,273.53 2,652,877.54 
Leaving net earnings on underwrit- 

pleated coccccece eecees$ 455,432.27 
The investment income was........ 


148,027.06 
Making total net earnings.........-$ 598,459.33 
ut of this sum we have appropri- 
ated to the premium reserve..... 828,880.50 
To special reserve to cover any un- 
paid taxes, bills, or other accounts 44,964.32 
And have paid in dividends........ 105,000.00 
Leaving a balance of..........++. $ 119,614.51 
hich is increased by a reduction in 
our claim reserve of.......... oe 39,956.86 


This balance, in ordinary times, would be add- 
ed to the surplus fund. But these are not or- 
dinary times, especially in the securities mar- 
kets. As a consequence of the extraordinary and 
subnormal prices at which bonds were quoted at 
the close of 1907, there is a shrinkage in the 
apparent value of our investments of $197,- 
689.44; and as the unappropriated balance of 
our earnin as above shown ($159,570.87), 
lacks $38,118.57 of covering this shrinkage, that 
difference is deducted from our surplus, reduc- 
ing the same to $933,928.20, as compared with 
$972,046.77 at the close of 1906. 


Comments on Securities Valuation 


Commenting on the subject of valua- 
tion of securities, President Stone says: 

“It would be a wise change to abolish 
the market value method and establish 
the investment value or amortized value 
method, at least with reference to life 
and casualty companies, and we hope 
the insurance commissioners of the 
states whose legislators meet this year 
may so recommend to their respective 
general assemblies.” 

Steam Boiler Insurance 


Coming to the special lines the com- 
pany writes, President Stone first takes 
up boiler insurance, stating that the 
year was marked by an unusually large 
number of serious explosions both in 
insured and uninsured plants. No par- 
ticular cause can be attributed. The in- 
sured boilers had been carefully in- 
spected. The Maryland Casualty intro- 
duced last year the “use and occupancy” 
clause in boiler policies, whereby dam- 
age or loss resulting from interruption 

(CONTINUED ON PAGE 14) 








Losses Paid by Aetna in 89 years, $112,036,856.57 
. 8. GADSDEN, Grn’. AcT. THOS. E. GALLAGHER 
be coon couant,cumcaao Gen’l Agent Western Branch, Cinctanatt, O. 


About June first the Western Branch will be removed to 159 LaSalle St., Chicago 











A SATISFIED CUSTOMER WILL BE A PER- 
MANENT CUSTOMER. TO SECURE HIS 
SATISFACTION THE POLICY YOU CIVE HIM 
MUST BE PROOF ACAINST CRITICISM, AT 
ANY TIME, BY A COMPETING ACENT OR 
OTHERWISE. 


BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
BY GIVING THEM CONTINENTAL POLICIES 














CAPITAL 
$1,000,000. 
ASSETS OVER 
$16,800,000 


LIABILITIES LESS THAN 
$7,900,000 


SURPLUS TO POLICY- 
HOLDERS OVER 


$9,000,000 











THE GONTINENTAL FIRE INSURANCE GO. 


Principal Office, 46 Cedar Street, New York. Western Dept., 280 La Salle Street, Chicago, Ill. 














D, W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B. KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $3,421 ,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453-74 





THE WESTERN DEPARTMEN1 
Northeast Corner Fourth and Elm Streets ‘“< xe CINCINNATI, OHIO 
LGVEJOY & SPEAR, Managers Agencies in all cities and towns 








INTEREST IN THE FIGURES 


MORE ANNUAL STATEMENTS IN 








Local Agents Are Watching the Re- 
turns as Filed with the State 
Departments 





The following are extracts from an- 
nual statements as of Dec. 31, 1907: 


Aachen & Munich—Assets $1,797,218, gain 
$2,970; reserve $850,674, gain $380,080; net sur- 
plus $643,601, decrease $109,344. 

American National, Ill.—Assets $292,429, gain 
(since Sept. 12, 1907) $42,429; reserve $31,840; 
a $50,410, gain (since Sept. 12, 1907) 
41 


Albany—Assets $787,542, gain $29,302; re 
serve $243,186, gain $32,170; net surplus $270,- 
758, decrease $7,797. : 

Atlas, Eng.—Assets $2,021,223, gain $694,- 
768; reserve $1,037,545, decrease $164,699; net 
surplus $587,590, decrease $45,591. 

uffalo German—Assets $2,339,178, gain $27,- 
835; reserve $608,904, gain $14,826; net sur- 
plus $1,500,799, gain $30,585. 

Boston—Assets $5,111,471, gain $115,773; re 
serve $1,407,754, gain $88,313; net surplus 
$2,280,583, decrease $26,180. 


California—Assets $808,279, gain $436,164; re- 
serve $232,855, gain $114,821; net surplus $162,- 
255, gain $123,397. 

Caledonian—Assets $1,840,941, decrease $314,- 
968; reserve $1,204,680, gain $34,983; net sur- 
plus $467,887, decrease $61,843. 

Caledonian, American—Assets $241,569, de- 
crease $211; reserve $9,212, decrease $192; net 
surplus $25,099, gain $16,762. 

lumet—Assets $562,736, gain $175,842; re 
serve $148,610, gain $62,345; net surplus $166,- 
747, gain $162,605. 

Commonwealth, N. Y.—Assets $1,475,926, de- 
crease $129,038; reserve $283,355, gain $6,400; 
net surplus $663,726, gain $99,439. 

Commerce, N. Y.—Assets $593,320, gain $16,- 
425; reserve $205,931, gain $25,971; net surplus 
$166,658, decrease $13,565. 

Consolidated F. & M., Minn.—Assets $258,749, 
gain $31,214; reserve $101,609, gain $20,092; 
net surplus $19,558, increase $5,330. 

Dixie—Assets $1,166,679, gain $307,289; re 
serve $421,196, gain $326,171; net surplus $166,- 
865, decrease $86,350. 


Equitable F. & M.—Assets $1,209,228, gain 
$69,675; reserve $636,100, gain $47,625; net sur- 
plus $84,486, gain $28,988. 

Firemans Fund—Assets $5,938,099, gain $592,- 
524; reserve $2,870,737, gain $168,478; net sur- 
plus $806,922, gain $228,009. 

Fidelity, Ia.—Assets $85,947, gain $12,676; 
reserve $46,384, gain $10,882; net surplus $10,- 
278, gain $73. 

German Union, Md.—Assets $345,518, gain 
$45,518; reserve $57,312; net surplus $79,088, 
decrease $20,917. 

Granite State—Assets $932,366, gain $47,244; 
reserve $442,094, gain $62,737; net surplus $243,- 
692, decrease $20,698. 

German Alliance, N. Y.—Assets $1,308,188, 
decrease $85,572; reserve $432,846, gain $82,529; 
net surplus $344,500, decrease $114,917. 

German American, Pa.—Assets $413,710, gain 
$48,436; reserve $121,957, gain $21,824; net sur- 
plus $176,036, gain $22,262. 

German-American, N. Y.—Assets $18,508,088, 
decrease $290,691; reserve $6,305,339, gain $269,- 
131; net surplus $4,415,358, decrease $715,078. 


Home, W. Va.—Assets $122,212, gain $68,588; 
reserve $8,717, gain $2,042; net surplus $8,786, 
gain $8,157, 

Hanover—Assets $4,114,168, decrease $114,- 
264; reserve $2,000,828, decrease $23,045; net 
surplus $854,000, decrease $38,200. 

Illinois National—Assets $272,298, gain ae 
= 18) $89,656; reserve $86,737, gain (since 

une 18) $35,687; net surplus $62,794, gain 
(since June 18) $27,633. 

Iowa State—Assets $722,026, gain $38,828; re- 
serve $499,915, gain $29,710; net surplus $210,- 
6535, gain $7,789. 

Implement & Vehicle Manufacturers Mutual, 
Ind.—Assets and surplus $22,102, premiums $81,- 
269, losses $12,189. 

Indianapolis—Assets $550,269, gain $18,800; 
reserve $255,722, gain $5,843; net surplus $68,- 
086, gain $10,407. 

Lumbermans, Pa.—Assets $1,516,098, gain $10 
219; reserve (not including perpetual deposits 
$271,011, gain $29,127; net surplus $757,605, de- 
crease $5,627. 

London & Lancashire—Assets $3,261,452, de- 
crease $203,919; reserve $2,208,044, gain 
071; net surplus $783,636, decrease $274,261. 

(CONTINUED ON PAGE 21) 
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INSURANCE CLUB BANQUET 


FURBER IS LEADING SPEAKER 





Counsel of Chicago Board of Under- 
writers Discusses It as a Public 
Benefactor 





At the annual banquet of the Fire 
Insurance Club of Chicago, at the Kim- 
ball Café on Tuesday evening, Henry 
J. Furber, Jr., of Furber & Wakelee, 
general counsel of the Chicago board, 
was the principal speaker. His. subject 
was “The Chicago Board of Under- 
writers as a Public Benefactor.” The 


following is a synopsis of his speech: 
In dwelling upon the beneficial function of the 
board, I feel that I shall be guilty of no serious 
omission in dismissing with a passing mention 
those of its services which arouse no criticism 
and are universally regarded with approval. 
When you, who are members of the Chicago 
Board of Underwriters, ask me to discuss its 
merits as a public benefactor, I am conscious 
that your request is prompted by no vain spirit 
of complacency, but by a sense of the suspicion 
which, in some quarters, the board may possibly 
arouse as a rate making institution, and, ergo, in 
the minds of some, as a self-seeking monopoly. 
The Chicago Board of Underwriters makes rates. 
It enforces them upon its members. Is this per- 
missible? In what manner does it benefit the 
public? These are undoubtedly questions often 
asked you. What answer can be given? 


True Basis of Rate Making 


Civilization consists largely in the elimination 
of the element of chance. Morality condemns it 
as a source of gain. Society seeks to minimize 
its depredations; and where human ingenuity 
fails to eradicate a danger, humanity endeavors 
to relieve the individual from fortuitous disaster, 
by distributing its burden and diffusing its ef- 
fect. Fire insurance is one of the instrumental- 
ities devoted to this purpose. Its aim is to 
provide a general fund, from which to in- 
demnify the individual contributor in the event 
of loss. How large must be this fund? Experi- 
ence determines its amount. In what measure 
shall each individual contribute? We have here 
the intricate problem of an equitable rate. In 
no two risks, perhaps, are the elements of hazard 
identically the same. To rate properties there- 
fore, as if they represented only single, simple 
hazards, would result in error. It is, on the 
contrary, necessary in so far as practicable, to 
identify the different elements of hazard, de- 
termine the extent to which each contributes to 
the sum total of the fire loss, and attach to 
each a corresponding charge. 

Importance of Accepted Schedule 

The system of rating, which, judging from its 
widespread adoption, seems to commend itself 
most strongly to the underwriters throughout 
the United States, is the Dean schedule. Into 
the intricacies thereof, I shall not enter. Its 
chief significance to my present theme is the fact 
of its very general adoption, which indicates that 
the underwriting world is seeking a broader 
and more uniform classification of its risks, and 
combining its experience. 

The importance of a universal or generally 
adopted schedule is, first, that it permits of a 
more uniform and comprehensive body of sta- 
tistics; and, secondly, in practical underwriting, 
if conscientiously ieee, it eliminates  dis- 
crimination, and permits each property auto- 
matically to determine its own rating, the 
hazards peculiar to each risk being an index to 
the charges appropriate thereto. 

Cooperation Is Necessary 


Let us turn our attention now to rating 
bodies. In the first place, it is doubtful whether 
the benefits of a generally adopted schedule 
would ever have been realized, had it not been 
incidental to the development of rate making 
associations; for in the absence of cooperation in 
regard to rates, the experience of each insurance 
company would probably have ben viewed as 

rivate stock in trade, to be jealously withheld 
rom its competitors. The rating association 
does, on a large and correspondingly scientific 
scale, that which, in its absence, each company 
would needs do for itself at_a greater aggregate 
expenditure and in a less effective manner; and 
gives to each member of its body the statistics 

(CONTINUED ON PAGE 21) 


ANNUAL STATEMENTS 


THe WEsTERN UNDERWRITER Calls 
special attention to the following an- 
nual statements and announcements in 
this issue: 





oS rrr Page 10 
Consolidated F. & M.......... Page 8 
German of Pittsburg .......... Page 11 
Granite State Fire............. Page 5 
Keystone Underwriters ........Page 8 
Michigan Commercial ......... Page 11 
Milwaukee German ........... Page 10 
err Page 6 
Phenix of Brooklyn........... Page 9 
EE ee ee Page 4 
Royal Union Mut. Life........ Page 16 
Springfield F. & M............ Page 9 
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United States Casualty......... Page iv 
Walla Walla Fire.............. Page 7 
Williamsburgh City ........... Page 5 





OKLAHOMA SHOWS DECREASE | 


Financial Conditions Cause a Falling 
Off in Premiums in All Lines 
of Insurance 





Oklahoma City, Okla., Jan. 29.—(Spe- 
cial)—The insurance business, gener- 
ally, appears to have suffered quite 
severely in Oklahoma in consequence 
of the recent financial flurry, the differ- 
ent branches reporting a falling off of 
over 90 percent during November and 
December, 1907, compared with the 
same months in 1906. Scarcely any life 
business was transacted, and there ap- 
pears to be no betterment of the con- 
dition so far this year. 

Banks have had their reserves tied 
up in New York and where it was ab- 
solutely necessary for bankers to get 
money, they have been mulcted 4 per- 
cent on the same in addition to the 
transportation charges. This has op- 
erated to the disadvantage of the 
farmer and merchant in particular. The 
former to market his crop at all has 
been compelled to do so on the install- 
ment plan by taking a small cash pay- 
ment, the balance in “I. O. U.’s,” and 
this has reverted back to the merchant, 
hence the discomfiture has been gen- 
eral and business stagnated. Some of 
the banks are now in position to resume 
currency payments, but this will not 
allay the apprehension of the farmer, 
consequently little relief can be looked 
for—from an insurance standpoint—for 
some little time to come. Farmers are 
loath to part with what they have and 
the small merchant must pay out what 
he has and gets an order to keep going. 





MISCELLANEOUS NOTES 


The Firemens of Newark will enter Wash- 
ington after Feb. 1. 


The Firemans Fund has declared a semiannual 
dividend of 5 percent. 


The Inland Fire has been pagelates general 
agent for the Illinois National Fire for Wash- 
ington and Idaho, 


Russell Hardy of Norfolk, — agent for 
the American of Newark in Virginia and the 
Carolinas, has resigned. 


T. A, Manning of Dallas has been appointed 
general agent of the Reliance of Philadelphia for 
the southwestern department. 


E. W. Q. Cole, retiring insurance commissioner 
of Mississippi, has been elected president of the 
Lamar Mutual Life of Jackson, Miss. 


The Wisconsin Master Plumbers Association ; 
adopted a resolution to establish a mutual fire 
department within the organization, at its annual 
meeting in Milwaukee last week. 


The Globe Elevator at Waukesha, Wis., burned 
to the ground this week. The firemen were 
ve by the first hydrant to which they 
coupled being frozen. 

The insurance department of Ohio on Monday 
licensed the Massachusetts Bonding & Insurance 
Company of Boston. The Leslie H. Webb Com- 
pany of Cleveland is the state agent. 


Since J. H. Feasley of Milwaukee has joined 
the local board the Southern of New Orleans has 
entered his agency. He also represents the Na- 
tional of Allegheny and Western of Pittsburg. 


The American Central Fire will make_appli- 
cation to do business in the province of British 
Columbia in the near future. The new field 
will report to the Pacific department at San 
Francisco. 


At the annual meeting of stockholders of the 
National Fire of Hartford it was voted to ac- 
cept an amendment to the charter authorizing 
the company to increase its capital to $5,000,000. 
The present capital is $1,000,000. 


W. B. Joyce & Co. of St. Paul have been ap- 
pointed managers of the Casualty Company of 
America for western Minnesota and North Da- 
kota. The Manley-McLennan Company of Du- 
luth gets the company for eastern Minnesota. 


The Home of New York leads in fire pre- 
miums in the Pacific coast field for 1907, re- 
porting $1,757,108; Royal, $1,363,928; L. & L. 
& G., $1,348,348; Firemans Fund, $1,158,857; 
Aetna, $919,646; Springfield, $800,207; London, 
$613,709. 


J. M. Johnson, Kentucky and West Virginia 
manager of the Provident Savings Life, has re- 
donot to become manager of the Economic Life 
of Philadelphia for Kentuck 
diana, including one tier o 
Indianapolis. 

President George W. Law, of the Western 
Union, announces that, as the states of Ken- 
tucky and Tennessee will hereafter report to the 
home office of the Providence Washington, Vice- 
President Dunlop has been transferred from 
honorary to active membership of the union. 


a S. Manvell has been appointed man- 
ager of the Sun of England at the home office, 
succeeding John Smith, who died early this 
month soon after assuming the position. Mr. 
Manvell has been the Sun’s foreign manager 
for about ten years. Prior to that he was su- 


and southern In- 
counties north of 





Ghe WESTERN RESERVE 


INSURANCE COMPANY 
of CLEVELAND, OHIO 
STATEMENT JAN. 1, 1908 


MARS B. WAGAR, President . Secretary 


CAPITAL $200,000.00 
UNPAID LOSSES - - - - 44,820.28 
REINSURANCE RESERVE - - - 445,455.08 
NET SURPLUS - - - . . - 443,254.99 
ASSETS - : . . - $470,530.35 
SPECIAL AGENTS 
A. P. ROSS. 505 Park Bidg., Cleveland, 0.—Ohio, yy West Virginia 
A. R. PORTER, 723 BE. 45th St., Chicago—Michigan and Wisconsin 
R. H. TAYLOR, EK Wabash St., Terre Haute—Iindiana and Illinois 
GEPRGE H. STRA’ , 704 Locust St., St. Louis Mo.—Missouri 











Ze Ohio German Fire 


Insurance Company of Toledo 


Stock Company. Capital Stock $200,000 


GROSS ASSETS, $717,019.78 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 














perintendent of the foreign department. 





The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 1, 1907, $130,978,798.691 


Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets = - - : . -  $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus - - - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 


ooo, continues to offer to the i iblic Indemnity against Loss or 
Damage by Fire of unquestionable reliability. 





Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen’l Agt., W.N. JOHNSON aad B. L. WEST, Ass’t Gen’l Agts. 














——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


MARSHALL S. DRIGGS, President. F. H, WAY, Sec’y F. H. DOUGLASS, Gen. Agt. 


_ Western Department 
F. M. GUND, Manager 


FREEPORT, ILL. 











OHIO FARMERS INSURANCE COMPANY 
_ 


LEROY, OHIO 
Fire, Lightning and Tornado lodemnity 


STATEMENT JANUARY 1, 1907 





Reservefor Reinsurance - - $1,291,432,15 

Reserve = jones = - - By 
efor Contingencies - - ,000. 

Net Cash Surplus - - ~ 505,037.56 

Total Assets - - -  $1,933,010.21 


JAS. C. JOHNSON, President 
M. L, BENHAM, Secretary 
ORGANIZED IM 1848 


Losses Paid More Than $13,000,000.00 
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COMMONWEALTH EXPANDING 





Will Enter New Territory and Have 
General Agency in Chicago and 
in New York 





The Commonwealth of Iowa is now 
branching out and plans were consum- 
mated last week with M. W. Fugit & 
Co. of Chicago to act as general agents 
in Illinois, Michigan, Wisconsin and 
Minnesota, which the company will en- 
ter at once. 

C. W. Greene, special agent of the 
United American of Milwaukee, with 
headquarters in Chicago, has formed a 
partnership with Mr. Fugit under the 
firm name of Fugit & Greene, who will 
handle the eastern general agency of 
the Commonwealth from New York 
City. They will be general agents of 
the company for Ohio, West Virginia, 
Maryland, Delaware, New Jersey, 
North Carolina, Rhode Island and Ver- 
mont. The Commonwealth will write 
surplus lines in the other eastern states 
through Fugit & Greene’s office. 

Special Agent Post will take charge 
of Mr. Greene’s field work for the 
United American. 

Secretary Hirst says that in branch- 
ing out he has no idea whatever of 
plunging. The Iowa field is so well 
combed over and rates are in such bad 
shape, there is but little opportunity of 
increasing a company’s business with- 
our running up a high expense ratio. 
He proposes to do a selected business 
and build up conservatively. 


EAGLE DOWN AND OUT 


New York, Jan. 29.—(Special)—It is 
said here tonight that by the terms of 
its reinsurance agreement with the 
North British, the Eagle Fire can not 
reenter the business. It proposed to 
merge with another company in order 
to save its machinery, but the deal is 
off. It has made no provision for its 
officers. Secretary Walstrum will leave 
the business, but Superintendent of 
Agents C. R. Watson will make a new 
connection. 








Field Gets the Investigator 


The Insurance Field has arranged to 
absorb the Investigator of Chicago, 
founded in 1874 by J. S. Bloomingston, 
and assumes all advertising and subscrip- 
tion contracts from January 29. The 
Investigator will discontinue publication 
at once. Herbert W. Bloomingston, the 
publisher, takes a position in the Louis- 
ville office of the Insurance Field. 





Had a Prosperous Year 

The German Fire of Pittsburg had a 
very prosperous year. It passed the 
million dollar mark in assets, showing 
a $238,998 gain. Its reserve increased 
$46,737 and its net surplus $88,645. Sec- 
retary Eckert is making the German a 
first class institution. 


Steeb Goes to Hartford 

George Velton Steeb, of Cleveland, 
one of the special agents of the Conti- 
nental in Ohio, has accepted a position 
in the home office of the Hartford Fire 
at the request of Vice-President Bis- 
sell. Mr. Steeb has a fine knowledge of 
the technical and engineering phases of 
fire insurance. He has done excellent 
work in Ohio. 


T. H. Price’s Splendid Gift 

The statement of the Eagle Fire of 
New York contains a resolution of the 
board of directors accepting a gift from 
Theodore H. Price to the company of 
$80,000. The surplus of the company 
had fallen to $225,000, and Mr. Price, 
who is the heaviest stockholder, thought 
that the surplus of the company should 
equal the capital stock, and, inasmuch 
as the stockholders had already been 
assessed to pay San Francisco losses, 

r. Price made this contribution to 


bring the surplus above the $300,000 
mark, 

































FOUNDED A. D. 1710 


United States Government Bonds 


Cash in Banks... 


Other admitted items. 








Securities valued as of December 3ist, 1907 





H. N. EELSEY, Manager 






Real Estate in New York City, includi 
Loans on Rea’ Estate in New York Cc 


Railroad and other Bonds; Guara 
Stocks and other Securities... 


Cash in Agents’ hands and in course of coliection...-. 


WESTERN DEPARTMENT 
(71 LA SALLE 8T., CHICAGO 
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SUN INSURANCE OFFICE 


OF London 


The OLDEST Insurance Company in the World 
198 Years of Active Business Existence 
Abstract ef Statement of Condition of United States Branch Dec. 31, 1907 


ASSETS 


ng Company’s Office Building....... $ 271.000 
PP baceeateeens oe Cece ccecceeee coe 50 


er Railroad 


“$3,790,767 
++ eeees $2,460,788 
- 214,595 


i'0s1.80 
$3,790.767 














P. T. KELSEY, Aos’t Menager 








Want Meeting at Chicago 
Some of the western leaders of the 
National Association of Local Fire In- 
surance Agents are trying to get the 
midwinter conference held in Chicago. 
No decision has been reached. 





Phenix’ Underwriting Profit 

The underwriting profit of the Phe- 
nix of Brooklyn last year was over 
$695,000. Its gain in reinsurance re- 
serve was $144,479. The shrinkage in 
investment account was $1,462,815. The 
assets of the Phenix are $8,793,795 and 
net surplus $923,462. The Phenix is one 
of the best known and most popular 
agency companies in the field. As a 
result it has an agency plant that would 
be difficult to excel. 


Field Is Now Divided 

R. W. Waldron and J. S. Kemp, of 
Chicago, have been handling the IIli- 
nois and Indiana field jointly for the 
Rochester-German, Delaware and Reli- 
ance. It has been decided to give Mr. 
Waldron independent jurisdiction over 
Illinois and Mr. Kemp will have Indi- 
ana. Both these young men are well 
liked among the agents. 








Home Office a Bigger Factor 

Since the first of the year the South- 
ern of New Orleans has enlarged its 
home office headquarters and the west- 
ern department at Chicago, in charge 
of General Agent J. E. Hendry, the 
Pacific coast and southern states now 
report to New Orleans instead of New 
York. President Robert Dickson of 
the Southern has arranged to spend 
six months of the year at the home 
office in New Orleans. He is obliged 
to make several trips between New 
York and New Orleans to attend meet- 
ings at the home office and it was 
thought therefore to make the home 
office a bigger proposition. 

It is also intimated that a similar 
arrangement will be made as to the 
Guardian in that its home office will 
become a more important factor and a 
large part of the territory now report- 
ing to New York will report to Pitts- 
burg. 





Changes in Officers 

J. G. Hornberger, vice-president and 
manager of the Southern National of 
Austin, Texas, was elected president at 
the annual meeting. E. P. Wilmot was 
chosen first vice-president, D. T. Igle- 
hart, second vice-president. A. G. 
Beckman, formerly assistant secretary, 
was chosen secretary. W. H. Folts, 
formerly secretary and treasurer, re- 
mains as treasurer, 





SOME FIGURES FROM ANNUAL STATEMENTS 


al ; ny Assets. 
SEEN S6ccccccceccccesccocce 2,717,4 
Machen & Munich... .ccccccccccce et 

neha nnd nabs neha adeus we ,542 
Atlas, ‘- 666468060 0000d0450 0080 2,021,22 
SE WE satcbdtcedccecasen 2,339,178 
Boston S00ececccccocccsvccsccecoce 5,111,471 
Caledonian American .............. 
CUED tBsanctscacess 


Commonwealth, N. Y. 
Connecticut ......... 


EE UE Wiicaressshinaceonscene 


Commerce, N. Y....+scesseseevees 
Dutchess 


eee ee eee eee eee eee ee ee 


eee eee eee eee 








depnavebseseieonescese 85,947 
German, American, N, Y........... 18,508,088 
Germania, N. Y...... ow 5,185,649 

rman American, Pa 413,710 


German Alliance ..... “~~ 

Granite State Fire.............0005 932,367 
rman Union, Md..............- 

Hanover 


EE, Cisildnsanpearnnseateake 
Rs haan cbwnee oe wns ance 


Michigan F. & M.... 
Metropolitan ......... 
Manton Mutual, Pa 
Munich Reinsurance 


New Brunswick Fire 
National, Ct. 
North River . 


oe eee eee ee eee 





EE, SEN, nts nneseccweebasness 
Northern, N, Y 
North B. & M., 
North B. & M., ° 9 
New Hampshire 4,500,404 
Ohio Millers Mutual .............. 494,897 
Ohio Hardware Dealers Mut....... 96,752 
Se SEN 056050060000500045095% 66,07 
1 eee es 2,222,545 
Ohio Graindealers Mutual.......... 8,19: 
UY nh6d6006¥.660-60000006000008 545,524 
Dt Mi Tekei heat ehesesess cease 8,798,795 
Providence Washington ........... 2,632,185 
Pittsburg Underwriters ............ 5,121,215 
Pennsylvania Millers Mutual........ 179,058 


Prussian National 
Roral Exchange 
Reliance 







eee ee eeeeee 


COR eee eee eens 


CRORE HEHE e HEHE ED 


eee eee ee ee eee eee ee eee 


Security, Ct. ...... 
United American, W 
Virginia F. & M 
WD BORED cccccccccccecceccces 887,902 
rT 3,625,088 
Western Millers, Mo........ssese+s 
WRG WHEE BiPRc cecccccacsecccess 490,705 


Western Mutual, 0........seeeeees 37,386 





Reins. Res. 


$1,575,438 
850,674 
243,186 
1,807,545 
608,904 
1,407,754 


9, 

1,204,679 
283,355 
8,432,491 
565,102 
254,235 
10,431 
350,125 
205,931 
148,610 


nm 
-_ 
cS] 


208,965 


192,279 
5,484,581 
1,697,488 


Net Surp. 


$ 611,617 


> 
- 

Co 
~ 
= 
wo 
a 
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161,784 
299,407 
83,170 


Premiums. 


48,234 
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AS VIEWED FROM CHICAGO 


FIRE FIEND HITS CHICAGO 

The exuberant statement of Fire 
Chief Horan of Chicago as to his great 
work in holding losses to buildings in 
which they originated and the further 
fulsome praise dished out by the fire 
protection committee of the Chicago 
Board, took a downward shoot in mar- 
ket value after the big fire in the city 
Tuesday night. 

There have been upwards of $2,000,- 
000 in losses during the last month. 
The Tuesday night fire caused a $1,- 
000,000 insurance loss, five buildings 
being partly destroyed. The heavy 
losses were on the wholesale milli- 
nery houses of Edson Keith & Co. and 
Gage Bros., A.. Peats & Co., wall pa- 
per; J. A. Colby & Sons, furniture. 

The Keith and Gage buildings were 
fireproof, but the fire entered through 
unprotected windows and shot from 
floor to floor through open stairways 
and elevator shafts. The fire started 
in the basement of the Peats building. 

The Adams street fire ‘this week 
caused a $100,000 loss. The new Corn 
Exchange Bank building next to it is 
in process of construction and_ was 
saved with about $20,000 loss. Build- 
ers’ insurance had but recently been 
placed. 

The fire at 149 Market street caused 
a $25,000 loss; McNeil & Higgins’ fire, 
19 Market, $420,000 loss; 49 Franklin 
street fire, $15,000 loss; 126 South Jef- 
ferson street, $50,000 loss. 

Outside of Chicago, the losses are 
heavy. Indianapolis and Kansas City 
this week add to the loss figures. All 
western departments report a very hot 
month. 





* * * 
FINE LIST OF SECURITIES 

The Granite State Fire as usual shows 
a very fine list of securities. They 
were valued as of Dec. 31 last by R. L. 
Day & Co. of Boston. The deprecia- 
tion was $52,475. Its assets increased 
$47,245 and there was $62,737 added to 
reserve. 

The James A. Jones Agency is gen- 
eral agent for Ohio and Michigan. M. 
S. Moore of Terre Haute is Indiana 
special and E. D. Kinney is Cook coun- 
ty manager at Chicago. 

* * . 
CAMPBELL ELECTED PRESIDENT 

Edward T. Campbell, vice-president 

of the American Central of St. Louis, 





Rossia’s FineStatement 


The Rossia Insurance Company of 
Russia has presented its annual state- 
ment as of Dec. 31, 1907, showing as- 
sets of $2,736,235, an increase of $474,- 
704 over 1906. Its reinsurance reserve 
increased $413,140, that item now being 
$1,810,300. Its loss reserve is $536,360 
and its net surplus is $389,576. The 
surplus decreased $13,975, which is not 
to be wondered at, owing to the large 
increase in premium reserve and the 
fact that there was a shrinkage of 
$196,245 in securities, owing to the low- 
er market value. 

The Rossia does only a reinsurance 
business in this country and is regarded 
as one of the best companies in that 
connection that has contracts on this 
side of the water. Its premiums last 

ear were $3,315,938, an increase of 
346,485. When compared with losses 
aid, the loss ratio, 51.7 percent, on the 
Gasls of losses incurred, the ratio is 
53.8 percent. 
990. 

Since it entered this country its total 
reinsurance premiums are $9,503,210. 
Its total losses, including its San Fran- 
cisco, are $5,381,903, or 56.6 percent. 

C. F. Sturhan, the United States man- 
ager of the Rossia, has made the com- 
pany a popular one in the reinsurance 
field and every one is glad to note its 
progress in its chosen line of opera- 
tions. 


Its expenses were $980,- 





has been elected president to succeed 
the late George T. Cram. Mr. Camp- 
bell has been one of the wheel horses 
in the company for some time, having 
had an extensive field and home office 
experience. All the other officers were 
reelected and C. H. Dillingham, the 
southern general agent, has been trans- 
ferred to the home office with the title 
of general agent and will assist Presi- 
dent Campbell. 
* - : 
NORTH RIVER SHOWS GAINS 

The North River’s annual statement 
shows assets $1,907,497, a gain of $69,- 
983. The premium reserve increased 
$87,814 and the net surplus $5,535, the 
latter item being $230,059. The North 
River was organized in 1822. The gen- 
eral agents in Illinois and Ohio are 
R. W. Hosmer & Co of Chicago, who 
are most favorably known. It is a high- 
class firm in every respect. The North 
River had a very prosperous year. 


* * * 

WESTERN ADJUSTMENT ELECTION 

A. J. Harding, of the Springfield, suc- 
ceeds I. S. Blackwelder as president of 
the Western Adjustment. H. C. Eddy, 
of the Commercial Union, was chosen 
vice-president. J. S. Gadsen was re- 
elected secretary and W. E. Mariner, 
general manager. A new office, assist- 
ant secretary, was created, F. L. Erion 
being elected. J. H. Lenehan, of the 
Phenix, succeeds Mr. Blackwelder as 
director. 

The following comparative figures of 
the Western Adjustment are of inter- 
est: 


No. Losses No. Polices Insurance 


Year. Adjusted. Represented. Represented. 
1903........ 2,990 12,168 $38,179,977 
1906. ccccoce 3,355 14,135 51,685,292 
1906. cccccce 3,914 16,910 77,072,923 
1906... cccces 4,649 22,053 81,582,659 
198T . ccccess 6,479 26,978 98,194,766 
Cost 

% of Costof of “4 

Loss to Ins. Loss Adj. per. _per M. 
Year. Represented. to Ins. M. of loss. Ins. Rep. 
1908...$ 7,206,522 19 $11.44 $2.16 
1904... 7,876,192 15 11.52 1.75 
1905... 10,980,775 4 9.55 1.36 
1906... 12,617,715 15 10.74 1.66 
1907... 14,897,568 15 10.81 1.64 

* * * 


WILL HAVE CONGESTED FIGURES 

Although the Illinois department de- 
cided to discontinue the item in the 
annual statement blanks requiring 
amount at risk in the congested dis- 
trict of Chicago, the Kansas blanks this 
year require the Chicago congested dis- 
trict figures so all companies that oper- 
ate both in Kansas and Chicago will 
have to report the liability to Kansas. 

* . + 
INTEREST IN THE FIGURES 

Particular interest is taken in the 
statement of the Williamsburgh City 
this year because of the establishment 
of its western department at Freeport, 
Ill, under Manager F. M. Gund. Mr. 
Gund was able to swing a large 
number of old German of Freeport 
agents to the Williamsburgh City. His 
department had a very good year. The 
loss ratio of the company last year was 
39.6 percent. The net surplus is $455,- 
686 and assets $2,146,618. Manager 
Gund, in commenting on the statement, 
says: 

The year just closed has been a very success- 
ful one for the company in the underwriting de- 
partment, as the loss ratio of 89.6 will testify, 
and its methods of doing business, which are 
liberal and progressive, but at the same time 
tempered with a safe and consistent conserva- 
tism, that has always — confidence, bring 
forth the best efforts of the agents. This is evi- 
denced by the fact that the quality of the busi- 


ness made it possible to show a loss ratio so far 
below the avera 
In common with all financial institutions, the 
unprecedented decline in the values of the high- 
est grade of securities has caused a depreciation 
on the company’s investments, which, of course, 
is only tem ry, as there has, since Jan. 1, 
been a steady advance in values, in consequence 
of the improved monetary situation, and it goes 
without te S that values will soon be on a 
more normal basis, 
Notwithstanding this depreciation, the com- 

yd —_ a —— ae. 

proportion o us i ers as 
compared with the fiabilities which “is the true 
test of stren is far above the average. 

am much pleased to be able to state that 
the western department has experienced a very 
successful year. The volume of iums has 

much larger than we , and what is 
still more important, the quality is most excel- 











CAPITAL $1,000,000 


FIDELITY 


FIRE INSURANCE CO. 
Continental Building, 
4€ CEDAR ST., NEW YORK 
Western Department: 
280 LA SALLE ST., CHICAGO, ILL. 


RESPONSIBLE 
AGENTS WANTED. 


LOSSES PAID CASH 
WITHOUT DISCOUNT. 

















ASSETS, $2,529,465.17. LIABILITIES $727,763.59. 


SURPLUS TO POLICYHOLDERS $1,801 701.58. 





Automobile Insurance 


COLUMBIA 
INSURANCE COMPANY 
of Jersey City, N. J. 
FIREMAN’S FUND 
INSURANCE COMPANY 


of San Francisco, Cal. 
INSURE AUTOMOBILES under the most libera) 


form of Brlicy. os i loss er 
from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING and EFT. Also loss by 
COLLISION done and sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, IIl. 
AGENTS WANTED IN DESIRABLE LOCALITIES 














The Annual Statement, December 31, 1907, of 
the Aachen & Manich Fire Insurance Company 
of Germany, shows assets of $1,778,257.92; 
liabilities of $933,612.53. Surplus of $844- 
645.39. Securities valued as of December 31, 
1907. 














Cc. K. HOLLOWAY, Prest. O. P. CONAWAY, Sec’y. 


CAPITAL balla i 


hae FIRE INSURANCE 
$200,000.00 COMPANY 


WALLA WALLA, WASHINGTON 
FIRE AND TORNADO. INSURANCE—Agents Wanted 


CENTRAL DEPARTMENT 
Wisconsin, Illinois, Indiana, Michigan, Ohio, Missouri, Nebraska, Minnesota. 


H. W. COLSON, Manager 171 La Salle Street, Chicago, Ill. 
H. E. CORNELL, Supervising Spl. Agt. 


CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 


O. G. PARKER, Treas. 


SURPLUS 


TO POLICYNOLOERS 





New York Office, 45 William St. 
3. M. DE CAMP, General Agent 
Qhio, Indiana, Kentucky, Tennessee, Arkansas, 
West Virginia at Ciacinnati. 


Northwestern Department: 
205 La Salle Street, . CHICAGO 
WILLIAM S. WARREN, Resident Secy. 
Geo. H. Moore, John V. Thomas, Asst. Secys. 
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lent, and I take this unity of our 
loyal agents for the large amount Taz. 
business with which they have favored us. 


* + 7 

WILL ONLY OPERATE IN CHICAGO 

It is stated that the California Fire 
has decided not to open up the central 
west this year. It has already appointed 
an agency for Chicago local business 
and that will end it. It desires to move 
conservatively for a year or so and 
later on will extend its plant in this 
section. The directors feel that it will 
write all the business it can take care 
of this year without further pushing 
out. 

The Logue Brothers agency has the 
company at Pittsburg and an appoint- 
ment will be made for New York city 
soon. 

* *« * 
SUN SHOWS UP WELL 

The Sun of England, as the oldest 
company in the world, was the first 
foreign company to present its annual 
figures. In 1910 the Sun will celebrate 
its two hundredth anniversary. Its as- 
sets increased $234,013, that item being 
$3,790,767. Its surplus is $1,051,989, a 
gain of $114,176. The Kelsey adminis- 
tration in the west has been eminently 
successful. The company is a service- 
able one in an office. 

* * * 
NO ANNOUNCEMENT MADE 

Vice-President Dunlop, of the Provi- 
dence Washington, left Chicago last 
week without announcing the appoint- 
ment of a western manager to succeed 
the late W. L. King. 

* * 
NATIONAL UNION’S FARM BUSINESS 

The National Union of Pittsburg is 
writing some farm business in the west 
and all reporting to State Agent C. H. 
Humason of Minneapolis. Most of the 
acceptances are confined to Minnesota, 
where Mr. Humason has two assistants 
in the field. The company is also writ- 
ing some farm business in Wisconsin 
and Ohio, it being in charge of Mr. 
Humason. 

_“ * * 
FORCES NEW LINEUP 

Owing to the fact that the Capital 
of New Hampshire has entered the 
Western Union by joining the James A. 
Jones Agency of Detroit, general agents 
for Ohio and Michigan, it has necessi- 
tated its withdrawal from the agency 
of the Gorham-Braden Company of 
Minneapolis, who had the general 
agency for Minnesota and Wisconsin. 
They also operated the New England 
Underwriters backed by the Capital 
and it, too, pulls out. 





Fire Marshal’s Report 

For the first time in the history of 
the Ohio state fire marshal’s office, the 
department in 1907 paid all its expenses 
and transferred a large sum to the gen- 
eral revenue fund of the state. he 
balance on hand, Jan. 16, 1907, was 
$68,173.75; total expenditure for the 
year, $57,109.43; unexpended balance, 
$11,064.32, which was turned over to the 
general revenue fund of the state. The 
department has on hand for this year, 
$64,880.31. This balance, declares Fire 
Marshal Creamer, is sufficient for all 
the needs of his department for the 
present year ,without special provision 
by the legislature. 

The department has issued 105 war- 
Tamts and made 124 arrests; secured 58 
confessions of guilt; 61 accused were 
bound over; there were 60 indictments; 
32 pleas of guilty; 72 convictions. One 
accused escaped before arrest was pos- 
sible; there were 6 failures to bind 
over; 4 failures to indict; 13 acquittals. 

n Dec. 31, 1907, there were 47 arson 
cases pending before the department. 





Shows Substantial Gains 
The Walla Walla Fire opened the 
central west last year. The company 
is in good hands with H. W. Colson 
as manager. His department showed 
up well. The loss ratio last year was 





Fire 


ASSETS. 


Bonds and Mortgages - - - - 
Stocks and Bonds - - - - - 
Loans onCall - - - - - - - 


Premiums Due - - - - - - 


Securities 


MARSHALL S. DRIGGS, Prest. 


Real Estate - - - - - - = = 


Interest Accrued - - - - - - = 
Other Items - - - + - - - = - 


THE WILLIAMSBURGH 


Insurance Company 


of Brooklyn, New York 
FIFTY-FIFTH ANNUAL STATEMENT 


January 1, 1908 





LIABILITIES. 

108.929.76 Due for Unpaid Losses - - - -  $ 163,287.89 
= $ ses'e00.00 Reserved for Re-Insurance - - -  1,260,278.25 
-  1,064,125.00 All Other Claims - - - - - - 17,365.80 
- 29,500.00 Total Liabilities - - - - $1,440,931.94 
- ee apa Capital Stock - - - - $250,000,00 
7 > Meio 22 || NETSURPLUS - - - _ 455,686.18 

780.10 Surplus to Policy-Holders - - - $ 705,686.18 
$2.146,618.12 $2,146,618.12 











OFFICES: 


FREDERICK H. WAY, Secy. 





Freeport, Illinois 


are taken at the Market Value December 31, 1907. 


No. 150 Broadway, N. Y., 215 Havemeyer St., E. D. and 156 Montague St., W. D., Brooklyn. 
F. H. DOUGLAS, Gen. Agt. 


Policies issued under provisions of the Safety Fund Law of the State of New York. 


FREDERICK M. GUND, Manager Western Department 


Covering Illinois, Indiana, Michigan, Wisconsin, Minnesota, South Dakota, lowa, Nebraska, Missouri, Kansas. 


BRUMMEL BROS., Chicago Agents, 153 La Salle Street. 





9 percent. The company’s statement 
shows gains of a substantial nature 
since its semiannual statement. Its as- 
sets are $476,638 and net surplus $143,- 
485. 





Billheimer Wants Light 


Auditor Billheimer, of Indiana, has 
asked the attorney-general for an opin- 
ion on the reciprocal insurance law as 
applied to the licensing of agents. It 
appears to him that New York is try- 
ing to do Indiana to the tune of about 
$12,000. The New York superintendent 
of insurance proposes to make a rebate 
of $2 out of the $5 in that state for 
issuing licenses to agents of Indiana 
companies. He expects, in response 
and reciprocation, that the Indiana de- 
partment will charge for licenses for 
agents for New York companies $3 in- 
stead of $5 as heretofore. That looks 
fair. But there are sixty Indiana com- 
pany agents in New York, while there 
are about 6,000 New York company 
agents in Indiana. The Indiana law 
says: 

When by the laws of any other state, any 
taxes, fees, penalties, license fees, deposits of 
money, or securities or other obligations or pro- 
hibitions are imposed on insurance companies of 
this or other states or their agents, greater than 
are required by the laws of this state, then the 
same obligations and prohibitions shal} in like 
manner for like purpose be im | on all in- 
surance companies of such states and their 


agents. 

“The New York law provides that a 
license fee of $5 shall be charged, but 
also gives the superintendent authority 
to remit any part or all of this fee. 
The question is whether the Indiana 
department shall follow the New York 
law or the action of the New York 
department. 























1885 Twenty-Second Annual Statement of the 1908 
Granite State Fire Insurance Co., of Portsmouth, N. H. 
CALVIN PAGE, President ALFRED F. HOWARD. Secretary 
ASSETS 
BONDS. 

PO, DOE. «oo sasseseecas $ 39,340.00 Massachusetts. . . ....0..eeees $ 48,100.00 
Boston & Lowell R. R......... 9,600.00 Milwaukee, Wis. . . .......+0++ ,700.00 
Boston & Maine R. R......... 2,700.00 Nashua, N. H. ....csceeeevnee 14,776.00 
Burlington, Vt. . . cccccscece 4,950.00 New Hampshire. .. .......+.++ 60,345.00 
Cincinnati, Olde. . . ccccccccce 9,000.00 Newton, Mass. . . ..sseeccceee 9,000.00 
Columbia Co., Wash........... 7,840.00 New York, N. Y......-ses0008 66,200.00 
CeomeesG, Bi. Be « « cocesevccces 990.00 N. Y. Central & H. R. R. R.... 11,440.00 
Concord & Montreal R. R..... 59,700.00 N. Pac. R. R. & Gt. Nor. R. R. 13,960.00 
Coos County, a : Serrerryer 776.00 Peterboro, N. H. ......-seee0% 60.0 
Cumberland Co., Me.......... 9,400.00 Peterboro & Hillsboro R. R... 10,100.00 
Cuyahoga Co., Ohio........... 9,900.00 Pittsfield, N. H........ceeeees 475.00 
Co err Tr 12,805.00 Portland, Me. . . ....essescees 9,400.00 
Fitchburg Railroad. .. ...... 4,800.00 Portsmouth, N. H.........000% 19,800.00 
WVAMEMM, Bi, Boccccccccssccse 9,400.00 Quincy, Mass. .......esseeees ,940.0 
Gloucester, Mass. . . ......... 9,100.00 Rockingham Co., N. H......... 12,870.00 
Hillsboro Bridge, N. H........ 24,760.00 Rutland, Vt. . . ..cceeceneeees 4,950.00 
BeeNete OR, Be Mc ccccccccs 9,900.00 Seattle, Wash. . . .....eseeees 28,800.00 
Illinois Central R. R.......... 4,150.00 Taunton, Mass... ,920.0 
Do, Ub Mbdescessedceswes 900.00 Waterville, Me...'.........66. 9,000.00 
Malden, Mass.... . 16,830.00 Wilton, N. H.......ceeeeeeeces 27,840.00 
OTHER ASSETS. 

Boston & Maine R. R. Stock..$ 17,423.00 Real Estate owned by the Com- 
Concord & Mont. R. R. Stock.. 14,567.00 SEN: oo s (coseeddocennbusee 45,000.00 
Gen. ustment Bureau Stock 400.00 First Mortgages on Real Estate 10,600.00 
Illinois Cent. R. R. Stock..... 12,400.00 Cash in Bank and Office...... 82,279.97 
Nashua Card, Gumming & Pa- Agents’ Balances, Net........ 74,702.72 
mR > lw sete eeeeeees onsen ee Interest accrued. . ........... 3,904.88 
Underwriters’ Gaiv. Go. Stock "500.00 Due from other Companies.... 691.42 
Worcester, Nashua & Roches- eee 

ter BE. BR. BOO. occcccccese 7,140.00 Total Assets. 2c scccccssces $932,366.99 

LIABILITIES. 
Wepehd: TLAGMOS,. 2c 0 ccccccccevcceseecesccoge $ 42,391.44 
Reserved for re-insurance..........esseeeee8 442,094.63 
Be GQ Bo cbc deccersvndvenceneens 4,188.29 All securities are 
Eo. si inntussenihieennitie 488,674.36 | Valued as of December 
Capital Stock paid up............. $200,000.00 Sist, 1907, by RB. &. 
Net Surplus over all Liabilities... 243,692.63 Day & Company, Bos- 
Surplus as regards Policy Holders.......... 443,692.63 | ton. Mass. 
, « 4 oo 000560000 20b008bbs0bnbnn sees $932,366.99 
E.D. KINNEY, Manager, 159 La Salle Street, CHICAGO 
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OHIO AND WEST VIRGINIA 


OHIO PREMIUMS AND LOSSES 








Figures Received by the Insurance De- 
partment Showing Business Done 
in the State Last Year 





The following shows premiums re- 
ceived and losses incurred in Ohio in 
1907 by a number of fire insurance com- 
panies: 


Company: Premiums. Losses. 
Agricultural ...ccccccccccces $ 76,368 $ 23,077 
American Central .......... 80,351 28,409 
OM DOMME ccccsececsscss $3,081 16,809 

Buffalo German .........+++ 59,579 25,778 
Cemttr, FO, ccvccccccceccse $1,457 14,272 
OS SE ar 105,049 28,887 
City of New York.......... 20,650 8,397 
SND ccaccticescooesess 25,093 18,203 
eT Rarer $7,908 18,007 
DEE. bush scceccccescoeee 11,613 6,1 
Burens F..& M. .ccccccccese 66,179 19,551 
Equitable F. & M........... 52,309 16,341 

EE en ecuswennbe 54,955 20,977 
SEE GED cotcceccevecse 9,851 780 
German, W. V2a....ccccccess 53,928 21,753 
Hawkeye, Iowa ....ccecscess 10,577 6,141 
DMNEEEE wocccecevececeeces 12,696 2,441 
DORCOROEMD . cccrcccsdidcorese 7,950 4,549 
1566.5 60060060060060% 118,374 62,198 
Royal Exchange .........++. 61,854 22,163 
SO, Gy cvccccceccccees 56,730 17,429 
Seems, OR, coccccccccccce 59,786 19,684 
Walla Ds ecebavaséeewner 12,110 2,123 
SOL 103,765 44,934 
Weinena, Mian. cccccccccccce 30,428 12,228 

MUTUAL 
See SO. -casaevedeacess 109,719 59,805 
Beeresntes, RB. Loccesccesese 11,265 2,243 
Millers National .........+. 39,183 14,696 
North American ........se0. 42,529 20,952 
Ohio Retail Grocers ........ 10,837 19 

Dh £s00eb664.600000006608 60,962 39,300 
Ohio Underwriters .......... 22,124 19,751 
Springfield Und. ........... 48,032 28,192 





Citizens Enters Pennsylvania 
The Citizens Fire of Charlestown, W. 
Va., has just been licensed in Pennsyl- 
vania. It operates also in its home state 
and Maryland and will not extend fur- 
ther this year. Its premiums last year 
were $22,578 and losses $3,301. 





Important Step Taken 

A new and important step has been 
taken in fire protection in Columbus, 
Ohio, by the installation of a central sta- 
tion valve alarm and sprinkler super- 
visory system, report on which has just 
been made by F. M. Brooks and F. O. 
Everts to the Ohio Inspection Bureau. 
The report is both interesting and im- 
portant, as showing that if the under- 
writers cannot get the things most 
needed, they are at least getting some 
of the things which tend to minimize 
the greatest evils in the Columbus sit- 
uation—poor construction and low static 
pressure. 





Irons Takes Ohio Underwriters 

Leroy Irons, of Waynesville, Ohio, 
formerly a local agent there, who was 
recently appointed special agent of the 
Ohio Canners Mutual Fire, has also 
been appointed special for the Ohio 
Underwriters Mutual of Columbus and 
will travel for both companies. 





Cincinnati Figures Given 

Superintendent Conway of the Un- 
derwriters Salvage Corps of Cincinnati 
has given out the following figures on 
fire losses in Cincinnati for 1907. Value 
of property endangered by fire, $6,774,- 
879; gross loss, $2,028,056; loss to in- 
surance companies, $1,556,975; premi- 
ums reported to the salvage corps, 
$1,957,111; loss by fire in adjoining 
property, $44,401; total loss in con- 
gested district, bounded by Eggleston 
avenue, the canal, Central avenue and 
the river, $310,227; insurance loss on 
same, $269,971. 


C. R. Chadwick Vindicated 
Chester R. Chadwick, of the United 
Insurance Agency of Cincinnati, who 
was arrested on a warrant sworn to by 
George S. Browne, of Drexel, Browne 
& Co., also insurance agents, ‘in which 
Mr. Chadwick was charged with = 
bezzlement, has been dismissed 
Squire Maus, before whom he was tried 








INCORPORATED A. D. 1822 


NORTH RIVER INSURANCE CO. 


THE 


95 William, Street, NEW YORK CITY. 


Statement December 31, 1 07. 


ASSETS. LIABILITIES. 

Loans on Bond and Mortgages................+6- $192,800.00 Serer es errr ere $ 1,163,845.38 
I II hil 3S cas dab ce cbvicss ccbecs. cobs 23,000.00 Losses Unadjusted ............ jieddeakbe beaks 114,411.71 
De ne ee 293,550.00 otc kvnecnedcccwebeasanbwad 49,180.36 
OO 83.000.00 SE bas pn sind as kde kagbbaoussee bodes 850,000.00 
Railroad and other Stocks and Bonds.............. 229,375.00 EE 56 dn vnctsmitncdatuncandedeSe cabo 230,059.06 
ao aia es oedis pane abet’ aeenee 610,000 00 
EE i ce en bi aaa edenasened Hacks 160,200.67 
Interest and other Cash Items Due and Accrued... 11 85969 
Premiums in course of Collection ..............--- $53,711.15 

$1,907,496.51 $1,907,496.51 





SECURITIES VALUED AS OF DECEMBER 33, 1907. 
WM. E. HUTCHINS, President. 


FREDERICK H. CRUM, Ist Vice-President and Secretary. 
JAMES H. ACKERMAN, Assistant Secretary. 
J. LESTER PARSONS, General Agent. 


Illinois and Ohio. 


JOHN A. FORSTER, 2nd Vice-President, 


RUDOLPH O. HAUBOLD, Assistant Secretary. 
R. W. HOSMER & CO., General Agents, 


156 158 LaSalle Street, Chicago. 





C O O P E R Seance ictal 


Cincinnati Underwriters 








e Composed of the 
Fire Insurance Co.| _gureka Fire and Marine 
of Dayton, O. and Security Insurance 
Companies of Cincinnati, 0. 
PT ommonmnmns 
DAVID B.CORWIN CHAS. W. SCHENK | Reserved! fot, Reimouranoe..----00-- ++. 7308-8 
President Vice-President Wet Surplus. .c.ccccccessscce coccccccees 211,702.94 
SAM. ordec LA ROSE Total Assets. .ooc cove ccce cece cccecccs $712,105.13 





zosses Patd Since Organization. .@3 ,324 872.45 


ORGANIZED 3855 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 


G.W.POHLMAN - - President 
E.W. BURNET - - Secretary 
G. W. POHLMAN, Jr. State Agent 





Smith, St Stockham & Company 


GENERAL AGENTS 


Globe @ Rutgers Fire Insurance Company, - - 
Glebe Underwriters Agency, - - - - - - 

Shawnee Fire Insurance Company, - £ * @ Virginia and West Virginia 
Cosmopolitan Fire Insurance Company, W. Virginia, Maryland, and N. Carolina 
Ohio German Fire Insurance Co., W. Virginia, Maryland, N. Carolina and Delaware 
German Union Fire Ins. Co., Virginia, W. Virginia, N.C., Md., Del.,N.J. and Pa. 


417 Baltimore Street EAST BALTIMORE, MARYLAND 


THE SPRINGFIELD UNDERWRITERS 
 onnmanen FIRE INSURANCE | ORGANIZED 1002 
OMPANY .H. , PRESY. 


M.L. MILLIGAN, racas. 
SPRINGFIELD, OHIO 








Virginia and West Virginie 
Virginia and West Virginia 





E. C. PRICE, avoivon « Vv. Pager. 
JOHN G. WETZEL, sze'tv. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 
Fire Insurance at Cost Dividends on all Renewals 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 


A. B. IDESON, President J. H. LEIDING, Secretary 
ASSETS, $83,630.25 NET SURPLUS, $70,620.44 








Agents Wanted in Ohio. 
J. H. LEIDING, General eres 
HOME OFFICE: 1309 First National Bank Bidg. ~ - CINCINNATI, OHIO 
FIRE INSURANCE 
TORNADO COMPANY 





OF BROOKLYN, N. Y. 


Western and Southern Department, 2059 La Galle Street, CHICAGO 


J. H. LENEHAR, General Agent CHAS. R. STREET, 


Ass’t General Agent 











INCORPORATED 1850 


RICHLAND 


MUTUAL INSURANCE COMPANY 
MANSFIELD, OHIO 


DIRECTORS: 
H. R. Smith T. R. Barn Lewis Brucker 
A.C. Cummins E. B. Caldwell t A. Rigb 
N. S. Reed J. W. Jenner a ngs 


Assets, $2,227,851.88 


H. R, SMITH, Pres. R. SMITH, Sec’y 


Teutonia 


Fire Insurance Company 
of Dayton, Ohio. 
INCORPORATED 1865 





Cash Assets - - - $685,661.92 
Net Surplus over omnes and all liabilities 487,128.90 


EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
J. LINXWEILER, JR. Sec’y. 





STRICTLY FIREPROOF 


hort BRE VOORT 


Chicago, Hlinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 





| 
| 














(ior ~~ 


|.92 
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It was shown during the trial that Mr. 

Chadwick and the firm of Drexel, MICHIGAN AND INDIANA 
Browne & Co. had had some difference , 
of opinion as to the amount of a pre-; INDIANA BUSINESS FOR 1907 
mium that should have been returned 
to Louis Levison, with whom both in- 
surance agents had had dealings. 

It was clearly shown that there was 
absolutely nothing criminal in Mr. 
Chadwick’s refusal to make good a 
check he had given Mr. Levison, and h ais h . 
he was accordingly dismissed. The following shows premiums re- 

Mr. Chadwick has sued Mr. Browne | ceived and losses incurred in Indiana 
for $12,500, charging arrest, slander and | in 1907 by fire insurance companies: 








Premiums Received and Losses In- 
curred in the State Last Year 
by Fire Companies 























libel. Company: Premiums. Losses. 
PGE 6 ccicsscxsccnves $ 42,695 $ — 
SNE, B ccncccecesavesse 18,449 4, 
OHIO NOTES American Central ..........+ 43,671 — 
> ll & Peft dG. L. Peffer at! British America ............ 25,158 8,60 
Piqua, Ohio. er ee oh | Buffalo German .......++++++ 26,577 4,381 
h B § Cleviend — Ben Franklin, Pa.. 2,155 386 
Nathan Berman o Sverene Was meen OF | Commaiett 5.60 139,928 58,388 
trial on an arson charge again a few days | Calumet, Ill. .. cco : 
ago. > 
Special Agent R. J. Hirsch of Minneapolis is City of New York secccecees 4,237 ; 1st 
making a trip through Ohia for the Southern of % < 
New Usieous. —, AOTTT TT TTT Teer Cee f 6,366 
COMGRTEES 250 cccces +s 5, 9,290 
There was $25,000 insurance on the Fremont! Firemens, N. J..... 2,555 
Printing & Supply Company loss at Fremont,! Fire Association ... 39,231 
Jan 22. The property loss was $40,000. Germania ..... basetiensenes 39,900 
Albert Blauvelt, associate manager of the | Grain Dealers Nat'l Mut.... 29,818 24,853 
Western Factory "Association, will address the Humboldt 50 
meeting of the Fire Underwriters’ Field Club of Hamilton 1,279 
Ohio Feb, 4 on “Sprinkler Failures.” ee - hg 
An ordinance has been introduced in the city |e State of Pa 4520 o» 98 
council at Cleveland to appropriate $2,500 for oo Tesh allied ae gatacedlahchcinks 72'802 27.281 
the purpose of purchasing an automobile for i aeen, | og Sonera ag 29319 4°498 
Chief Wallace of the fire department. Mich, Millers Mut.....---.-- 10,910 "635 
Ross S. Tidrick has succeeded A. A. Rutan at | Metropolitan ..........++0+: 8,239 2,544 
Sherrodsville, Ohio, as agent for the Home In- | Niagara ..........02eeeeeeee 64,649 19,820 
surance Company, the National of Hartford and New Hampshire ...........- 41,681 16,683 
the Philadelphia Underwriters. Mr. Rutan re- | National Lumber ............ 939 711 
tires from the insurance business. Mr. Tidrick | N. W. National............. 74,903 22,947 
combines the agency with his own. Prussian Nat'l] .......00.00. 31,590 9,199 
The Bingham & Douglass Company of Cleve- | Providence, Wash. .......-. 43,723 12,756 
land has been incorporated with a capital stock | Pennsylvania ............... 59,386 27,967 
of $10,000 by Albert H. Weed, A. E. Merkel, DE Ktattncdschonssaesees 120,294 42,280 
William Rothenberg, Lena A. Dirlam and Jen- ee TNS  cccncccewesa 34,343 11,415 
nie E. Gary. The agency has been operated un- | Security, Ct. ........-.eee0- 48,302 17,951 
der the firm name of Bingham & Douglass here- | St. Paul ..........eeseeeeee 50,787 23,880 
tofore. cara allied a Raine ae wa 151,262 51,276 
The case of J. Eisman & Co., of Portsmouth, | Teutonia, O. .....+++++++s 13,421 2,894 
Ohio, against the Richland Mutual, was taken a — teecccccorccce aa anne 
from the jury and decided in favor of the de- Wes + ME. serccrcrecrece 40431 24548 
fendant. The evidence showed the plaintiff did Walle Wall seer ereceececnes 3771 ~ 
not make proofs of loss within thirty days and ee ee SES eden eure tees , 
that J. Eisman had sold a half interest to his ——_— 
sons. 


Abraham Good and Edward, Malcolm and| SOUTH BEND BOARD MEETING 


John Smith have been arrested on the charge of 
setting fire to S. Beale’s livery stable at Elyria, 


Ohio, two or three weeks ago. Good is said to | Steps Taken to Do Away With Meet- 


have confessed’ and implicated the Smith broth- P ° 
ers, who are alleged to have desired Beale out ing Rates of Companies That 
Do Not Affiliate 





of the way so they could go into the livery 
business themselves. 
Chief Lauer has just completed an inspection 


of 13 of the 20 moving picture theaters in Co- The Oliver Plow Works of South 
lumbus, O., and has declared them a distinct 


menace to the safety of the city. The other Bend, Ind., is returning to agents for 


seven theaters of this class are not in opera- | cancellation the new policies written to 
tion, having been compelled to close because of | take effect Jan. 25 on account of in- 
small patronage incident to the financial string- 


crease in rates under the new schedule. 
At a meeting of the South Bend lo- 


The Union Association of Retail Lumber | cal board the by-laws were amended so 
Dealers, with members in Ohio, Pennsylvania, | that no specified number need be re- 
West Virginia and Kentucky, which met in Co- 


lumbus, O., last week, put over for another quired in attendance to constitute a 


year the project for the formation of a mutual | legal meeting. A motion to appoint a 
insurance company. It was reported that exist- | committee to vise daily reports written 
ing companies are caring for the lumbermen’s 


business much better than a year ago, when the at less than board rates to meet _com- 
plan was broached and referred to a committee. | petition on account of nonaffiliating 





ency and the large number of unemployed. 











STATEMENT OF 


Walla Walla Fire 


Insurance Company 
WALLA WALLA, WASHINGTON 


CASH ASSETS . . . . . ° : $476,638.11 
RE-INSURANCE RESERVE . ° . . . - 90,868.32 
CASH CAPITAL (FULLY PAID) . ° . . 200,000.00 


NET SURPLUS OVER ALL LIABILITIES . .  . 143,484.54 
SURPLUS TO POLICY HOLDERS . $343,484.54 


H. W. COLSON, Manager Central Department 
171 La Salle St., Chicago 











L. S. MACENANEY, Cook County Manager and Local Agent 


0. B. SWANSON, Local Agent 
159 La Salle St., Chicago 








The Indianapolis Fire 


Insurance Company 
INDIANAPOLIS, IND. 


Commercial 
Union 


Cash Capital - - - - - $200,000.00 





Assurance Company, Ltd., 
STATEMENT JANUARY 1, 1908. of Leadea. 
Assets - - - - - - - $550,269.41 
Liabilities - - - - - + 292,262.52 
Surplus to Policyholders - 258,006.89 C ymca agg ‘ 
$550,269.41 or. Pine and William Sts., New Yor 
eee WESTERN DEPARTMENT: 
SOL MEYER, Vice Prest. 


315 Dearborn Street, Chicago 











JOHN T. HINDERKS, Sec’y. 


We write for LLOYD’S at LONDON 


ey en toe anywhere in the United States, Canada, Western Europe 
and elsewhere if desired ate 2% without collision clause; 44% collision included. 
FIRE AND TORNADO INSURANCE—$2,500 to $10.000 lines. Territory: United 
States except San Francisco. Warranty: any reliable Company. SURPLUS BUSI- 
NESS AT ESTABLISHED RATES ONLY. 


dea gal S FLOATERS—Rate 2%%. Covers anywhere; everywhere. Includes loss 
by theft 


SHIPMENTS OF HORSES AND VEHICLES—From and to points in United States 








6. ca cncswenssntbahdenhavdssinn csewnadedak¥ecaen Rate 50c 
acc at ciavecnvacbesstenwsd ebedesaeuee beekebaceueene Rate 75c 
ae Oe Op ee Ok SI Ot GI onc 0: ns 00k 00 0d 0b bones esesnensessons Rate 1¢ 


All losses adjusted and paid by us, either by check on Chicago or draft on London. 
BINDERS AND POLICIES ISSUED AT THIS OFFICE 


Klee, Rogers & Company, 159 La Salle Street, Chicago, Ill. 
A. T. GRAHAM, Manager Surplus Line Department 





MICHIGAN OHIO KENTUCKY WISCONSIN 


BIERCE & SAGE 
compamtes rePREsenTzp GENERAL AGENTS 


CONCORDIA FIRE INS. CO. Detroit, Mich. 


MINNESOTA 








Wi 
NORTH RIVER FIRE INS. Co. SPECIAL AGENTS raped rae 
roms! ~ — “nee co ag business and desire representation 
COLONIAL A50RANCE CO ¥. A Mapee i aes aoe Oe tae 
JEFFERSON FIRE co. 


iT. D largest Non-Union Agency in the 
OHIO Ax KENTUCKY, United States and any agent repre- 
XIE mre OURAN eveland, O senting one or more of our com- 
’ FIRE TRS or — oan oP Gi Be BEDOWICK. panies is entitled to the full capac- 
NATIONAL LUMBER INS. CO. — 556, Milwaukee, Wisconsin. ity of our Office. 


‘INSURANCE CO. {Minneapolis and St. Paul. Watts US. 
Allegheny, Pa. Minneapolis, Minn. 


JACOB GUTHARD & SON, 
WHITBECK, BURWELL & CHAPMAN, Inc. 


95 FORT STREET, WEST, DETROIT, MICH. 


NASSAU FIRE INSURANCE co. 

















General Agents for the 


QUEEN CITY FIRE INSURANCE CO. 


Cash Capital $200,000. Net Surplus $200,004. 


Michigan agents in need of a live Company write us. We can take care of your 
FARM BUSINESS, 








SURPLUS LINES solicited on desirable Michigan business for the GLOBE & 
RUTGERS, MILLERS’ NATIONAL, SOUTH EASTERN ASSOCIATES 
and other reliable Companies. 


INDIANA GENERAL AGENCY FOR INDIANA AGENTS 
GEO. M. COBB é CO., General Agents for Indiana 


OF THE 


Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 


Agents wanted at a eens in Indiana where not now represented, 
All business reported direct to Indianapolis. 

















All agents are given the benefit of the entire capacity of our office. 


INDIANAPOLIS, IND. 


Newton-Claypool Bldg. 
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companies was lost on account of the 
unwillingness of the agents to have 
their business examined by local agents 
of which the committee would have 
been composed. The matter was left 
with the secretary of the board. 

The resolution passed last June al- 
lowing the board members to meet 
rates of nonaffiliating companies was 
rescinded and board members are to 
write at tariff rates only. This action 
was taken on account of the rates 
which had been cut by some board 
members against other members. The 
action last June was taken at the in- 
stance of E. F. DuBail, but he was not 
present at the meeting last week. It 
was stated that he had expressed him- 
self to the effect that he would protect 
his business and his companies would 
stand by him. 





MICHIGAN FIGURES FOR 1907 





Premiums and Losses of Fire Com- 
panies in the State Last Year 
Are Shown 





The following shows premiums re- 
ceived and losses incurred in Michigan 
in 1907 by fire insurance companies: 














| with this kind of business at all. 


creased facilities for the placing of his 
business. 

It is also Mr. Bentley’s intention to 
make application for membership in the 
Detroit Underwriters Club. 





DETROIT CLUB HAS ELECTION 





Sweet Harmony Reigns in the Former- 
ly Distraught Organization—Com- 
ments on Dwelling Rates 





Detroit, Mich, Jan. 27.—(Special 
correspondence)—The Detroit Under- 
writers’ Club held its annual meeting 
last week. From a point of member- 
ship and finance, the club is in splen- 
did shape. This meeting was one of 
the most harmonious held by the club 
for some time. The members seemed 
inclined to the idea that good nature 
was a product that could be used with 
profit Some plain talk was indulged 
in, but the meeting ended in harmony. 
W. A. Eldridge was elected president; 
Benj. Wells, vice-president; Alfred 
Bunclark, secretary; Chas. Ray- 
mond, treasurer; H. R. Vernor, Leo K. 
Hennes and Harry B. Page, executive 
committee. The annual banquet will 
be held in February. 

When specials want to comment on 
agents’ work, they generally say, “Your 
business has been fine, but on looking 
over your classifications we find your 
percentage of preferred business is 
small, and of course you know we want 
all the preferred business we can get.” 
Every part of the state is overrun with 
companies which want and do not get 
plenty of preferred business. An agent 
from an out of town district called on 
me a few days ago, He said, “How do 
manage to get a fair divide in preferred 
business? In my town we don’t get 
even a percent of dwelling business. 
When a man buys a lot, the other fel- 
low camps there until the building is 
commenced, then he makes a rate and 
writes the policy. So we don’t bother 
How 
are you fixed?” The same. What 
does this prove? Of course, that rates 
on dwellings are too high. If the old 
line companies would meet rates, or 
rather reduce them on preferred busi- 
ness, some companies who now have a 
snap would get out of business. 

Op DetRoITER. 





To Become Michigan Special 
K. D. Weaver, now at the home 
office of the Illinois Bankers Fire of 
Mount Vernon, Ill, will be special 


| agent of the company in Michigan. He 


Company: Premiums. Losses. 
Agricultural ........eeeeeee- $ 49,792 $ 28,461 
American Central ........+-. 81,613 34,206 
OR WHORE ccccccccecccese 18,828 2,298 
British America ..........++ 49,505 27,398 
Buflalo GermMas ..cccccccsece 17,929 8,166 
COE  cadecerensseocvveces 12,367 7,978 | 
COMCOIES coccccccocescoccsce 51,406 25,980 
Commerce, N. Y.o.cccccccces 6,206 6,697 
COUNT, FR. cvvccvessscesees Stes 4,585 
Commecticut .ccccsccccccccce 41,315 
Comet Gh. iccevucveceses 1,485 
OS SP eee 31, 15,070 
DEED scckicehevécveeeveses 90,% 125,567 
Dubuque F, & M 21,3 4,029 
SED  26ccrczacicere 2, 11,192 
Firemens, N. J.. 33 8,519 
Fire Association .. 26, 58,091 
Granite State ..... 31,8 14,557 
ENED 6.6ndeseesenvesseess 2, 61,140 
COMO, TEE. cscvcsccceccesies 30,3 15,928 
MENTE cvvvcecessconsssecs | 334,68 154,143 
Flamilton . nn ccccccscccccccce f 1,529 
BEDE, IN, Veveccoveceecesves p 82,963 
Illinois Bankers ........++.+ 6,072 3,316 
ENGIANENCHIS occccccscccccecs 29,754 19,478 
Ins. Co. State of Pa........ 7,114 3,286 
Lumber Mutual ............ 7,936 4,041 
Mercantile F. & M........+. 9,483 4,407 
Milwaukee Mech. ........++. 70,316 29,202 
Millers National ............ 27,064 36,089 
DEED 6ee0csecivasceees 17,312 8,745 
PUIMMRED accccccceccccccceces 97,441 37,024 
N. W. National ........000% 16,846 19,951 
eee, Be ccnccesectovesse See 89,504 
Narragansett Mut. ........+. 3,228 4 
Ohio GEFMAN ccccccvesccoces 32,697 23,482 
Prov. Washington ....++-++- 79,260 82,601 
PUNO, Bis Lieevescevcvsacs 8,662 1,132 
Prussian National .......... 68,173 38,040 
Royal Exchange .......+.+++ 65,669 25,249 
Rhode Island ... 3,512 4 
Springfield ..... 126,904 54,487 
Seaboard F. & M 4,089 20 
State, Eng. ..... 5,184 2,952 
St. Paul Peer T TT TTT TCT 7,403 39,389 
Teutonia, O. ..ccccccccccece 7,093 1,881 
Walla Walla ....ccccccscees 4,943 359 
Western, Ont. ....cccscecces 66,840 24,055 
Westchester ....cseescceceee 87,927 35,194 





Consolidation at Muncie 

Kirkpatrick, Blue & Co., Inc., succeed 
J. W. Kirkpatrick & Co. and Benhow 
& Benbow at Muncie, Ind. The Kirk- 
patrick agency has always been non- 
union, but will be mixed now as two 
union companies have transferred, as 
have all the nonunion ones. 





Bentley to Join Club 
Fred C. Bentley, for the past seven 
years the sole representative in De- 
troit for the Commonwealth of New 
York, has been placed upon a commis- 


sion basis in lieu of a salary and will | 


continue as its sole agent in Detroit 
and vicinity. 

This change was made at the sugges- 
tion of Mr. Bentley and will give him 
wider scope for the handling of his in- 
creasing business. His entire business 
which consists of a high classification, 
has been done directly with the assured 
and placed entirely in the Common- 
wealth. 

The issuing of participating policies 
has been discontinued by the Common- 
wealth. 

Mr. Bentley will, in the near future, 
take on one or two other strong union 
companies, thereby giving him _ in- 





was formerly with the western depart- 
ment of the Hartford. 





Inspecting All Theaters 

The Indiana state factory inspector 
and his force have begun an inspection 
of all the theaters of the state, follow- 
ing the inspection of the Indianapolis 
theaters. The law of the state re- 
quires water curtains. It also requires 
that two casks of water, with two 
buckets for each cask shall be on every 
theater stage and that these receptacles 
shall be painted red. The department 
says that theaters that do not comply 


| with the law will be closed. 





The Trimmer Trimmed 

A. B. Sworth, a window trimmer in a 
South Bend (Ind.) store put matches 
and potash tablets in the same pocket. 
Friction resulted in an explosion when 
the store was filled with customers, 
and patrons rushed to the street. The 
young man got the worst of the ensu- 
ing damage. 





INDIANA NOTES 

Chesterton, Ind., was visited by a $10,000 fire 
a few days ago. The new waterworks saved the 
town. 

The Southern of New Orleans has changed 
its agency to H. H. Woodsmall & Co. at 
dianapolis. 

A $75,000 loss at King’s Station, near Prince- 
ton, Ind., including a large flour mill and ele- 


C. W. Ransom, President 


W.A. Morin, Vice President 


John H. Griffin, Secretary 


CONSOLIDATED 


Fire and Marine Insurance Co. 
ALBERT LEA, MINN. 





Gross Assets (January 1, 1908).......... cee cece cece eens $208,248.87 


Surplus (Policyholders)............ 


Increase in Assets...... 


eoeeweeee 


Increase in Net Surplus..... 


BREUORBS $0 TRGSOIVE. 0 o4ccccccccceces 


eee eee eee eee eee eee 


eee ere wees 


seececesees 148,038.37 
30,714.11 
20,092.48 

4,829.73 





Keystone Underwriters 


Of Pittsburgh, Pa. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CQ. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 


UNION INSURANCE CO. 
ALL OF PITTSBURGH, PA. 


| ery $675,000.00 
I enis en engib ar cunde Meweans $2,103,082. 22 
EN Ob Py POR i asiisnden sess sinsncccidesicess $1, 240,502.29 


HENRY WACHTER, 


Manager 


OFFICE, 218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in illinois 





WE WRITE FARM ‘BUSINESS 


Ye 


Good 
Reinsurance 
Facilities 





Surplus 
Over 
$400,000.00 


Li 


mae) 


SIOUX FALLS, S&S, D. 


LEBO, ANDERSON & YOUNG, Managers 
Western Department, 159 LaSalle St., CHICAGO 





NATION AL NORTHWESTERN F&M. 


Insurance Zompany 


OF ALLEGHENY, PA. 
INCORPORATED 1866 


CAPITAL - - = $500,000.00 
RESERVE - - 403,635.59 
SURPLUS 1o Policy Holders 949,044.18 
TOTAL ASSETS - 1,389,800.34 


Tusurance QGompany 


OF MINNEAPOLIS, MINN. 
INCORPORATED 1899 


CAPITAL - = = $300,000.00 
RESERVE <- - 173,266.97 
SURPLUS To Policy Holders 502,415.49 
TOTAL ASSETS - 706,428.85 





GEO. H. SCOTT, General Agent 
H, M. HUFF, Assistant General Agent 


184 La Salle Street, CHICAGO, ILL. 





vator belonging to the R. P. Moore Milling 
Company, is being probed as to whether it is the 
work of an incendiary. The milling firm re- 
ceived a threatening letter some months ago. 

The Indiana State Board will have its regular 
monthly meeting next Monday, and a full at- 
tendance is expected. 

Schmid & Smith, insurance and real estate 
agency, Indianapolis, has been incorporated with 
$10,000 capital stock. 

The Elnora electric light pat and machine 
shops adjoining, at Elnora, burned Mon- 
day night, with $15,000 loss np no insurance. 





The H. F. Marx Company succeeds Henry F. 
Marx at Port Huron, Mich. 





German Receiver Is Discharged 

Affairs of the German of Freeport 
were officially wound up last week in 
the Carroll county circuit court at 





Mount Carroll, Ill, 





where the final re- | Co 


port of the Chicago Title & Trust 
Company, receivers, was accepted and 
William C. Niblack, president of the 
company, was given his discharge as re- 
ceiver by Judge O. E. Heard. Belated 
claims totaling $12,000 were allowed 
and a balance of nearly $5,000 in the 
hands of the receiver was ordered di- 
vided pro rata among claimants. The 
German went into the hands of a re- 
ceiver in November, 1906, with debts of 
$3,700,000, having but a few days pre- 
viously reinsured all policies located 
outside of San Francisco in the Royal. 
The Royal purchased its assets some 
weeks ago. 





The Williamsburgh City has transferred its 
Spokane (Wash.) agency to R. M. Eacock & 





re 








January 30, 1908 


THE WESTERN 


UNDERWRITER. 








IN ILLINOIS AND WISCONSIN 


PROPOSE A PREVENTION BODY 








Talk of Having an Association in IIli- 
nois to Which All Field Men 
Can Belong 





There is some talk among Illinois 
field men of having an organization to 
which all can belong, regardless of 
company affiliations. It was suggested 
that ‘the two field associations might 
merge, but the drift of sentiment ap- 
parently is against this. It is believed 
that each organization can carry on 
its work to the best advantage alone 
with the fine spirit of cooperation now 
prevailing. 

However, it is now proposed to have 
the Illinois Fire Prevention Associa- 
tion, whose membership will bring 
both the union and nonunion forces 
together in mutual endeavor. No defi- 
nite action in this direction has been 
taken, but there is considerable favor- 
able talk which may result in a call 
for a meeting. It is argued that such 
an organization can accomplish much 
in inspection work and getting better 
ordinances in small towns to reduce 
the hazard. An interchange of infor- 
mation on risks might be a feature. 
The Ohio association has done excel- 
lent work and it is thought a similar 
line of effort in Illinois would bring 
splendid results. 

Another plan proposed by some is a 
banquet in the near future in which all 
the Illinois field men can participate. 





WISCONSIN’S FIRE BUSINESS 





Premiums and Losses of a Number of 
Companies for Last Year 
Are Presented 





The following shows premiums re- 
ceived and losses incurred in Wiscon- 
sin in 1907 by fire insurance compa- 
nies: 





Company: Premiums. Losses. 
RE. Sadesdisdcnadane $ 36,568 $ 17,114 
American Druggists, Cincin- 

CGE knkccccsscsieuen . BP cxevea 
American Central . 27,517 
British America . 27,172 
Buffalo German .... 10,548 
REE £6460) seb 40kaoceaness 10,210 
SE ccuwansdbeketedenkeys 25,277 
CE wcdsdeanedeebsdan 57,280 
EE. sct.idsctasvansnecasad 1,412 
Consolidated F. & M 10,608 
DEY btéceninkebenneuan 32,679 
rrr 4,692 
Dubuque F, & M 9,364 
EE eet whic m gina wéienel 7,551 
COD, EAE, secs ssecncves 9,620 
xermantown Farmers Mut... 15,189 7,728 
SEE skh ctoasus och wiencesierde 
ee eeereerae 
Th; Eietasincssabeten 
IN 5 Sin os sien lnid tiie tea 
CE iain sh saieicn aadiebiod 


New Hampshire 
DN wen scenhsnatncedees 
Phoenix, Ct. ... 
Rhode Island .. 
Royal Exchange 
State of Pa. .. 
Scottish U. & N. 
a “peeseen 
Security, Ct. 
Springfield 

Teutonia, La. 


eee weet eee eeee 


/estchester 
Jinona 





Milwaukee German’s Record 
The Milwaukee German Fire began 
to show some speed last year in a 
mild way. It wrote $55,000 in premi- 
ums, increased its assets $34,634, its re- 
Serve $21,500 and surplus $6,000. Its 
rye, are now $172,930 and net surplus 
The company is branching out in a 


conservative way and will be heard 
rom, 





Putnam Expected to Be Present 
The Illinois Local Agents Association 
expects to have National Secretary H. 
Putnam present at the midwinter 





meeting at Springfield, Feb. 19-20. The 
Illinois agents will give Secretary Put- 
nam a cordial welcome. His presence 
will add much to the occasion. 

A local committee at Springfield is 
in charge of arrangements for the con- 
vention. J. C. Lanphier, Jr., is chair- 
man and J. E. Gard is secretary of the 
committee. The Ad Men’s club will 
assist the local agents in entertaining 
the delegates and a smoker will be 
given in honor of the visitors. 





Field Club Holds Meeting 

The semiannual meeting of the IIli- 
nois Field Club was held in Rockford on 
Tuesday. Owing to the changed condi- 
tions in Illinois since the last meeting 
following the decision of the governing 
committee to divorce rate making from 
the Illinois State Board, the new sys- 
tem of cooperation and rating was ex- 
plained. It was stated at the meeting 
that there was absolute harmony be- 
tween the two field associations. 
President Funkhouser of the field club 
and his executive committee have done 
good work, as was shown by the re- 
ports and comments that were made. 





ILLINOIS PREMIUM RETURNS 





Results of Last Year’s Business as 
Shown in Reports to the In- 
surance Department 





The following shows premiums re- 
ceived and losses incurred in Illinois 
in 1907 by a number of fire insurance 












companies: 

Company: Premiums. Losses. 
Agricultural .......... $ 45,758 
BOR sccscevssvevece 14,034 
American Druggist ... 4 
Addison Farmers Mut. 1,759 
American Central .......... 74,849 
ASticUUrEl .occcecccccecces 45,758 
Dette AMOTICR cc ccccssecece 76,225 
Dee FIOM scvccsescvccess 33,843 
Buffalo German ............ 40,780 
COMMON sccccsscessovces 207,601 
COO, FE. cccvcccccsccsees 29,910 
CREE ccccvccoesscccvesces 36,084 
Camel .ccccccvescccsveceece 14,934 
Commerciad cccccccveceseces 1,201 
COMMEOIOD ccccecescescescoes 13,866 
Cotton & Woolen Mfrs, Mut. 40,453 708 
Coal Operators Mut......... 37,034 29,982 
Bampize CRY cocccoscccecscce 26,714 17,436 
Equitable F. & M........... 74,713 42,463 
German American, Pa. os SE 12,536 
German, W. Va..... 25,009 13,799 
German Union, Md.. 7,105 763 
German, Ind. ...... 66,543 29,744 
Granite State .... 22,77 14,078 
SO, Dis Evccscocees coe 721,323 873,575 
PRED cccccccssccccsscces 11,539 5,979 
TEUMINTIEE cc ccccccvccsscoces 44,400 20,990 
DEEN saccnecceseccoseess 1,001,063 452,382 
Ill, Mut. Fire Und.......... 9,257 1,880 
BO BEND wsccccscicccesce 12,369 3,622 
Ins. Co. State of Pa........ 62,854 $1,18T 
ERENORSNOED 0060006060 000000 40,747 19,836 
BE, BamerS .ccccccccccccese 37,836 20,576 
Industrial Mut. ..........+. 28,475 491 
Ins. Co. State of Ill........ 207,947 79,694 
Lumbermens Mut., IIl....... 4,086 3,832 
Mercantile Pc cesv00800 Xk UL 
Milwaukee German ......... 10,966 2,236 
Mich. Millers Mut.......... 18,782 15,368 
Mercantile Mut. ........... 23,777 442 
Millers National ............ 71,077 49,474 
PURO, CE. cccccccceccsecs 422,930 161,192 
POIGRED cocccecees 182,995 70,822 
New Hampshire .. 109,478 49,492 
N. W. National..... 213,882 72,708 
Nat’l Mut. Church. . 14,350 1,376 
Ohio German ccccccccccccce 64,747 34,991 
PE ccccccceccccvcrcceses 23,837 21,528 
PURRRIITEES ccc ccccscoveess 165,430 102,794 
Prussian National .......... 107,432 49,085 

MOOR CHF ccccccsccceseces 39,354 34,976 

OSS ee 19,961 2,403 
Retail Hdw. Mut., Minn..... 21,715 6,159 
Rubber Mfrs. Mut.......... 39,697 708 
Royal Exchange .........++- 107,882 40,953 
Springfield F. & M.......... 360,686 170,188 
Se, Fal FB. B Ma csccccccese 175,076 76,544 
BOM, BOE, sceccecvsecevsces 156,628 94,019 
SemyVesaAMt occccccscoscscsccs 47,546 16,867 
Security, Towa ..ccccoscccce 20,081 2,670 
Sesttich T, & Heceseseceses 171,584 81,979 
BOG, CH srccccececececs 239,047 87,893 
Seaboard F. & M..cccoccece 9,328 2,906 
Union, Pittsburg. ......cceeee 14,880 5,845 
Wee H, Te Bhesicsscceces 52,250 32,862 
Western, Ont. ... e 83,488 
Winona ..... x 2,651 
Westchester .... 80,373 
Walla Walla 36 








Local Board at Belleville 
The local agents at Belleville, IIl., 
have organized a local board and intend 
to carry on a sort of independent sys- 
tem of rating. The agents complain 
that some of the rates are too high and 





STATEMENT 


PHENIX 


INSURANCE 
COMPANY 


Of Brooklyn, N. Y. 
January 1, 1908 


ASSETS 


Cash in Banks and Office ; 
District of Columbia Bonds, 
New York City Bonds, 


Bank, Railroad and other Stocks and Bonds, 


Bonds and Mortgages , : 
Loans Secured by Collateral . 
Real Estate : 


Premiums in Course of Collection 
Interest and Rents Due and Accrued : = 
Re-Insurance Due from other Companies on Paid Losses 


$ 813,918 54 


Market 312,169 00 


549,500 00 
35,000 00 
58,000 00 

999,049 64 

; 15,308 10 

10,850 05 


$8,793,795 33 


LIABILITIES 


Cash Capital ; , 


Reserve Fund for Unearned Premiums 7 ; 
Reserve Fund for Unpaid Losses, and all other Claims 


Net Surplus : 


Surplus to Policy Holders’ - - 


GEORGE P. SHELDON 


President 


$1,500,000 00 
‘ 5,434,581 51 
935,752 09 
923,461 73 


$8,793,795 33 
$2,423,461 73 


GEORGE INGRAHAM 


Vice-President 


CHARLES F. KOSTER 


Secretary 


68 William Street, 


NEW YORK 








WESTERN DEPARTMENT, 205 LA SALLE STREET, CHICAGO 


J. H. LENEHAN, Gen’! Agt. 


C. R. STREET, Asst. Gen’! Agt. 





INCORPORATED 1849 


SIXTIETH ANNUAL STATEMENT 


OF THE 


Springfield ‘nice 


Insurance Co. 


OF SPRINGFIELD, MASS. 


January 1, 1908 


Cash Capital, all paid up................... 


Re-Insurance Reserve....... 


Reserved for all Unsettled Claims isveawan 
Net Surplus....... Oe eeserrccrcsecesssecs 


Gross Assets....... ehmmue eeneen 


Surplus to Policyholders, Jan. 1, 1968 «+ 
Losses Paid Since Organization : a 


A. W. DAMON, PRESIDENT 
C, E. GALACAR, VICE-PRESIDENT 


Cave coensereeeeveseseess . $2,000,000.00 
Seincesees WITTTTITITITITT TTT Terre TTT 
Peoccccecvescese encecescccesss Geamene 
$00e de sons beereccecanecenecess 910,758.32 
$0000 100000 60es Se deescneesses $7,204,958.80 
$2,910,758.32 
$41 ,682,457.47 


W. J. MACKAY, Secrerary 
F. H. WILLIAMS, TrREASURRE 


WESTERN DEPARTMENT 


171 LASALLE STREET 
A. J. HARDING, MANAGER 


CHICAGO, ILL, 


A. F. DEAN, AssISTANT MANAGER 


W. A. BLODGETT. 2p AssISTANT MANAGER 





the idea is to have rates which they 
think are about right. 

The following officers were elected: 
President, Irwin H. 


Wangelin; vice- 
president, Phil L. Weber; secretary, 
Emil Twenhoefel. All the agents 


joined. 


ILLINOIS NOTES 
John Schafer, of the agency firm of Simonson 
& Schafer at Port Byron, Til, is dead. 


A. J. Lawrence succeeds his father, L. A, 
sgeeenes, in the local business at Yates City, 


C. L. Miller, who takes the Peyton Roberts 
agency at Monmouth, Iil., will conduct it under 
the name of Roberts & Miller. 

John T. Bennett, an old time insurance man 





at Galena, Ill., has reentered the business with 
the Georgia Home as his first company. 

Robert Gray, Illinois state agent for the Amer- 
ican Central at Flora, Ill., has departed for a 
visit to San Francisco, where his son, George T. 
Gray is in charge of the Pacific department of 
the same company. 


The following stamping secretaries have been 
appointed in Illinois to succeed ins pectors here- 


tofore Gperating at points name East St. 
Louis, A. ent Juincy, Miss 'M. Lesem; 
Peoria, H. R, Bills; oliet, Miss M. E. Coffee; 


Rockford, Miss H. M. Burton. 





State Fire Marshall T. M. Purtell of Wiscon- 
sin has sent out a notice to owners of theaters 
and other buildings, calling attention to the 
danger from explosion of moving picture ma- 
chines, which are coming into general use, and 
pointing out means of protection. 
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THE WEST AND NORTHWEST 


IOWA PREMIUMS AND LOSSES 











Figures Showing Some Results to Fire 
Companies in the Hawkeye 
State Last Year 





The following shows premiums re- 
ceived and losses incurred in Iowa in 
1907 by some of the fire insurance com- 










panies: 

Company: Premiums. Losses. 
American Central .......+++. $ 28,658 $ 20,197 
Atlas, Ta, wccccccccccccccces 59,620 16,182 
Agricultural .......0+eeeeees 19,571 3,769 
Buffalo German .....+.++++05 15,045 7,100 
COMORES cccccccscccececcce 81,557 37,837 
Commerce, N. Y....+-+e0+05 9,645 5,167 
Dubuque F. & M....eeeeeeee 74,672 17,827 
BON MOOR cocccccecesesess 368,792 170,256 
Equitable F. & M.......05-+- 10,111 1,678 
Fidelity, Iowa ...--++++-e0- 53,983 19,840 
Towa Home .....ccseeeceees 37,460 16,391 
Few State ..ccccccccccccsecs 257,125 91,630 
Merchants & Bankers, la. 26 35,476 
PEE ness eveeveces 12,219 
National, Ct. ...... 32,395 
Prussian National os 7,982 
Security, La. - 138, 926 33,137 
Security, Ct. .. «- 46,292 15,883 
St, Pal 2.000. ° 107,168 41,952 
Scottish Union .. 24,549 6,161 
Westchester ...... 43,174 16,868 


ATLAS DECISION IS AMENDED 
Supreme Court of Iowa Allows Des 
Company More Liberty in Using 
Name 








The Iowa supreme court has handed 
down a retractive supplementary opin- 
ion in the case of the Atlas Assurance 
Company, Limited, vs. the Atlas Insur- 
ance Company of Iowa, which is very 
favorable to the defendant, removing 
several limitations and restrictions that 
were included in the original opinion 
and explaining the court’s meaning 
more clearly. 

In the original opinion the court held 
that the petition of the English com- 
pany should be granted without limi- 
tation. This petition asked that the 
Iowa company be restrained from us- 
ing the word Atlas and the well- 
known design of Atlas supporting the 
world on his shoulders. In the supple- 
ment the court interprets the construc- 
tion to be placed upon the decision as 
follows: 

The opinion (original), however, is based on 
the ground that the appellant (the Iowa company) 
cannot use the word or device in a way that is 

calculated to deceive those who are seeking in- 
surance and the entire argument of the opinion 
is along that line. We did not intend to hold 
that the word or device cannot be used when 
it appears that the use made of it can in no 
way deceive or mislead. The use thereof in 
such manner as to clearly and unmistakably 
show that the defendant is a company entirely 
separate and distinct from the plaintiff cannot 


possibly prejudice the latter in any way, and 
there can be no objection to such use. 





Stratton Gets Minnesota 

Minnesota has been added to the field 
of Geo. H. Stratton of St. Louis, Mis- 
souri special agent of the Western Re- 
serve. The company expected to have 
Special Agent Arthur Porter, who has 
Wisconsin and. Michigan, take Minne- 
sota, but he has enough to occupy his 
attention in his two states. 





Hauled Before the Department 

One or two of the Iowa companies 
are said to have been called before the 
Iowa department for publishing capital 
that is not paid up. The Iowa depart- 
ment holds that only actual paid up 
capital can be advertised and the fact 
that authorized capital or capital on 
paper on the note plan is put into a 
statement is misleading. 





Columbia Fire’s Gains 

The Columbia Fire of Omaha always 
shows up well. Its record of last year 
is interesting. Its surplus increases 
$26,917 to $127,024. Next year it will 
no doubt reach the $1,000,000 mark in 
assets as they are now $910,397, an in- 
crease of $154,367. The reserve ran up 





EIGHTH ANNUAL STATEMENT OF THE 


COLUMBIA FIRE INSURANCE COMPANY 


OF OMAHA, NEBRASKA 


D. BE. THOMPSON, President. C. BE. YOST, Vice-President. 


J. B. DINSMORE, Second Vice-President. 





Cc. D. MULLEN, Secretary and Treasurer. Cc. O. TALMAGE, Assistant Secretary. 
JANUARY 1, 1908 s 
ASSETS. LIABILITIES. 
a OR RE er Tre eee eee $521,555.00 CE NS 6 2 See dweebEeanedhed oakeeene seaede $200,000.00 
Municipal and School District Bonds.............. 165,300.00 Due Agents OE Sith EG I RL ea 8,675.60 
State, City and School District Warrants.......... 4,729.03 Reserve required by law for the protection of out- 
Ce ee I, 5-0 bo. 600 6nsd0eees.400088 72,960.35 CC < ch sivbens ras cena ste eeeeee ee 565,102.26 
Bills Receivable (Farm Prem. Notes not matured. 94,392.53 Losses Adjusted and Unpaid..........cccccccsees NONE 
Premiums in course of collection (written sub- Reserve for —_ 1 Unadjusted eee 9,594.83 
LG SS ae aaa 37,106.09 ~ Pe SS co 6 ao a ekWeeretidirescenteoeredines 127,024.19 
Accrued Int. on Bonds, Mortgages and Warrants.. 14,353.88 ——————— 
ESA ANESNNY 910,396.8 
$910,396.88 ’ aaa 
Premium Income Since Organization............. $2,485,597.00 Losses Paid Since Organization.................. 743,783.69 
eet 8 RESULTS, 1907. 
e ncrease— NTS. 
i Noa uno oil $ 26,917.23 a oe . 
NN 5 ak aba ws aecew sen 86,370.50 Nebraska, E. G. Bohanan, Lincoln, Nebraska. 
Re-insurance Reserve. . ......... 127,821.58 Kansas, C. H. Searle, Topeka, Kansas. 
Admitted Assets. ... ........... 154,368.74 Iowa, C. J. Wooldridge, Sioux City, Iowa. 
_ South Dakota, Geo. L. Iles, Sioux Falls, S. Dak. 
Net Premiums Written in 1907............ $518,987.13 North Dakota, Frank Harris, Bismark, N. Dak. 
Losses to Premium Income in 1907.........+++e0+: 1.6% Oklahoma, O. W. Doling, Oklahoma City, Okla. 
BULPEUS CO POTCH=TIOIGOID. occ ccc ccsccsccceses $892,126.45 














A prominent, strong and influential western organization, under the management of experienced and successful underwrit- 
ers, with an aggressive field force. Issues the easiest selling policies in the market, among which may be mentioned, particu- 
larly, its Combined Dwelling Policy and its Farm Policies, and in_ case of loss are cash as soon as adjusted. Live Stock 


covered against loss by fire or tornado, on or off premises of assured. 
LOCAL AGENTS DESIRED IN THE ABOVE TERRITORY WHERE W 


OT ALREADY REPRESENTED. 





STATEMENT OF THE CONDITION OF THE 


MILWAUKEE GERMAN FIRE ¢énrany¥ 
COMPANY 
of Milwaukee 
DECEMBER 3lst, 1907. 
ASSETS. 
I I is cescietihs trip aa ak ark RAD OS ae ale eee eRe $127,750.00 
eS ke a og SEN A OO Nk AR OAK aa Wale ee WH we lhcb 1,435.82 
i ce Meh eth pe hk made haw AS CKS 66 OA 04D 64d E Kae ened on aeees 23,500.00 
aida ao Sid ik iW 46a e a6 SSM OR EM ONE SEE O WERE OO 120.83 
ee ey CO cnces ba 00s SSN CES OCR ECCS CeCO Se RS Oe 213.86 
ee ae hace 656d. Ree a an 00s dee w.Ce be 6 600 CNRe ne Oa 10,083.48 
car ns Or NON. 6 6sb.n's nace cresendetesbuwwecheen eaeee 9,826. 40 
$172,930.39 
LIABILITIES. 

SE OD SI TOI a og. 6 66.5 66.0 60:6 42a s 008608 ERT DORE RSS 3 855.45 
rr rr Sr SO MENON s «660.6005 0-56.0.06 5 6066.09 0008s 000000066645 2,456.60 
EEE EEE See ee ere rer eer eT ere ee re ee 4,836.88 
ee Sy. cc chindhow Ow h i666 0044044 4C4 RARE S HEE NOOO ERAS OO RES 30,574.61 
EE, Say G.b ae NKR He Ae 86 66 OAS NSH EOMA REEDS CRAAD EASES ENAOD CONTRO HRA 100,000.00 
EE 562K cSGKNUETE TNA b Ne OEd ANE SOAES HERRRKS ONCE ECOEIEAAZER ORR R ED 34,206.85 
$172,930.39 
Premiums written since January Ist, 1907.........cccccccccrccceccccece $ 55, 234. 67 

Losses incurred since January Ist, 1907............444-. 





Increase in Assets since January ist, 1907 


Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 


In business continuously under the same 
management since 1872, 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 


184 La Salle Street Chicago 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec'y 
Assets - . - - 821,402.48 
Surplusto Policyholders - tert 
Agents Wanted in Illinois 


SHIPMAN & WAYNE 








Increase in Reinsurance Reserve since January Ist, 1907.............000- 21,510.03 General Agents 
Increase in Surplus since January Ist, 1907........... cece cece cee e eee enee 6,000.85 GEO. L. PLATT. $ ° Agent 
e le , pecial 
I Bir SI oo 5.04 a 6d oss cnn ceeucecss vse deecwasetensucad $134,206.85 | 159 Le Salle St. CHICAGO 
SURPLUS LINES piggy siingioenip 

For Local only after the channels have been exhausted. We can furnish you « policy W KS T KERN 
on oo to in a syndicate of London Lloyds Seo ore i 
Ameticen Seo budiaces nly thro h our office paid 


" ite given Ni commission 
agents and Lm y- c— > the States of Illinois and New York. We also write A MOBILE insuran 
covering ag: theft anywhere in the United States, Europe or Canada. Commission, 10%. 


au INVITE YOUR PATRONAGE AND a CAREFUL ATTENTION TO 
YOUR INTERESTS 


MARSH & McLENNAN 


New York Office: 
54 WILLIAM STREET 


Chicago Office: 


m Office: 
159 LA SALLE ST 


Londo 
123 BISHOPSGATE STREET 





Gorham-Braden Company, General Agents 
10 South Fourth St., Minneapolis, Minn. 
Camden Fire Ins. Assn. of Penden, N. J. Goenty Fire Ins. Co. of Co, of New E Pa. 


Hawkeye Ins. Co. of Des Moines, I ew Brunswick Fire Ins. Co. of New snout, N.J. 
New Amsterdam Casualty Co. of New York, N.Y. illineis Surety Company of Chicago, I 


Agents Wanted in Minnesota and Wisconsin 
ff. A. RICHARDSON, President WM. D. DENNEY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capital, $200,000.00 


This Company had on! $17.2 0 involved in the San Francisco conflagration, whieh has 
, "s been paid in full without discount. 


Weader Underwriter Co., General Agent for the United States 
61 WilHam Street, New York 


%. G, BUSWELL, Ceok County Manager, Chieage 





INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 


Capital - - - = $300,000.00 
Surplus to Policy Holders, 413,206.10 
Assets - - = = 786,134.77 
Losses Paid to date,  3,982,143.00 


Organized in 1867 


GERMAN FIRE 


Insurance Company 
of WHEELING, W. Va. 


Cash Capital, . . . $200,000.00 
Net Surplus, - « « 229,349.55 


WM. F. STIFEL, President 
ANTON REYIIAN MANN, Vice-Pres’t 
WM. GOERING, Ass’t : 
8. W. RICE, Sup’t of Agencies 
RICE, Special Agent 














a 





a @ 


as 


ate tent he 








January 30, 1908 


THE WESTERN 


UNDERWRITER. 


11 








$127,822 and there was an $86,371 in- 
crease in premiums. It wrote over a 
half million in premiums last year, its 
loss ratio being 31.6 percent. It is a 
good statement all around. 


FIRE BUSINESS OF NEBRASKA 








What Premiums Were Received and 
Losses Incurred by Companies in 
the State Last Year 





The following shows premiums re- 
ceived and losses incurred in Nebraska 
in 1907 nd fire insurance companies: 


Compan Premiums. 
Buffalo y peneran $ 4,726 $ 2,646 
Dubuque F. & M...........- 7,698 1,459 
DS “cteheinkbecteess ewe 7,488 3,237 
“oS ae LS ee. 
German Mut., Omaha........ 137,098 45,986 
> eee 42,751 9,736 
SE GAD kenccancccnccsnet 11,617 7,111 
NEBRASKA FARM MUTUALS 
Saunders Co., Wahoo........ 2,867 2,634 
Clay Co., Saronville......... 5,410 3,749 
Lancaster, Bennett ......... 1,184 400 
GOTMOM, CHOTe ccccccccccccce 734 573 
Dodge Co., Hooper.......... 4,544 4,240 
Buffalo Co., Kearney........  seses 297 
Farmers Mut., Norfolk er 4,903 3,687 
Dodge Co. German, Scribner. 1,259 1,463 
Farmers Mut., York.......... 601 476 
Nuckolls Co., Nelson......... 827 921 
Leigh German, Leigh........ 402 12 
Farmers Mut., Plattsmouth... 1,304 40 
German Farmers, Cedar Bluffs 2,993 2,220 
Rom. Cath, Farm., Petersburg 36 354 
Madison & Platte Co., Madison 538 523 
Jefferson Co., Plymouth...... 1,086 781 
Sterling Farmers, Sterling.... 1,415 786 





MISSOURI PREMIUM RETURNS 





Figures Showing What Fire Compa- 
nies Did in the State in 
the Year 1907 





The following shows the premiums 
received and losses incurred in Missouri 
in 1907 by fire insurance companies: 









Company: Premiums. Losses. 
CS ee $ 62,823 $ 35,666 
Aetna Town Mut............ 2,995 940 
American Central .......... 261,344 87,785 
British America ........... 19,660 14,003 
8 Sere 8,347 1,267 
SNE. «kn sens aeeewe 40,131 19,238 
ON aa 272,527 114,863 
CN 66 bt iG deeagnceanban 23,232 5,471 
City of New York........... 16,134 4,440 
OR, Weenie 11,564 3,050 
COOGEE, WEE cccccascscces 63,757 29,519 
Concordia Town Mut........ 10,764 3,861 
County, Pa. 9,743 
See eee 29% 3,801 
Equitable, R, — 14,177 
Firemens, N. ] 23,395 
Farmers, Pa. 14,038 
Glens Falls 22,404 
ee 7,210 3,037 
Ph Un Wahsssteeneoncéswe 439,003 182,605 
rs ere 9,413 4,028 
Ins. Co. State of Pa........ 22,123 11,057 
BOR Diets Be 6c ccscccsccs 187,177 75,579 
Jefferson Mut., Mo........0- 25,630 8,797 
Mich. Millers Mut.......... 19,051 4,566 
Millers National ............ 36,286 2,159 
Mut. Fire of St. Charles 9,169 940 
Mill Owners Mut, Ia... 15,826 313 
New Hampshire ....... 46,265 19,832 
Northern, N. Y.........c00s 18,744 6,092 
DE Gicuanaeduncunedeeeee 116,860 47,237 
SS eae 48,033 19,536 
Seer eer 11,699 4,386 
Royal Exchange ..........+. 38,277 16,304 
Retail Hdw. Mut., Minn..... < are. 
OS GREER 10,010 575 
Seaboard F. & M.......0e- 3,521 107 
Sere 19,764 
Springfield F. & } 71,294 
St. Paul F, & M. ‘ 25,290 
Stuyvesant ...... oa f 3,628 
Scottish U. & N.. oe 23,023 
Union, Pa, 2.2.0 f 7,293 
PE ED “ocaeateentains 02 14,138 
EE ea 30,073 
fae 635 
Western, Ont. 28,921 





Special Agency Changes 

B. D. Wright, of Los Angeles, has 
been appointed special agent for the 
Western Assurance in the Rocky 
Mountain department, having the states 
oF gas Mexico, Wyoming and Colo- 
rado 

C. G. Rhodes, of the St. Paul Fire & 
Marine, has resigned as special agent 
for the Colorado district. His succes- 
sor has not been named. 





Skowrup Takes Up Field Work 

A. P. Skowrup, assistant examiner in 
the western department of the Phenix 
of Brooklyn at Chicago, will leave in 
a few days to assume his new duties 





as special agent for the company in 
the Dakotas, under State Agent W. C. 
Cree. The Phenix office force recently, 
and in a unique manner, expressed their 
friendship for Mr. Skowrup, by means 
of a series of presentations, represent- 
ing many and useful gifts. 





North Dakota Returns 
The following shows premiums re- 
ceived and losses incurred in North Da- 
kota in 1907 by several fire insurance 


a 

Company Premiums. Losses. 
arco» me Nat'l Mut., N. D..$ 62,819 $ 55,365 
Peete, GH. coscccvcesesces 35,211 23,584 
We MEG, MH. Dec ncceccee 18,394 3,481 
ere re 13,334 10,705 
Westchester .cccccccccccccee 9,443 9,206 
Evangelical Mut., Milbank... 4,960 5,568 
eo" Fe | ae 272,684 138,715 





DIFFERENCE IN OPINION SEEN 





Nebraska Insurance Department Op- 
posed to “Guaranty Funds,” but 
Attorney-General Can Not Act 





Lincoln, Neb., Jan. 27.—(Special Cor- 
respondence)—The thirteenth annual 
meeting of the Nebraska Association of 
Mutual Insurance Companies, which 
met here Jan. 24-25, witnessed an un- 
usual difference in opinion between the 
insurance department and the state 
legal department. Insurance Deputy 
Pierce is stoutly against the expansion 
of mutual into stock companies and 
has said that he desires the “guaranty 
fund” provision for mutual companies 
to be wiped from the statutes. The 
legal department refuses to establish 
such a ruling, however, as former ad- 
ministrations have allowed mutual com- 
panies to go ahead in this manner and, 
while the attorney-general says unof- 
ficially that the guaranty fund is a bad 
provision, that mutuals cannot limit the 
liability of policyholders, and that a 
company organized under the “mutual” 
statute should not take on old line 
business the department believes it 
would be unjust to jeopardize business 
secured under former rulings. The le- 
gal department some time ago promul- 
gated a ruling against these features of 
mutual business, but immediately re- 
called it. Insurance Deputy Pierce is 
so confident of his ground, however, 
that he made it plain in his speech be- 
fore the association that he would ob- 
struct movements toward expansion 
whenever he could. 

The state association comprises more 
than seventy companies. The next 
meeting will be held at Hastings. About 
forty of these companies have filed 
statements for 1907 with the insurance 
department and the showing made is 
splendid. Not a few of the companies 
escaped with such small losses that no 
assessments were necessary, the bal- 
ance from 1906 paying all losses. Un- 
paid losses are a negligible quaritity. 





No Suits Started Yet 

Nothing further has been heard from 
Pueblo, Colo., relative to a purported 
suit to stop the Dean rating from be- 
ing put into effect, nor of an appeal to 
the attorney-general to the same pur- 
pose. Denver insurance men declare 
that Pueblo has no kick coming—that 
some risks were lowered and others in- 
creased because of carelessness in the 
matter of fire protection. They declare 
that Pueblo needed the new schedule 
and no complaint should be made either 
by the insurance agents or by the citi- 
zens. 





Retire From Kansas City Board 

Manager J. B. Faatz of the North- 
western Underwriters was in Kansas 
City last week and as a result, his 
agents, V. F. Boor & Co., resign from 
the local board. They also represent 
the Girard and Union of Philadelphia. 
Ferguson & Tabb, the Northwestern 
National’s agents, have not belonged to 
the reorganized board. While no an- 

(CONTINUED ON PAGE 22) 


A. E. SUCCCOP, PRESIDENT, 


A. H. ECKERT, SEC’Y¥Y AND TREAns. 


A6rTrH 


ANNUAL STATEMENT 


a= OF ti 


GERMAN 


FIRE INSURANCE COMPANY 


OF THE CITY OF 


PITTSBURG, PA. 





Gross Assets - - 
Reserve for Unearned Premiums 


and other liabilities - 
Total Liabilities - 


CAPITAL STOCK - 
NET SURPLUS - ° 


SURPLUS TO POLICY HOLDERS - - : 


DECEMBER 31, 1907 


- $544,971 06 


$1,118,802 65 


Reserve for Unpaid and Unadjusted Losses 





7 50,585 49 
- - ° 595,556 55 

- $300,000 00 

- 223,246 10 
523,246 10 





$1,118,802 65 





Increase in Capital - 
Increase in Assets . 


Increase in Net Surplus, 


Increase in Unearned Premiums - 





Insurance 


MICHIGAN COMMERCIAL 


Company 


(FIRE) 


OF LANSING, MICHIGAN 








Statement for January Ist, 1908. 


ASSETS 
Piret Morteawe LOGRs 0000s. cccescccsccsccccsecees -+++-8 428,532.65 
ip ee ee Ns. os eeu nees soba esies ; 15,337.50 
Municipal and State Bonds ............ceeseseeereceeee 292,732.93 
a. cc a Whee hee coke Se 7,470.00 
ee eid sé EP Ree e AWE Cows 13,100.00 
DO: Se SO DE. Luc cecenet sees essene eee sewn 11,040.69 
aes « f* Serre rr erro 97,276.10 
Due from Agents...cccccccccccccccccccsccccesores se 181,327.37 
EOE PORT Tre . --$1,041,817.24 
LIABILITIES 

Losses in Process of Adjustmert.......sceeeseeeeees ...$ 72,047.00 
Reserve for Re-insurance............. i edbeue «canbe 554,468.00 
i crc eeteunteee. wetdinls vebeleweaan at 4,908.00 
Ca CABIN ccc ssccewccccczces deesccesesetoudes 800,000.00 
ids ciesekcdvwkrdreedaut cbacvoereuens can --» 110,392.00 
. 041,817.00 








SURPLUS TO POLICY HOLDERS, $410,392.88 








F. A. Hooker, President 
RoBERT HENKEL, Vice President 
A. D. Baker, Secretary 








B. L. Hewett, Assistant Secretary 
Ratrpu Raw inos, Assistant Secty. 
D. W. AnpREws, Supt. of Agencies 
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SHOWS BROAD SPIRIT 

PresipENT HEGEMAN of the MeETROPOLI- 
TAN Lire showed a broad spirit in his in- 
troductory remarks when Governor 
Hucues addressed the annual convention 
of the superintendents of the company. 
Many life men look upon Governor 
Huecues as their arch enemy. Although 
President HrGEMAN sat in the witness 
chair under the hard gruelling of Mr. 
Hucues during the investigation and he 
has suffered unjust attacks in the attempts 
to link him with wrongdoing, yet he is 
liberal enough to recognize the real good 
Mr. Hucues accomplished. President 
HEGEMAN appreciates the fact that Mr. 
HucueEs in his work as prosecutor did not 
use his office as an antagonist, but de- 
sired to uproot evil. 

President HrcemMANn’s introduction spar- 
kles with wit. He said in presenting the 
distinguished governor: 


“As you all remember, I had the honor 
of codperating with Governor HucGHEs in 
a very important public movement. We 
were both retained by the state of New 
York. Now, I am sure that while we 
were together I did the hardest work; all 
he did was to sit back and ask questions. 
At times I remember I perspired profuse- 
ly. He never raised a hair. He was more 
notable after our joint labors were fin- 
ished than when we began. So was I; 
and I have been always grateful that I 
had it within my power to contribute even 
to that small extent to his high repute. 

“I have never ceased to congratulate 
myself that my name began with the same 
letter as his, but a vicious friend the other 
day told me that Heaven and Hell began 
the same way. As a result of the great 
public movement in which he and I jointly 
participated, he was called to the highest 
honors in the gift of the state, and his 
administration in character and capacity 
has set the model for all time to come. 
The guiding motto in his notable career 
from the beginning until now has been 
this: ‘Hughes hews to the line, let the 
chips fall where they may.’ 

“He most graciously consented to be 
with us today, and we appreciate it, as I 
said before, far more than I can express, 
because he thoroughly believes in the 
great work to which you and I are com- 
mitted, so long as that work is conducted 
along the lines of honor and fidelity. 

“Some believe the air at Albany not 
conducive to the highest degree of use- 
fulness, and that a residence in the Dis- 
trict of Columbia would be a_ national 
blessing and an international benediction. 

“Here at the home office I am officially 
known as president, but ever since I have 
held that position I have been familiarly 
designated as ‘The Governor’; so that 
while president and governor seem to be 
inter-related terms so far as they relate to 
HeceMAN, if I may be pardoned for the 
comparison I would say that I believe the 
country thinks that those inter-related 
terms should be applied to our distin- 
guished guest.” 





PATRONIZING UNDERGROUNDERS 

ComMMIssIONER McComp of Oklahoma 
and his deputy raise a good point when 
they call attention to the inconsisten- 
cies of business men who, while howl- 
ing about the inroads of mail order 
houses, are placing their insurance in 





The mail or- 


unauthorized companies. 
der house is a serious menace to the 


local merchant. So is the underground 
insurance company to the local agent, 
who is just as much a citizen and a 
business man as the merchant is. The 
difference is that the mail order house 
as a rule is doing a lawful business in 
a fairly legitimate manner, while the 
underground insurance company is 
either an open violator of the law or 
at least an evader of its burdens. It is 
a tax dodger—if no worse—throwinss 
upon the legitimate companies and the 
people of the state the share of taxes 
it should pay. 

It is an outlaw under the statutes of 
Oklahoma, upon whose mercies the in- 
sured throws himself, for the local 
courts can not help him if the company 
refuses to pay his claim, however just. 

The business men who preach “home 
industries” and other beautiful doc- 
trines and then patronize unauthorized 
insurance companies certainly place 
themselves in a most unenviable posi- 
tion as regards their respect for con- 
sistency. 


MERCIFUL WISCONSIN 

SECRETARY OF STATE FREAR of Wiscon- 
sin says the life insurance companies 
were not driven out of the state, that 
the best ones are there yet, and those 
that left were glad of an excuse to get 
away from a field that was unprofitable 
because they did so little business in it. 

Wisconsin has been maligned. We who 
thought the legislature, sitting almost in 
the shadow of the great University, was 
shouting, “Skidoo,” at the companies, 
learn with sorrow and humiliation that 
we mistook its message. In _ classic 
phrase, inspired by its scholastic sur- 
roundings, it was only chanting, “Pax 
vobiscum,” 


CLEAN UP INDIANA 

A WELL-INFORMED Indianapolis life in- 
surance man says that the carnival of re- 
bating which that city witnessed during 
the last months of 1907 will certainly re- 
sult in the enactment of an antirebate law 
in Indiana. For years Indiana and Mis- 
souri were the two worst states in the 
Mississippi valley as regards bad life in- 
surance practices. The heavy heel of Su- | 
perintendent VANpiveR has crushed most | 
of them in Missouri, and Indiana stands | 
practically alone in this part of the coun- | 
try in permitting rebating. State Auditor | 
| 

| 

| 

| 

| 

















BILLHEIMER has done much to clean the 
state up. He owes it to himself and the 
legitimate agents and companies, as well | 
as the public, in Indiana to use all his 
influence to stamp out this remaining relic 
of barbarous days. 





In most of the annual statements | 
this year is a new item, “reserve for 
taxes.” This reserve is for the 1908 | 
taxes based on the business of 1907. 
They are not assessed or payable until | 
1908. This makes 1907 bear the charge 
for two years’ taxes. A good many of 
the companies think the tax reserve re- 
quirement is something of a superfluity. | 








An actuary of a life insurance com- 
pany should now be defined as a person 
who computes the probabilities of a pol- 
icy form being satisfactory to forty odd 
insurance departments. 





Acent Loose, of Des Moines, has | 
broken loose again. He is the great Iowa 
“trust buster.” 


| souri at present. 


Discussion On Missouri 
Anti-Rebate Law’s Scope 


The prompt action of President Her- 
rick, of the Life Underwriters Associa- 
tion of St. Louis, at the annual meeting 
last Monday night prevented it from be- 
ing turned into a general discussion of 
the action of a general agent in offer- 
ing an alleged rebate in attempting to 
obtain an application. In the course of 
a discussion of the harshness of the 
Armstrong laws of New York and the 
proposed action of the local association 
in offering the underwriters of New 
York assistance in their agitation for 
amendments, a letter of one of the local 
general agents was read, in which he 
had guaranteed certain dividends would 
be deducted from the annual premium 
in December next. / 

The reading of this letter precipitated 
a general discussion as to whether it 
was a violation of the antirebate laws 
of Missouri. Most of those who spoke 
on the subject were of the opinion that 





| it was a direct violation of the law. The 


discussion brought out the admission 
of the general agent who had written 
the letter, his name having not previ- 
ously been mentioned, who stated in 
extenuation of his action that he was 
not aware that he was violating the law 
and that he was acting in accordance 
with the instructions uf his home office. 

At this point the discussion was 
stopped by President Herrick and the 
matter was not again referred to in the 
course of the remainder of the session. 

* * * 


The business of the meeting was pri- 
marily for the election of officers. Wil- 
liam H. Herrick, who has been presi- 
dent for the last year, was unanimously 
reelected over his objections. This also 
was the case with the other offers, 
with the exception of the second vice- 
president. The members of ‘ast year’s 
executive committee also were re- 
elected, all of the elections being made 
unanimous. The officers are: William 
H. Herrick, president; Charles Aldrich, 
first vice-president; E. S. Rowland, sec- 
ond vice-president; R. J. Williams, sec- 
retary, and O. K. Clardy, treasurer. 
Mr. Rowland takes the place of John 
S. Poindexter. The members of the 
executive committee are: F. N. Cheney, 
chairman; George Benham, E. S. Wil- 
liams, J. J. Raleigh and J. J. Kelley. 

Three new members were elected. 
They are: W. O. Andrews, Massachu- 
setts Mutual; E. A. Balch and W. C. 
Flynn, Northwestern Mutual. With 
the addition of these, the association 
now has a membership of fifty-seven, 
a loss of three over last year. 

* x + 


In his address accepting the office of 
president for another year, Mr. Herrick 
laid special stress on the workings of 


| the drastic insurance laws enacted by 
| New York and many of the other 
| states. 


He declared it to be his opinion 
that these laws should be so amended 
that the limit of new business written 
by the companies in any one year 
would not be restricted. He also stated 
that section dealing with the agents’ 
compensation should receive the atten- 


| tion of the present session of the New 


York legislature. 

Speaking of the antirebate laws 
passed by the last session of the Mis- 
souri legislature, President Herrick 
said that in his opinion there was prac- 
tically little if any rebating in Mis- 
However, in order to 
carry out the full intent of the law he 
proposed a_ gentleman’s 
among the members of the association 
to entirely eliminate rebating, “twist- 
ing” of policies and agents and the ac- 
ceptance of brokerage business. 

A resolution was adopted declaring 
that the association was entirely in 
sympathy with the efforts of the Mis- 
souri insurance department in enforc- 
ing the antirebate laws. 

The next meeting of the association 
will be held the third Tuesday in March 


agreement 


Personal Side of the 
Insurance Business 


E. E. Rhodes, mathematician of the 
Mutual Benefit, has been elected vice- 
president as well, thus having the full 
title of the late B. J. Miller. Mr. 
Rhodes is one of the most competent 
actuaries in the business. 





George H. Robinson, assistant secre- 
tary of the Insurance Field, and one of 
the great business producers for that 
paper, was married a few days ago in 
New York. 


Capt. A. W. Masters, United States 
manager of the London Guarantee, who 
has been absent from his office for a 
year on account of illness, directs the 
work from his home in Oak Park, near 
Chicago. He gives considerable dicta- 
tion and confers with his chief lieuten- 
ants in his room. Captain Masters is 
improving, but his physicians require 
him to be kept as quiet as possible. He 
wheels himself about the house in a 
chair. 


Col. Richard P. Woods, of Cincinnati, 
who for many years has represented 
the Manhattan Life as general manager 
for Ohio, Kentucky, West Virginia, Ten- 
néssee and Indiana, died Jan. 26, 1908, at 
his home in Avondale, Cincinnati. He 
had been in poor health for the past 
year, but until about a week ago was 
able to attend to his duties. He was 
much thought of among his colleagues 
and associates in the insurance business 
for his geniality and integrity. He is 
survived by his widow, one son, Virgil 
N. Woods, who was associated with 
him in the insurance business, and one 
daughter. 

Colonel Woods was one of the veter- 
ans in the Ohio field, having been en- 
gaged in the business upward of a 
quarter of a century. He was a man 
of fine intellectual attainments, having 
studied law previous to entering insur- 
ance work and being a constant reader 
along serious lines. He treated other 
life insurance companies and men with 
a high degree of courtesy and fairness, 
being firmly opposed to twisting agents 
or business and to “knocking” gener- 
ally. Personally, he was genial, cour- 
teous and firiendly. His loss will be 
felt by his social friends rather than by 
Cincinnati life insurance men, as his 
field was so large that he was absent 
from home much of the time and was 
not a large factor in the local business 
at Cincinnati. 


E. T. Bawden, who was formerly well 
known in Iowa field circles and later 
was manager of the Western Adjust- 
ment Company at Cincinnati, has been 
confined to his home at Davenport, 
Iowa, for nearly two years with illness, 
but it is reported that he is now some- 
what improved in health. 


T. J. Fleming, of Milwaukee, who has 
been elected a director of the North 
American Life of Newark, N. J., is the 
Wisconsin manager of the company. 
After being connected with the New 
York Life for several years in Wiscon- 
sin, Mr. Fleming became connected 
with the North American Life. Mr. 
Fleming was four times successively 
manager of the Wisconsin state agri- 
cultural fair. 

Lester E. Cate, formerly special agent 
of the Northwestern Underwriters and 
son of S. E. Cate, Missouri state agent 
of the North British, is now located in 
Seattle, where he is engaged in the 
lumber business in a very successful 
way. 





when Charles Aldrich, first vice-presi- 
dent, will preside. 

The St. Louis association did not 
deem it wise to pass any resolution rel- 
ative to the Armstrong laws. 
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AMONG CASUALTY AGENTS 


ANNUAL FIGURES ARE GIVEN 








Casualty and Surety Companies State- 
ments This Year Are of More 
Than Usual Interest 


The statement of the National Surety 
shows assets $2,377,789, its premium re- 
serve is $836,425, its contingent re- 
serves $88,224, its claims reserve $292,- 
024, tax reserve $25,000, reserve for 
dividends declared $10,000. Its total 
gross premiums last year were $1,911,- 
556. Its net premiums were $1,621,827. 
Its total net losses were $452,287. Its 
premiums were divided as follows: Fi- 
delity, $863,406; surety, $754,245; bur- 
glary, $293,904. Its depreciation in as- 
sets valued on Dec. 31 basis amounted 
to over $100,000. 

American Surety.—Assets $6,365,342, 
surplus $2,119,013, premium reserve 
$1,126,946, contingent reserve $503,869, 
premiums $2,018,302, net losses $855,165, 
expense ratio 57% percent. 

The United Surety shows assets 
$836,023, premium reserve, surplus $162,- 
061. 

The assets of the Standard Accident 
are $3,003,968, premium reserve $826,- 
946, contingent reserve $50,000, other 
reserves $845,955, total premiums $2,- 
099,996, losses $932,860. Premiums and 
losses by classes are: 


Premiums. Losses. 
POD 6 0d0 0000065400000 $1,047,924 $433,963 
BED. cane cecsncecnecooes 105,114 38,003 
Employers Liability ........ 898,959 436,174 
Workmens Collective ...... 47,999 24,721 


The Employers Liability shows as- 
sets $4,316,003, premium reserve $1,- 
325,420, loss reserve $1,425,817, surplus 
$1,355,472. 

Pacific Surety—Assets $444,235, pre- 
mium reserve $57,770, net surplus $119,- 
864, premiums $113,956, losses $25,326. 

The premiums of the Pacific Coast 
Casualty last year were: Liability 
$209,040, plate glass $17,638, burglary 
$8,775. Its losses were $83,038. Its 
assets increased $33,000 reinsurance re- 
serve $12,000, surplus $18,000. 


Drapier May Succeed Congdon 

Gilbert Congdon, for the past five 
years with the National Surety, has 
resigned as assistant secretary and 
agency superintendent. General Agent 
Drapier, of Indianapolis, will likely 
succeed him. 


Advocate Coinsurance Clause 

There is a movement on foot among 
companies writing burglary insurance 
to increase the size of the premium 
on individual risks. There has been a 
notable tendency to write $1,000 and 
$2,000 policies upon residences where 
there is an exposure of from $10.000 
to $20,000 or more in portable values. 
As no definite values are specified in 
the policies issued, it requires but a 
small percentage loss of the values 
exposed in order to make each loss a 
total one for the insuring company. 
It has been suggested that the prob- 
lem could be handled by introducing 
the coinsurance idea into burglary in- 
surance, particularly on residence 
risks, and it is quite likely that some- 
think will be done along these lines. 


Turns Down Lion Bonding 

Governor Sheldon, Attorney-General 
Thompson and Secretary of State Jun- 
kin, of Nebraska, comprising an ex- 
amining board for bonds for state de- 
positories, have refused to approve 
bonds on state banks issued by the Lion 
Bonding Company of Omaha. This ac- 
tion was taken because the members 
of the board believe that the $50,000 
Paid up capital of the company is in- 
Sufficient guarantee for the great 
amount of risks carried and further re- 
fused to approve the bonds because 
State Auditor Searle is a large stock- 





holder in the company and is said to 
have used his influence to have state de- 
positories secure bonds from his com- 
pany. Governor Sheldon was elected 
on a reform platform in 1906, and, 
while he does not say that the auditor 
has used his position to further private 
ends, he will not countenance such a 
connection. The situation will cause 
the formulation of new legislation next 
winter, as the board believes that the 
statutes should provide for a limitation 
of the risks of a company in propor- 
tion to its capital and assets. 


CASUALTY RETURNS 


The following are premiums received 
and losses incurred in various lines by 
casualty companies: 


ACCIDENT 
OHIO 
Company: Premiums. Losses. 
Metropolitan Casualty ...... $ 8,512 $ 1,006 
Preferred Accident ......... 65,119 17,656 
Standard Accident .......... 143,438 48,271 
U. S. Health & Acc........ *83,416 34,222 
MICHIGAN 
Federal Casualty .........0. ,513 8,851 
London Guarantee .......... 5,341 1,761 
Metropolitan Casualty ...... 1,227 136 
North American Acc........ 12,475 4,135 


Preferred Accident 









INDIANA 
American Fidelity........... 520 90 
London Guarantee .......... 1,394 756 
Metropolitan Casualty ...... 770 51 
Norwich & Lon. Acc......... CO sases 
Standard Accident ......... 39,916 12,882 
LLINOIS 
American Fidelity .......... 4,188 7,257 
London Guarantee ... 24,029 8,179 
Metropolitan Casualty 8,441 381 
Norwich & Lon. Acc... 1,446 100 
Preferred Accident 127,751 54,084 
Standard Accident ......... 78,389 49,660 
OWA 
American_ Fidelity .......... . TTT 
London Guarantee .......... 1,198 1,262 
North American Acc........ 17,379 7,342 
Standard Accident .......... 21,774 4,861 
MISSOURI 
American Fidelity .......... ,529 206 
London Guarantee .......... 8,253 4,119 
Metropolitan Casualty ....... 6,488 617 
Preferred Accident ......... 34,143 13,272 
Standard Accident ......... 57,337 23,054 
Woodmens Acc., Neb....... 18,227 16,084 
NEBRASKA 
North American Acc........ 5,538 947 
NORTH DAKOTA 
Imperial Casualty .......... 857 130 
North American Acc........ 2,005 474 
*Includes Health. 
BURGLARY 
OHIO 
Mi, J. Plate Glass. cc cccccsses 2,371 630 
NDIANA 
American Fidelity .......... SB aceee 
ILLINOIS 
American Fidelity .......... 005 1,130 
OWA 
Pubemeen FI eekcscesne QE cvsee 
EBRASKA 
We. Jo PURO GHAR, 00600600600 671 411 
CREDIT 
MICHIGAN 
London Guarantee .......... pv 
INDIANA 
London Guarantee .......... ;250 8 
LLINOIS 
London Guarantee .......... 111 474 
ISSOURI 
London Guarantee .......... 1,063 1,260 
FIDELITY 
OHI 
Bankers Surety ............ *52,459 34,753 
MICHIGAN 
Bankers Surety .........++- *14,162 *265 
INDIANA 
American Fidelity .......... _ Mae 
Demers Berety  wcccscicsese *14,305 *7,279 
Federal Union Surety ...... *108,814 *13,843 
Illinois Surety ............. ae 
ILLINOIS 
American Fidelity .......... i. «asses 
MISSOURI 
American Fidelity .......... 80 
De DT vp accccssace *16,176 
Commerce Trust, Kan. City.. *20,481 
Fidelity Trust, Kan. City.... *335 
Mercantile Trust, St. L..... *400 
De, “WE, “Eis I Biccscree “BS 





Tr. Co, St. L. County...... *640 
NORTH DAKOTA 









Northern Trust, Fargo....... 36,183 6,716 
*Includes Surety . 
HEALTH 
OHIO 

Metropolitan Casualty ....... 1,285 781 
Preferred Accident ......... 5,886 3,685 
Standard Accident ......... 466 7,579 

MICHIGAN 
London Guarantee .......... TR  aavuon 
Metropolitan Casualty ....... err 
Preferred Accident .......... 13,352 4,117 

INDIANA 
American Fidelity .......... 67 84 
London Guarantee .......... 7 «cease 
Metropolitan Casualty ...... 73 33 
Norwich & Lon. Acc........ ae 
Standard eeee 3,322 2,754 
American Fidelity ; 641 117 
Metropolitan Casualty 7 =e aaawe 
Norwich & Lon. Acc. er 
Preferred Accident ..... -- 10,835 4,814 
Standard Accident .......... 5,442 1,746 





UNDERWRITER. 
IOWA 
Company: Premiums. Losses. 
London Guarantee ......... | errr 
Standard Accident .......... 1,237 456 
MISSOURI 
American Fidelity .......... 218 58 
London Guarantee ......... 187 ss aceon, 
Metropolitan Casualty ...... 663 156 
Preferred Accident ......... 4,317 869 
Standard Accident ......... 2,748 1,096 
LIABILITY 
OHIO 
Standard Accident ......... 119,608 59,300 
MICHIGAN 
London Guarantee ......... »733 19,953 
NDIANA 
American Fidelity .......... 238 920 


London Guarantee ......... 
Norwich & Lon, Acc......... 14 





Standard Accident ......... 6,796 23,538 
LLINOIS 
American Fidelity ........... 21,100 5,877 
London Guarantee .......... 422,075 216,578 
Norwich & Lon. Acc........ 2,315 5 
Standard Accident .......... 186,323 73,384 
WA 
American Fidelity ..........  , BT 
London Guarantee .......... 47,253 19,563 
Standard Accident .......... 8,199 5,198 
MISSOURI 
American Fidelity 495 
London Guarantee ........-. 86,687  ..+.. 
Standard Accident 16,919 
LIVE STOCK 
IOWA 
NN. W. Live Stock. .sccccecese 7 rrr 
PLATE GLASS 
OHIO 
Lloyds Plate Glass.......... 23,030 7,845 
Metropolitan Casualty ...... 12,978 5,489 


i B. Beet GER, ceoscccesee 11,446 5,296 


N. ¥. Plate Glass. ...ccccces 8,952 8,917 
a Pe 2,244 1,843 
MICHIGAN 
Lloyds Plate Glass.......... 10,030 3,174 
Metropolitan Casualty ....... 7,580 2,775 
ee eee 5,51 2,579 
INDIANA 
Lloyds Plate Glass.......... 11,714 3,911 
Metropolitan Casualty........ 6,283 2,394 
Die Be FURS CNB. cv sescccss 7,679 2,496 
ILLINOIS 
Lloyds Plate Glass........... 36,722 15,355 
Metropolitan Casualty ....... 39,985 13,933 
is Es ERD CARO. cc cccccces 42,324 18,674 
PUG BOOM 200s veseccnscd 13,212 11,064 
IOWA 
MB. Y. Pinte Giates. ovcncscscs 5,246 1,673 
MISSOURI 
Lloyds Plate Glass........... 14,976 6,680 | 
Metropolitan Casualty........ 13,846 4,935 | 
N. eo eee 21,159 7,595 
PONG BOY o00cccssrcscce 2,919 778 


NEBRASKA 
i. Fe Peete Gis cece caccave 2,035 1,280 
NORTH DAKOTA 


is ST, DURe GM ccsicncsss 1,684 785 
SURETY 
INDIANA 

American Fidelity .......... i MELTS 

Beenete Beeety oc acccceseyces aero 
ILLINOIS 

American Fidelity ........... 2606-8 = acces 

Pacifie Surety .cccccccescces 1,699 4,284 
MISSOURI 

American Fidelity .......... tamer 

WORKMENS COLLECTIVE 
OHIO 

Standard Accident .......... 17,283 6,663 
ILLINOIS 

Standard Accident .......... 3,702 1,178 
MISSOURI 

Standard Accident .......... 142 3 





Why Office Was Closed 


One of the chief causes which led to 
the closing of the branch office of 
the Philadelphia Casualty at Chicago 
was the difficulty in getting brokerage 
business for an office which had no fire 
business to give in exchange. John L. 
Paul, assistant superintendent of agen- 
cies of the company, who opened the 
liability office in Chicago a few months 
ago and was in charge of it, found that 





the fire agencies would not give him lia- 
bility business to any great extent, be- 
cause, as they explained, they wanted 
to place it with agencies which would 
give them fire business in exchange. 
As most of the brokers are attached to 
fire offices, which place their business 
for them, the prospects of doing much 
with them were not bright, so he rec- 
ommended to the company that it 
place the general agency of the com- 
pany in a live fire office. This met with 
the home office approval. 





Goes With New Amsterdam 
George N. Wright, special agent of 
the Central Accident in Illinois, has 
gone to the New Amsterdam Casualty 
in a similar capacity. His work will 





be in the field. 





H. H. Lovell’s Plans 


H. H. Lovell, who recently resigned 
as manager of the surety department 


(of the Title Guaranty & Surety, was 


!on a western trip last week. 


agency in 





He may 
surety 
can make 


start a general casualty and 
Chicago if he 
proper connections and maintain his 
Indianapolis office, too. He still repre- 
sents the Title Guaranty there. 

No successor to Mr. Lovell has been 
appointed at the home office. 


New Company Gets Good Men 

Ballard McCall, son of the late Presi- 
dent J. A. McCall, of the New York 
Life, second vice-president of the Na- 
tional Surety, has resigned to become 
officially connected with the Massachu- 
setts Bonding. O. W. Gott, resident 
secretary of the Title Guaranty in New 
York, also goes with the Massachusetts 
3onding, as does T. C. Connelley, now 
with the National Surety. 


Will Write Health and Accident 
_The Pittsburgh Life & Trust has de- 
cided to open an accident and health 


Special Agents 

A strong well established English Accident In- 
surance Company desires immediately to engage on 
Salary, Commission and Expenses—two men to work 


with locals, Kuowledge of Cesualty Insurance and 
Success as Sclicitors necessery Address U2. 


AGENTS WANTED 


THE FARMERS & CITIZENS 
LIVE STOCK INSURANCE 
COMPANY 


OF LIMA, OHIO 











Capital Stock $100,000 OO 





Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write them. 





AGENTS WANTED Identification-Insuranee Service 













Western Department Eastern Department 
16 Geary Street . e 
\ Sen Fransises,Gol $134 LA SALLE STREET, GHIGAGO, ILL. “tevin: sushew'orn, Pf 


Our Perfect “IDENTIFYING CREDENTIAL” (Patent No 467,460), 
which is inserted in a handsome leather pocketbook, has been 
indorsed and is accepted by Banks, Hotels, etc,, enabling the 

bearer to cash money orders and checks everywhere, 

Our “REGISTRATION-NOTIFICATION” Service positively 
identifies in case of sickness, accident or sudden death. 

Each holder is also furnished a special combination 


$2,000 Accident and Health 


$15.00 Weekly Indemnity for Accident (limited to5 weeks, 28 Hazards). 
$15.00 Weekly Indemnity for Sickness (limited to 20 common Diseases) 
$100.00 Special Relief Fund for Hospital, Medical or Emergency expense 
Issued to men and women from 16 to 63 years of age in all occupations, 
All Policies issued and Losses Paid Directly by the 
North American Accident Insurance Gompany,Chioago, tI. 
Cash Capital, $200,000.00. Cash Assets, $470,728.37. 


IDENTIFICATION COMPANY OF AMERICA (inc. 1902) 
HOME OFFICE 





Insurance Policy 


Surplus, $362,422.55. 
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department, a privilege which it enjoys 
under its charter. It will not be neces- 
sary for the company to increase its 
capital stock. Negotiations are under 
way to secure a competent manager 
for the department. 


CASUALTY NOTES 


The Aetna Indemnity appointed R, M. Eacock 
& Co. its agents at Spokane, Wash. 


The American Fidelity has been admitted to 
Wisconsin, with C. Schroeder & Son of Milwau- 
kee as managers. 

Fred W. Stevens, formerly a special agent, 
has been appointed general agent for the United 
States Casualty for Cincinnati. 


The New Amsterdam Casualty has withdrawn 
from Kentucky on account of its unfavorable ex- 
perience in that state. 


The Indiana Travelers Accident shows net re- 
sources $26,461. It has 2,396 members. Its 
losses last year were $8,285. 


President Joseph A. Sinn, of the Surety Un- 
derwriters Association, has resigned, to take ef- 
fect the latter part of February. 


The Massachusetts Bonding is about to close 
arrangements for a general agency in Nebraska 
and the state of Washington. It will soon be 
licensed in Illinois. 

M. M. Townsend, formerly at the home office 
of the American Surety, has been appointed su- 
perintendent of agents of the Title Gunsenty & 
Surety at the home office. 


Gerald E. Hart has resigned as manager of 
the ay departmént of the Metropolitan 
Surety, being succeeded by John Best, burglary 
manager for New York city. 

A. L. Cameron, formerly with the London 
Guarantee and the General Accident, becomes 
chief of the liability underwriting and claims 
department of the Philadelphia Casualty. 


W. A. Northcott has been in Missouri en- 
deavoring to arrange for the relicensing of the 
Woodmens Casualty Company, whose Missouri 
license was revoked because it absorbed the 
Woodmen Protective Association, a fraternal, in 
alleged violation of the law. 


The National Surety has divided Ohio into 
five districts, with general agents at Cleveland, 
nena Toledo, Zanesville and Columbus. 
a Cook, formerly Brooklyn manager, goes 
to Cleveland. The Ferris Agency Company has 
the Cincinnati district. J, W. Carroll has the 
Columbus territory. 

United States Manager A. B, Cilley, of the 
Norwich & London Accident, has appointed 
C. P. Nutting manager of the accident depart- 
ment, with W. H. Stafford manager for Massa- 
chusetts and F. H. Birch as agency supervisor 
of the accident department. All three were for- 
merly associated with the accident department 
of the Travelers at Boston under S. F. Wood- 
man, general agent. 


The Ferris Agency Company of Cincinnati has 
been incorporated ‘er $10,000. The incorpora- 
tors and officers of the new concern are: S. M. 
Ferris, president and treasurer; Judge, Howard 
Ferris, vice- -president ; Howard Ferris, Jr., sec- 
retary; Ferris and Earl Ferris. They 
have Cincinnati and southern Ohio for the fol- 
lowing companies: North American Life, Na- 
tional Surety and the Casualty Company of 
America. 








_ Fort Smith, Ark., is looking for an increase 
in rates owing to inadequate fire-fighting facili- 
ties. 


PRESIDENT STONE’S VIEWS 
(CONTINUED FROM PAGE 1) 


of business caused by explosion is cov- 
ered. 





Elevator and Fiy-wheel 

Regarding elevator insurance, Presi- 
dent Stone says there has been a nice 
increase in business in spite of the rate- 
cutting that has been going on in the 
writing of elevators. For a long time 
rates on elevators were upheld very 
well. President Stone calls attention to 
high-grade inspection service and the 
help that the company has given agents 
in writing this line. 

As to fly-wheel insurance, President 
Stone states that there have been sev- 
eral serious and costly explosions, and 
as the premiums so far are not large, 
it makes the loss ratio high. He does 
not believe that agents appreciate the 
opportunities for securing fly-wheel 
business. One of the agencies of the 
company wrote 48.5 percent of the 
year’s business in that line. He de- 
clares that the Maryland is in the fly- 
wheel business to stay and intends to 
push it along. 

Burglary Insurance 

As to burglary insurance, he calls at- 
tention to the most noteworthy single 
development of the year, it being the 
great increase in claims under residence 
theft and burglary policies and mercan- 
tile ge This is especially true in 
New York city. All companies have 
suffered there. Most companies have 

had to curtail their writings there and 





prohibit certain kinds of risks. In 
other large cities the experience of the 
companies has been unprofitable and 
President Stone calls attention to the 
moral hazard in burglary insurance. He 
believes that there is need for action 
by the companies in reducing this haz- 
ard. The increase in the burglary de- 
partment was 26.7 percent. 
Comment on Liability 

Commenting on liability insurance, he 
says the Liability Conference is main- 
tained only to tabulate statistics. He 
speaks of the meeting in New York to 
discuss teams liability and there was a 
practical unanimity of opinion that 
teams insurance in New York is a los- 
ing proposition. A committee was ap- 
pointed to consider the plan for joint 
action, but it has never reported. The 
Liability Insurance Association was or- 
ganized in last October, but nothing of 
moment has come out of it. However, 
these meetings, President Stone says, 
are not to be despised, as they tend to 
make men better friends. He says there 
is no change in conditions in liability 
business, but he hopes that there is 
slowly working out a movement toward 
health and sanity. 

Deductions From Ten Years’ Experience 

Basing his conclusions on an experi- 
ence of ten years, President Stone says 
that he feels justified in saying that the 
company’s liability business is probably, 
though not certainly, now being han- 
dled without net loss. He believes that 
it is necessary for the agents to co- 
operate with the home office as fully 
as possible in the securing of proper 
rates, data, etc. President Stone as- 
serts that the company has escaped 
large losses by letting hazardous risks 
go rather than take them at insufficient 
rates. 

He says as to liability losses that the 
past year brought some unpleasant sur- 
prises in the final outcome in liability 
suits which were won in the lower 
courts and which the company’s law- 
yers felt were quite in favor of the as- 
sured. These judgments increased the 
liability losses and illustrated the un- 
certainty of liability insurance. 

Accident and Health 

Coming to accident insurance, Presi- 
dent Stone states that premiums cover- 
ing accident and disability increased 
20.3 percent. Health premiums de- 
creased 12.1 percent. 

Commenting on health insurance, he 
states that he is of the opinion that as 
a distinctive line it will ever prove un- 
profitable unless it can be written in 
such volume as to give the mean aver- 
age of hazard. It is difficult to interest 
the strong and vigorous in health in- 
surance and the selection is against the 
company. President Stone declares that 
unless a Seorable turn in the tide is 
taken, the company wil! soon consider 
seriously the odvlesbitiey of bidding 
adieu to both general and limited health 


policies. He urges the agents to work 
along strictly accident and disability 
lines. 


Accident Insurance Speculators 


President Stone comments with favor 
on the action of the Travelers in reduc- 
ing the limit of accident insurance it 
will carry on a single risk. He states 
that the Maryland has dissuaded many 
agents from soliciting large individual 
lines and has refused to go on them 
with other companies, creating an ab- 
normal hazard. He believes that the 
companies need to be on guard against 
insurance speculators who become an 
important element in hard times. 

President Stone calls attention to pil- 
ing up policy benefits gratis, which, 
taken in conjunction with high rates 
of commission, he states force compa- 
nies to operate on small margins. That 
no changes of consequence were made 
in policies last year, he takes as a good 
sign and rather thinks the limit on 
fringes has been reached. He declares 
that it is impossible to fool the insur- 
ing people very long by glittering 
promises which entail no liability on a 
company. He states that the annual 








AMERICAN FELT COMPINT pcr arty Gampey 


Liability Personal fecitent and Hast ith 
Lisi y, Busgiary, Fessoes = Williamson Building, CLEVELAND, OHIO. 


Automobile Eutilty Polite Policy v 
"7 Special inducements to Agents and Brokers ae soins tc hag Pais 


HUTCHINSON & COOLEY, General Agents Chartered Under Ohio Laws. 


159 La Salle Street, CHICAGO #200,000 Doposited with Insurance Commissioner 


National Casualty Co.) “P**Rction” Ponce 
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Has Desirable Territory for Producers Company 


NOTHING LIKE OUR NEW CHICAGO, Illinois 
PROGRESSIVE POLICY When better Accident and Health policies can 


Ococd Gar tracts in Good Territory to Good M 
Excellent Contracts Producers address re ” 
ead District Managers H. G. B. ALEXANDER 


President and General Manager 
DETROIT, MICH. | 5208 Michigan Ave., Chiesgo, Il. 
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Dress Not Everything, But— 


You, as an expert salesman, know that it pays to dress well—you 
know that, as a rule, appearances count, either for or against you. 
Our policies would give just as much protection and would be just as 
binding if, instead of being the very finest examples of the Printer’s 


Art, they were printed on -brown paper. But the fact that they are 
lithographed in two colors on the best paper money can buy does 
make a favorable impression on many people. You want the busi- 
ness of these people and our policies will help you get it. There are 
other features, besides their dress, that commends our policies to the 
insuring public ; their dress is simply indicative of their value. 


THE PENNSYLVANIA CASUALTY COMPANY 


M. G. NICHOLS, VICE-PRES. 


483 SPRUCE STREET, SCRANTON, PA. 








JoHN MCGILLEN O. W. HuNCKE 
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Liability, Accident, Health Genl, Agt,, Michigan 
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THE Marine, Accident 
- FRANKFORT recess ins. Co. 
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United States Department - ° - 100 William St., New York,-N. Y. 
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Deposited with Insurance Departments in the $ 
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accident income of the Maryland last 
year was $591,927. 
Sprinkler Leakage and Water Damage 

In sprinkler leakage he says that the 
past year has shown an increase of 43.1 
percent. During 1907 there were a 
number of casualties in this line espe- 
cially due to bursting of tanks. The 
Maryland escaped most of these be- 
cause of its quarterly inspections. 
President Stone states that the Mary- 
land has stood out for adequate rates 
for sprinkler leakage insurance. He 
lays great stress on the need of careful 
inspection of this kind. As to general 
water damage insurance, there has been 
a slight increase in business during the 
year. He feels that the agents have 
neglected this department. It is neces- 
sary to get a sufficient volume of busi- 
ness to secure the benefit of the law of 
average. President Stone is of the opin- 
ion that there is a growing interest on 
part of the general public in this form 
of insurance and agents need to get 
after it. 

In the plate glass department the 
company shows an increase of 14.1 per- 
cent in volume and the loss ratio is well 
within the line of profit. He states 
that these results are noteworthy in 
view of the unwholesome demoralizing 
competition which continues in plate 
glass insurance and which seems to 
have become incurable. In marked con- 
trast to this is the stability of the plate 
glass market. The manufacturers and 
jobbers have held up the price of glass 
and if this condition is to be permanent 
the companies will be forced, he hopes, 
to readjust rates in certain localities. 

General Comment Made 


He comments on the company’s busi- 
ness in Canada and Mexico and then 
takes up the inspection division, claims, 
auditing division, record division, pub- 
licity division and supply division. 

The publicity division started in 1907 
has been the prominent feature in the 
Maryland Casualty’s work. Its aim is 
to assist agents in writing business by 
different forms of advertising and pub- 
licity material. Through this division 
the Maryland is able to assist its agents 
along practical lines. 

Central Accident Reinsurance 

President Stone’s comment on rein- 
surance of the Central Accident is of 
interest, and he says: 


On Jan. 1, 1908, we reinsured the outstanding 
risks of the Central Accident of Pittsburg. 
Early in December a representative authorized 
by the management of the Central called upon 
me and inquired whether our company would 
consider some plan by which the Central could 
turn over its business to us and retire. Nego- 
tiations followed, with the result above stated. 
The transaction was announced on Jan. 8. In 
such a case, it is one thing to reinsure the risks, 
and it may be a very different thing to hold 
the men who have written the risks—and with- 
out whom the reinsurance is rather certain to 
prove to be an “apple of Sodom.” Immediately 
upon the announcement some of our competitors 
poured their special agents into Pittsburg and 
elsewhere in the hope of inducing the Central 
agents to take their business away from the 
Maryland and to place it with them. Even the 
high officials of some of the companies engaged 
in this unseemly scramble. The beautiful senti- 
ments of amenity and the lofty preachments of 
ethics so eloquently advocated at conventions 
were forgotten. The fact that the Maryland 
was fairly entitled by every consideration of 
business comity to an undisturbed opportunity 
to treat first with the Central’s agents did not 
count for a minute. In the excitement of sur- 
prise and in the intoxication of desire the most 
extravagant offers were made to entice away the 
Central’s agents. But, though business pru- 
dence was thus for a time forgotten by “our 
gentle cousins,” their very forgetfulness saved 
them, for the extravagance of their offers cre- 
ated suspicion of their good faith and staying 
qualities and their propositions were declined. 

Retains Majority of Agents 

Now, of course, a matter like this requires 
careful planning ahead. The result of our plan- 
ning is that we have retained every one, without 
an exception, of the large producers of the Cen- 
tral’s business, and practically all of those 
whose business was of less volume also. In 
other words, we are at this writing able to say 
that the producers of ninety percent of the btisi- 
ness of the Central have already signed agency 
contracts with us and are now representing the 
Maryland exclusively in the lines of insurance 
the Central wrote, while each day brings more 
of them to us. It is a great thing to add such 
a body of field men to our staff, and to put our 
company in a position to add to its volume of 
accident and plate glass business more than half 
a million dollars in premiums upon unusuall 
well selected and well located risks. We wel- 
come most cordially all these new members of 
the Maryland family and shall do our best to 
make them happy in that relation, 





WANT THE LAW MODIFIED 


PETITION MADE BY CHICAGO 





Life Underwriters Association Takes 
Action Asking for Revision of the 
Armstrong Measures 





The Chicago Life Underwriters As- 
sociation at the annual ladies’ night 
banquet this week took a definite stand 
on life insurance legislation by adopt- 
ing the following resolution, a copy of 
which will be sent to Governor Hughes, 
the chairman of the senate and house 
insurance committees of New York and 
the president of the National associa- 
tion: 

Resolved, That we, the members of the Life 
Underwriters Association of Chicago, in meet- 
ing assembled, declare: 

1. That we are in full sympathy with all 
legislative reforms that inure to the benefit of 
the life insurance business, 

2. That we are not in sympathy with those 
portions of the Armstrong laws of New York 
and certain laws of other states which retard the 
normal growth of our companies, crippling and 
embarrassing the proper development of the 
agency forces long established, upon whose effi- 
ciency rests the upbuilding of life insurance and 
the responsibilities for the diffusion of its ben- 
efits and imperilling the interests of the policy- 


holders, 
Should Be Early Revision 

3. It is our belief that there should be an 
early revision of these laws, particularly of 
section 97 of the Armstrong laws, that the in- 
terests of policyholders may be conserved. 

4. We heartily commend and second the ef- 
forts of those who are striving to secure such 
revisions. 

5. To the end that these results may be more 
speedily secured, we urge the appointment in 
the state of New York of a commission of prac- 
tical, experienced life insurance men, whose 
duties it shall be to recommend for enactment 
wise and proper amendments to those laws. 

Noyes Becomes a Prophet 

General-Counsel Geo. H. Noyes, of 
the Northwestern Mutual, brought good 
news from Wisconsin. He assumed the 
attitude of a seer. He predicted an 
early modification of the Wisconsin 
laws. 

“The state has lost taxes and fees,” 
said he. “Banks have lost good ac- 
counts. Agents and clerks have lost 
their positions. People are put to more 
trouble to pay their premiums, secure 
loans, etc. Retiring companies will pur- 
chase no more securities in the state. 
There has been too great a sacrifice and 
I think our legislature will amend these 
laws so that the companies driven out 
will return.” 

Judge Noyes gave a historical review 
of the events leading up to the Wiscon- 
sin legislation and showed the public 
mind was bent on drastic measures. No 
discrimination was shown. Had the in- 
surance commissioners performed their 
duties as they should, there would have 
been no need for investigation and fur- 
ther legislation. 

State Official Had Advantage 

Judge Noyes showed how, under the 
lobby law of Wisconsin, the state offi- 
cials favoring life insurance bills had 
many advantages not given the life men. 


WANTED 
lll 


[INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W.B. LANE, Vice-President 
66 Broadway, New York 








He declared that if the legislature had 
passed the bills recommended by the 
joint insurance committee before whom 
exhaustive arguments had been made, 
but little complaint would have been 
heard. These bills, however, were 
promptly amended by those who were 
determined to have severe restrictions. 

Judge Noyes asserted that no actuary 
or life man approved the bills limiting 
the premium and expense. Against the 
united sentiment of all the experts in 
the business the legislature pinned its 
faith to the judgment of a professor of 
mathematics. 

The speaker reviewed the bills passed 
and said Wisconsin escaped a greater 
calamity by refusing to pass many bills 
introduced that were still more severe. 

John E. Keene’s Address 

John E. Keene, of Peoria, Ill., of the 
Aetna Life general agency, gave a 
strong talk on “The Dignity of Our 
Calling.” He believes life insurance 
ranks with banking. He urged a high 
standard of ethics for the agent. He 
pointed out the responsibilities on the 
agent in his work of beneficence. Life 
insurance is not perfect, but reforms 
have done much to purify it. 

S. E. Kiser, the poet and humorist of 
the Record Herald, entertained the ban- 
queters with one of his versatile talks. 

Rev. A. K. De Blois, of the First 
Baptist Church, was the last speaker of 
the evening. / 

New Members Recommended 

There were recommended for mem- 
bership E. W. Bozard, H. H. Bell and 
F. E. White of the Columbian National, 
W. B. Carlile of the Mutual. C. J. 
Wightman of Gray’s Lake, IIL, repre- 
senting the Connecticut General, was 
recommended for nonresident member- 
ship. 

A committee composed of W. D. 
Wyman of the Berkshire, R. D. Bokum 
of the Mutual Benefit, L. B. Bishop of 
the Massachusetts Mutual, J. W. Jan- 
ney of the Provident Life & Trust and 
T. W. Hamill of the Connecticut Mu- 
tual was appointed to nominate officers 
for the ensuing year. 

President Fred B. Mason was not 
able to be present at the banquet, owing 
to illness. Vice-President Everts 
— was therefore called on to pre- 
side. 





Sues Under Agency Contract 
J. R. Railey, at Waco, Texas, has 
brought suit for $535,231 against the 
National Life, U. S. A., alleging that 
he has been damaged to this extent by 
the company’s breaking its contract 
with him as general agent. He claims 
to have spent $10,000 in organizing the 
state and to have had a contract which 
would have paid him large profits. 
The company recently informed the 
Texas department that it could not 
comply with the deposit provisions of 
the Robertson law by reason of its 
large deposits in Iowa and Illinois and 
the fact that so large a part of its as- 
sets was invested in its home office 
building in Chicago. 





AS SEEN FROM THE EAST 


TALK ON PROVIDENT SAVINGS 





Some of the Subjects Being Discussed 
of Interest to All Life 
Underwriters 





New York, Jan. 27. —(Special Cor- 
respondence)—When President T. L. 
Woodruff stepped down and out of the 
Provident Savings Life so far as active 
management was concerned, although 
remaining as president, his $18,000 sal- 
ary went to Vice-President O. F. 
Thomas. 

* * * 

The next step in the “bungle” was 
the “sale” by the Thomas interests to 
a Philadelphia syndicate headed by 
John J. Coyle. By this transaction 
$9,000,000 in assets were secured upon 
the payment of $50,000 in cash and 
long-term notes. It is insinuated that 
there may have been some agreement 
or understanding as to the return of 
this money, one of the first acts of 
Mr. Coyle upon obtaining control being 
a transfer of a similar amount of the 
society’s funds to the Hamilton Trust 
Company of Philadelphia and $11,000 





Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 


950 First National Bank Bldg. 
CHICAGO 


DO YOU BELIEVE 


in MASSACHUSETTS life insurance on 
the NON-PARTICIPATING plan with a 
DISABILITY CONTRACT? 








But One Company 


combines these three great advantages. 


For terms of District Managers 
and Agents write to 


The Columbian National Life 
Insurance Company 
576 Federal Street BOSTON, MASS. 





American Central Life Insurance .Company 
INDIANAPOLIS, INDIANA 


Assets - - - - 


Surplus Security to Policy Holders 


Insurance in force - . 


- - - $1,900,000 
425,000 


Deposits with the State of Indiana, as required by law, non-speculative securities in an amount ex. 


ceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write today direct to 


the Company. 


ARBA T. PERRY, Supt. of Agenctes, Illinois Dept., 


1303 Tribune Bidg, Chicago, Ill 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


FRANK D. JACKSON, President. 


SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
Writes all forms of participating and son-pertisionting policies and secures them a deposit Xi wv -4 
cate 


full value in appro 


securities with the 
State Auditor with i 


representatives wanted. 


I. W. A. STAUDT,, State Agent, 209-212 City National Bank Bldg., Canton, O. 


of lowa. This is the law. 


A certifi 


policy. 
1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 
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was transferred to another Pennsyl- 
vania bank. 
* * 

A bit of gossip is going the rounds 
relative to this transfer. Checks for 
the amounts were made and and sub- 
mitted by one officer to another for 
his signature. They were referred to 
Vice-President Thomas for his signa- 
ture. He refused and they were re- 
turned to the junior officer for his sig- 
nature. The latter asked if the vice- 
president refused to sign them. Upon 
being answered in the affirmative, he 
said, “Then I refuse to sign them.” 
Because of this refusal, this particular 


officer was classed as having “kicked | 


over the traces.” 
* ” * 


_ . . ! 
Turning away from the mistakes of | 


the past of the Provident Savings it 
may be interesting to note present con- 
ditions and future prospects. Although 
the Coyle crowd have not been able 
to get possession of the stock which 
gives control, they are at present mas- 
ters of the situation at the home office. 
The Thomas people (eight in number) 
last October very graciously stepped 
down as directors and were succeeded 
by Philadelphians, George G. Elliott 
was elected president. The first meas- 
ure of strength came at the annual 
meeting when John C. Grady, of Phil- 
adelphia, was nominated by the Coyle 
interests for the presidency and Henry 
Moir, actuary, was put in nomination 
by the New York interest. Mr. Grady 
was elected by a vote of 8 to 7. It will 
thus be seen that the Coyle crowd 
are temporarily as absolutely in con- 
trol as though in possession of the 
stock. The terms of some of the di- 
rectors will expire in April and it is 
expected that a sufficient number repre- 
senting New York interests will be 
elected at that time to regain control. 
. * * 


Timothy L. Woodruff is acting in 
conjunction with the banking institu- 
tions in this city, which hold the stock 
of the Provident Savings as collateral 
for loans advanced the Thomases. It 
is stated that calls were made for re- 
payment and collateral subsequently 
seized. Any action which the Phila- 
delphia people may have against Thom- 
ases for misrepresentation can not 
affect the banks in their joint owner- 
ship as the transaction whereby the 
Provident Savings stock was put up as 
collateral occurred long before the 
Coyle people appeared on the scene. 

The banking interests are desirous of 
carrying out the plan suggested by 
Henry Moir, actuary, and prominently 
mentioned for the presidency, but are 
helpless until action can be secured by 
the board of directors. 

In the meantime, the handling of the 
agency situation has been continued in 
the hands of Mr. Moir, who will have 
charge of most of the details of the 
home office. It is figured out that a 
saving of from $250,000 to $300,000 can 
be effected by carrying out this policy. 
In addition to cutting off fixed charges 
at the home office and in the field, it is 
proposed to secure new head office 
quarters at the expiration of the pres- 
ent lease on May 1 next. Space in one 
of the society’s own buildings, probably 
the one on the corner of Broadway and 
Spring street will be selected. 

7 * * 


N. H. Weed, editor of the Life Insur- 
ance Independent, has given up the editor- 
ship of the Life Association News the 
official organ of the National Association 
of Life Underwriters, as it takes too 
much time from his regular paper. Mr. 
Weed has gotten out a very creditable 
journal for the association, but evi- 
dently did not see any adequate finan- 
cial returns commensurate with the work. 

The editorial committee of the National 
association met here some days ago, and 
arranged with L. Walter Sammis, former- 
ly insurance editor of the New York 
Commercial, to get out a few issues until 
the committee can arrange with a regu- 
lar editor. Mr. Sammis started the Life 





Association News and was succeeded by 
Mr. Weed. 

There was some disposition in the 
committee to discontinue the paper on 
the ground that the expense was too 
heavy for the results obtained. Some 
advocated opening the doors to company 
advertising, but this plan was opposed by 
others on the claim that it would then 
become a competitor with the insurance 
papers. 

One of the national officials tells me 
today that a western editor will be ap- 
proached to take charge of the paper. 

One of the projects before the commit- 
tee was to join hands with the National 
Association of Local Fire Insurance 
Agents and have Secretary H. H. Put- 
nam get out the life agents’ paper and 
run the detail work of the association. 
It seems that the National Association 
of Fire Agents was agreeable to this pro- 
vided the life association would guaran- 
tee the expense of getting out the Life 
Association News and also pay $3,000, 
half of Secretary Putnam’s salary. The 
life men seemed to feel that this was 
going deeper than they cared to, although 
the proposition was warmly advocated 
by a prominent leader in the National 
Association of Life Underwriters. 

* o* ok 


The Eastern Underwriter has stirred 
up a hornet’s nest in Los Angeles by 
publishing expressions of opinion from 
representative life men as to holding 
the convention of the national associa- 
tion in the California city. The feeling 
exists both here and throughout the south 
and west that it will be a mistake to go 
to Los Angeles, owing to the heavy ex- 
pense. The conditions in life insurance and 
the financial depression have not brought 
great prosperity to life men. To under- 
take a California trip is too expensive, 
the members say. 

Third Vice-President Whittington of 
the national body resides at Los Angeles, 
and it was through his influence that Los 
Angeles was voted as the next conven- 
tion point at the Toronto meeting. Now 
he wants to know whether Los Angeles 
is to be turned down and has addressed 
national officers for positive information. 
He says the Los Angeles agents and busi- 
ness men have planned elaborately for 
the convention. It seems likely now from 
expressions coming to President Edwards 
that the place of convention will have 
to be changed if any sort of representative 
attendance is desired. 

. . - 

Attorney-General Jackson of New 
York has given an opinion to Superin- 
tendent Kelsey, relative to the interpre- 
tation to be placed upon section 97 of 
the Armstrong laws, limiting the 
amount which may be expended by 
companies in procuring new business. 
There was a difference between the 
state department and _ representatives 
of life companies operating in this state 
as to how this section of the law was 
to be interpreted. 

The attorney-general sustains the rul- 
ing of Superintendent Kelsey in so far 
as he held that the amount which the 
law permits to be used shall be com- 
puted upon the value of each policy sep- 
arately, rather than upon the aggregate 
gains of a company on the aggregate 
business of a year.. On another point 
the opinion of the attorney-general 
differs from the construction of Mr. 
Kelsey. The insurance companies 
claimed that under the law they had 
the right to use for expenses of new 
business a part of the premiums pay- 
able in the future, although the policies 
had in fact lapsed. The attorney-gen- 
eral holds that this could not be done, 
but the companies were limited to 
moneys that actually had been paid in 
upon the policies in making their com- 
putations. 

The superintendent had ruled that 
the companies were limited to a “pro- 
portionate part” of the amount secured 
from such policies. In conclusion the 
attorney-general in his opinion says: 

In this discussion I have not referred to the 
contention strenuously made before me that this 


construction may force life insurance companies 
doing a  non-participating business exclu- 





sively to cither raise their rates or retire 














Twenty-Second Annual Statement 


Royal Union Mutual Life Insurance Company 


DES MOINES, IOWA 


FRANK D. JACKSON, President. 


SIDNEY A. FOSTER, Secretary. 


Year Ending December 31, 1907. 


INCOME. DISBURSEMENTS. 
Premiums. ...... Deru : Total Paid Policyholders.$ 245,099.12 
$ 608,177.83 411 Other Disbursements... 246,509.63 
oe ce OE CLT CET 99,826.72 T i Sar ah ae 
Restored Policies. ......... 3,229.90 Cs Seees.....9 Cee 
Wee = DORNNOs 6 osc cccucsas $ 711,233.95 LIABILITIES. 
Policy Reserves... ........$1,746,672.00 
ASSETS. Present Values of Amounts 
Mortgage Loans on Real Es- ee Soyo e ore 25,614.00 
tate (First Liens)......... $1,325,529.00 Death Losses in Process of ri tia 
Loans and Notes to Policy- BO rere 20,203.00 
holders. .... .........+.+. 572,159.08 Premiums Paid in Advance 
Interest Due and Accrued.... 50,522.72 — a Due and ‘ 
Deferred Premiums, Net..... MMS see eee: 8S 
Agents’ Balances, Secured... 11,252.09 Total Liabilities. . . ....2$1,799,504.99 
Cash in Office and Banks..... 6,088.74 Net Surplus............. "196,890.76 
ME etter wewss scenteanae $1,996,395.75 WO 6 6 66 640445066000 
: Total. Gains. 
Written and Paid for New Business in 1907.............. $ 3,546,000.00 
Total Amount of Insurance in Force............eseeeee: 17,700,000.00 $1,653,000.00 
ee Sg 6b PASSA NOR ie edd ase eoedeweeseaew on 1,996,000.00 238,000.00 
i St cia ane hanna dtwe Perea Mebane ad.cus es tcae 2,019,000.00 239,000.00 
Total Surplus. A MACAO ete eet se bee e 6 bow ee o:8 196,000.00 18,000.00 
Securities Deposited with the State of Iowa............. 1,829,000.00 203,000.00 
Rate of Interest Earned on Total Invested Assets............cccccceeee 6 per cent. 


Actual Death Losses to Expected Losses 


Oe ee eee eT ey ae 55 per cent. 


The Royal Union owns no real estate; holds no speculative securities; never 
completed a foreclosure of a mortgage by taking title to an acre of land; and never 
lost a dollar of interest or principal on its invested assets. 





Massachusetts Mutual 


Life Insurance Co. 


SRRINGFIELD, MASS, 
Incorporated 1851 


General Agency Opportunities 
for a few AJ Personal Writers. 


New policies, splendid annual dividend record, 
low expense ratio. 
Isaac B. Snow, Superintendent of A ies 
316 Merchants Loan and Trust, Chicago 


Chicago Agency, L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust 


Columbus Agency, 1003 Outlook Building 





THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
= 59 years 





Our agents are representative citizens of 
their respective communities. 





Provident Life and Trust Company 


F PHILADELPHIA 


oO 
Insurance in Force, $191,986,786.00 


The NEW POLICIES of the Provident are un- 
surpassed for conciseness and simplicity of form 
and for adaptability and liberality in all essentials 


Assets, $61,033,581.59 


The premium rates of the Provident are exceed- 
ingly low and are still further reduced by large 
annual dividends. 


CORRESPONDENCE WITH AGENTS SOLICITED 


YEeRGER & EL.is, General Agents, Western Ohio 
S. S. SAFFOLD, General Agent, Eastern Ohio F 
. W. Crook, General Agent ° ° ° 
AMES W. JANNEY, Genera! Agent 
BASSETT & REESE, General Agents 


- 812 Union Trust Building, Cincinnati, Ohio 
. 1706-710 Garfield Building, Cleveland, Ohio 

.  « .__ 720 Spitzer Building, Toledo, Ohio 

- 325 Marquette Building, Chicago, Ill. 
44 Home Bank Building, Detroit, Mich. 





with all Policies 
reserve with the S 


ST. LOUIS 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 
Capital Stock, Full Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Company 


NATIONAL 


secured by a deposit of the full legal 
tate of Missouri. Something new in agency 


contracts. An excellent opportunity for a few good men. 
ADDRESS THE HOME OFFICE 
Missouri Trust Building 


ST. LOUIS 





AGENTS WANTED 


TO SELL OUR 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 





THE FRANKLIN LIFE I 
SPRINGFIELD, 





ADDRESS 


NSURANCE COMPANY 
ILLINOIS 





Opportunity is at Your Door 





if you are a “‘business getter,” to connect with an up-to-the-hour life 


company, having had forty years 


of success. Special inducements 


to the men that can make good. Address, or call upon 


kL. C. ROSE, General Agent, 706 


First National Bank Building, 


Cincinnati, O. 
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from the state, and that such a result could not 
have been contemplated by the legislature. This 
is a consideration to be submitted to the legis- 
lature in asking for an amendment to the stat- 
ute, rather than to this department in constru- 
ing the statute as it stands. It may well be 
that the law should distinguish between a mu- 
tual life insurance company doing participating 
business exclusively and a stock company doing 
a nonparticipating business exclusively, but the 
statute as it now exists makes no such distinc- 
tion. 
* * * 


The following preamble and resolu- 
tion have been offered at the session of 
the legislature by Assemblyman Green- 
berg, of New York, and laid over under 
the house rules for consideration at 
some future date: 


Whereas, there have appeared in the public 
press during the week ending Jan. 18, 1908, cer- 
tain extensive and costly advertisements purport- 
ing to have been published by the New York 
Life Insurance Company, in which, among other 
things, it is stated that “the menace to life in- 
surance just now is not in management, but in 
legislation,” and calling upon the people to 
exercise their right and their authority against 
the “indefensible aggressions” of legislation and 
referring to the insurance legislation enacted in 
1906 as “the product of a false theory of states- 
manship,” opening “the door to paternalism and 
socialism.” 

Now, therefore, be it resolved that the super- 
intendent of insurance forthwith inquire and re- 
port to this assembly whether or not such ad 
vertisements have been inserted with the au- 
thority of the said New York Life Insurance 
Company, how such authority has been expressed 
and the cost and expense of such advertisements 
and by whom borne. 





COMMENTS BY ACTUARY MOIR 





Official of Provident Savings Shows 
That Company is Solvent Under 
New York Standard 





Though the report of the examina- 
tion of the Provident Savings by the 
New York department has not yet been 
made public, Actuary Henry Moir, in 
a communication to managers and 
cashiers of the society presents some 
figures from that report showing the 
condition of the society. The New 
York examiner’s report shows an ex- 
cess of assets over liabilities on the 4% 
percent standard of $154,398. The lia- 
bilities include the capital of $100,000, 
so that there is a fund of $254,398 for 
the protection of the policyholders over 
and above the American Experience 4% 
percent valuation standard. The date of 
this financial statement is Sept. 30 and 
Mr. Moir says that between this date 
and Dec. 31 the company has had a 
good experience and shows a gain in 
surplus of about $60,000. The total ad- 
mitted assets, according to the New 
York report as of Sept. 30, were $9,- 
436,456.01. The impairment which is 
shown results by computing the net 
value of the policy obligations of the 
society issued prior to 16901 on the 
Actuaries’ table of mortality with in- 
terest at 4 percent and on the policies 
issued since that date on the American 
Experience table with interest at 3% 
percent. Actuary Moir also takes oc- 
casion to point out that the report of 
the Colorado department contains this 
significant paragraph: 

“There never has been a time in its 
history when the society’s death claims 
and other liabilities have been met 
with more promptness than at the pres- 
ent. This indicates an appreciation of 
the true functions of an insurance com- 
pany, and the adherence to this purpose 
entitles the society to the confidence 
of its policyholders and the assistance 
of the various insurance departments 
in the carrying out of the much needed 
reforms.” 





To Merge With Chicago Company 

Negotiations have practically been 
closed for the merger of the Fraternal 
Life Association of Hastings, Neb., 
with the Western Life Indemnity Com- 
pany of Chicago. The plan of merger 
as arranged by the officers of the two 
companies has been approved by the 
Nebraska department, and its ratifica- 
tion now rests with the fifty circles of 
the institution. These circles are all in 


Nebraska and include about 1,200 mem- 
ers. 





IN LIFE INSURANCE CIRCLES 


SPIRITED MEETING WAS HELD 








Some of the New Features of the New 
York Life Were Brought Out 
at the Convention 





In giving an account of the meeting 
of agency directors of the New York 
Life at Atlantic City the company’s 
bulletin says: 


The program of previous agency directors’ 
meetings was varied this year to the extent of 
admitting a few lay delegates from the field. 
Each of the nine departments had the privilege 
of voting for a certain number of fieldmen, ac- 
cording to size of territory, and about forty 
were selected. Five senior Nylics, together with 
the president and ex-presidents of the $200,000 
lub, were invited. Of the senior Nylics the 
only one who was able to be present was B. A. 
Ball, New England branch. The one absentee 
among the $200,000 Club ex-presidents was J. 
G. Morgan, Winnipeg. The entire session was 
devoted strictly and solely to business. No 
banquets, no entertainments. The only mo- 
ments the members had for a whiff of air on the 
board-walk were just before breakfast or just 
before retiring. 

Branch office and department allotments of 
paid business for 1908 were gone over and ad- 
justed satisfactorily to all. They were placed 
high enough, everything considered, to be a spur 
and an incentive, and the aggregate allotments 
were somewhat higher than the total for last 
year. 

The sum total of the New York Life’s paid 
business in Texas increased in 1907 and a net 
increase of insurance in force in that state was 
secured. The citizens of Texas evidently wanted 
to secure the best protection before the oppor- 
tunity was lost. 

The surrender and loan values in the new pol- 
icy were discussed and explained. Suffice it to 
say, briefly, that the loan values are the amounts 
available at the end of the years stated. Loan 
value at any time after payment of three annwal 
premiums, other than at the end of policy year, 
is the amount given at the end of the year dis- 
counted at the rate of 5 percent per annum, 
for the number of days between date loan is 
applied for and end of policy year. 

The loan value thus varies from day to day, 
its value at the end of the year only being 
stated in the policy. Interest is not deducted 
in advance, as formerly. 

All brokerage business is to go to the agent. 
Not to salaried office people, as was sometimes 
the case in the past. Brokerage business will 
henceforth be divided equally between the active 
agents. 

Occasional contributors and men _ engaged 
wholly in other business, but who wish the priv- 
ilege of writing insurance, will be allowed to do 
business only through a regular agent, and not 
under contract direct with the company, as made 
by the agency director. 

Settlements of maturing claims, death claims, 
endowments, etc., rightfully belong to soliciting 
agents and not to salaried people. This has 
been the rule in the past. In certain instances 
it has been disregarded. It is believed, how- 
ever, that all parties will be satisfied with the 
handling of such matters hereafter. When a 
competent agent is available, cases of this sort 
will be turned over to him for immediate atten- 
tion, in order to give an agent the opportunity 
of securing additional business. 

As an illustration of the fidelity with which 
the New York Life keeps after its lapsed busi- 
ness, during 1907, in the domestic field, about 
16,000 lapsed policies were reinstated, aggregat- 
ing about $30,000,000, the equivalent of a small 
life company. 

President Kingsley addressed the convention 
on “Life Insurance; Its Organization, Function 
and Meaning.” Vice-President and Chief Actu- 
ary Weeks continued the president’s discussion 
of what life insurance means to the masses in 
its sociological function. General Counsel McIn- 
tosh urged fieldmen to continue their present 
efficient team play and to keep strictly within 
the scope of their authority. Medical Director 
Rogers handled the questions fired at him by the 
delegates relating to the medical end of the 
business. 





Still Working on Organization 

Final efforts are being made to fi- 
nance the First Savings Bank Life of 
Rock Island. It is said that enough 
Chicago capital can be secured to put 
it on its feet if it were moved to Chi- 
cago, but the promoters are endeavor- 
ing to get support in Rock Island. J. 
L. Ferguson, one of the promoters, 
gave up his connection with the com- 
pany some weeks ago and returned to 
Chicago, but Paul Kersch, of Rock 
Island, and Milton Denney, of Chicago, 
are still working on the organization. 





Win in the First Round 

Tiernan & Stout, of Ft. Scott, Kan., 
won in the first round in their $500,000 
damage suit against the old Chicago 
Life. When the company reinsured in 
the Federal Life, the firm were general 
agents for the southwest and sued for 
damages. The plaintiffs got service on 





Old Colony Life Insurance Company 
Old Colony Building, Chicago 








WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Marylacd, Virginia, 
. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. GOOD MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAG@ 


5 to l 





Advantage’ to High Class Salesmen 
Selling Our 


Guaranteed Income Policy 


The Cleveland LifeInsurance Co. 
Home Office: Rockefeller Bldg., CLEVELAND, OHIO 








A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 


YOU HAVE A RIGHT i | 


to expect your company to furnish you policies to sell that give tothe insured 
a SQUARE DEAL, to wit: A policy with GREATEST possible BENEFITS, 
LEAST possible RESTRICTIONS. 


YOU ALSO HAVE A RIGHT 


te expect for yourse/fa SQUARE DEAL, to wit: A contract with LARGEST 
possible COMPENSATION, LEAST possible RESTRICTIONS. 





We give BOTH to our agents. 


The Lincoln National Life Insurance Company 


OF FORT WAYNE, INDIANA 
ARTHUR F. HALL 
Secretary and Manager 


THEO, F, RUHLAND 
Supt. of Agencies 





r you want to connect with a company whose 
management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 


policies are sellers, with everything and every 
body right, address 


United States Annuity & Life Insurance Co. 
Heyworth Building, - . CHICAGO 





18 





THE WESTERN 


UNDERWRITER. January 30, 1908 








the Kansas insurance department but 
the company claimed it had withdrawn 
and suit should be begun in_ Illinois. 
The federal court in Topeka holds that 
the service is legal and the case can 
continue. 





RITTENHOUSE IS NOT SCARED 





Colorado Man Stands Pat on Provident 
Savings Report Despite Threats 
of Libel Suits 





Denver, Colo., Jan. 29.—(Special)— 
The report of Commissioner Ritten- 
house, of Colorado, on the affairs of 
the Provident Savings Life of New 
York has stirred up the animals back 
east. The Colorado commissioner has 
been bitterly attacked for making the 
report public before the company had 
a hearing as required under the New 
York law. Colorado has no such provi- 
sion on its statute books and Mr. Rit- 
tenhouse is standing pat on his action. 
Incidentally, the Coyle-Thomas inter- 
ests in the company are threatening to 
sue the commissioner for libel for his 
action in the matter. He has been also 
accused of making the report for polit- 
ical purposes, to satisfy an alleged am- 
bition to be governor. 

Mr. Rittenhouse declares, however, 
that he has no retraction to make. 
Further he. says, “Although the com- 
pany stopped writing new business Dec. 
2, all officers and salaries are still re- 
tained. A motion to abolish these 
offices and salaries and to correct the 
evils complained of was tabled by the 
votes of this faction. They are neglect- 
ing the interests of the policy holders 
now as they have in the past.” 

The end in the controversy still seems 
far distant, but Mr. Rittenhouse de- 
clares that he was entirely justified in 
the action he took and has no apolo- 
gies to offer at this time. 





Cleveland Life’s Annual Meeting 

At the annual meeting of the stock- 
holders of the Cleveland Life last week, 
satisfaction was expressed at the 
amount of business that has been writ- 
ten since the company began business 
a few months ago. J. H. Webster of 
the Variety Iron Works, and W. H. 
Hunt of the Hydraulic Press Brick 
Company were added to the board of 
directors. The directors and officers 
were reelected. 

The company has been given author- 
ity by the Ohio insurance department 
to include a provision in its policies 
similar to that used by the Great West- 
ern Life of Kansas City. It will be in- 
cluded in the policies of all persons tak- 
ing insurance during the time the first 
$15,000,000 is being written. 





Endorse Kingsley’s Appeal 

The Philadelphia Life Underwriters’ 
Association is out with resolutions en- 
dorsing the appeal of President Kings- 
ley of the New York Life for amend- 
ments to the New York laws. Part of 
the petition reads: 

Resolved, that the Philadelphia Association of 
Life Underwriters, which has always been fore- 
most in behalf of those measures which con- 
tribute to the prosperity and perpetuity of the 
life insurance interests, heartily and unquali- 
fiedly endorses the sentiments and convictions of 
Darwin P. Kingsley as they relate to certain re- 
eals and modifications of the said laws, believ- 
ing that the time has come for such relief to be 
given to the companies as will prove salutary to 
the administration and cause of true life insur- 
ance, and which experience shows to be abso- 
lutely necessary. 





Have to File Report 

Commissioner Beedle, of Wisconsin, 
is sending the following notice to com- 
panies: “I desire to call your attention 
specifically to Section 1953n of the stat- 
utes (Chapter 584, 1907), requiring ev- 
ery life insurance company having in 
force any policies issued or delivered in 
this state, to furnish the annual re- 
port and the gain and loss exhibit. It 
has heretofore been the practice of 
withdrawing companies to omit filing 





a report to the commissioner after such 
withdrawal. The evident purpose of 
the new law is to give to policyholders 
who have taken policies in this state 
the same protection and the same in- 
formation, whether the company con- 
tinues to write new business in this 
state or not. You are requested to 
promptly furnish your report in order 
to afford data on which an official re- 
port may be prepared by this depart- 
ment.” 





Weippiert Returns to the Business 

G. W. Weippiert, who was secretary 
of the old Mutual Life of Illinois, 
which later became the Chicago Life, 
and who was associated with George 
W. Riggs in organizing the American 
Mutual Life, has returned to the life 
field and will locate at Cedar Rapids, 
lowa, becoming general agent of the 
Connecticut Mutual for the eastern half 
of the state. The general agent at Des 
Moines will handle the other half of 
the state. 





“DID” THE BRETHREN GOOD 





In Answer to Suit, Defendant Claims 
Fraternal Auxiliary Concern Was 
a Rank Fraud 





Following the suit of Ex-Governor 
Poynter, of Nebraska, against H. C. M. 
Burgess for $750 on notes signed by 
Burgess for stock in the American Or- 
der Company, which was organized by 
Poynter, the defendant today filed his 
answer in which he alleges that the 
American Order Company was created 
solely for fraudulent purposes, and that 
the plaintiff knew the concern was a 
fraud when he sold the stock. 

The American Order Company was 


incorporated to do a life insurance busi- |- 


ness as a subsidiary company to the 
American Order of Protection, a fra- 
ternal. The American Order Company 
was forced to quit doing business on its 
intended plan by the state. Previous to 
this action on the part of the estate 
the American Order Company is al- 
leged to have charged the fraternal con- 
cern 60 percent of all premiums as a 
commission for securing business. Mr. 
Burgess, who is federal custodian in 
Lincoln, says that he was promised 20 
percent dividends on his stock and that 
the stock is now worthless. 





Peoria Life Ready for Business 

The Peoria Life Association, which 
has been arranging to reorganize as a 
legal reserve company under the name 
of the Peoria Life Insurance Company, 
last week got its $100,000 ready for de- 
posit with the Illinois insurance depart- 
ment. Its capital is $100,000 and sur- 
plus $50,000. The officers are as fol- 
lows: E. J. Case, president; G. W. Van 
Fleet, first vice-president and general 
manager; E. C. May, second vice-presi- 
dent; Warren Sutliff, secretary; George 
C. Clark, treasurer. 





Stake Goes to Central Life 

E. P. Stake, supervisor of agencies 
of the Fidelity Mutual Life for Iowa, 
Nebraska and Kansas, has been ap- 
pointed field superintendent of the Cen- 
tral Life of Des Moines, effective Feb. 
1. Mr. Stake was with the Central in 
its early history, but has been with the 
Fidelity Mutual for the past four years. 





Phoenix Mutual Divides Iowa 

Following the resignation of H. H. 
McKinney, of Des Moines, as Iowa 
general agent of the Phoenix Mutual 
Life, W. T. Archer, district agent at 
Ottumwa has been made manager for 
fifteen counties in southeastern Iowa. 
A manager for the territory adjacent to 
Des Moines will be named later. The 
Des Moines office is temporarily in 
charge of B. E. Ellis, field superintend- 
ent for Minnesota and the Dakotas. 

The division of the state is in keeping 
with the Phoenix Mutual’s present pol- 


CENTRAL LIFE INSURANCE COMPANY 


OF ILLINOIS 
H. W. JOHNSON, President 


A GREAT OPPORTUNITY FOR LIVE MEN 


We are out for our share of the 1908 business. We want Salesmen, Insurance or 
others, who have the habit of Delivering the Goods and Making Money. Wecan 
Develop That Habit and probably Double Your Income by our up-to-date con- 
tracts and selling methods, Our record, our standing and our connections, particularly 
in Illinois, are in some respects a and clean, energetic men who act promptly, 
have before them Permanently Profitable Positions such as only a Live Young 
Western Company can offer. Address with record and references (to save time). 


T. DeWitt Ganse, Director of Agencies, Ottawa, Illinois 


HOME OFFICE CHICAGO OFFICE 
Ottawa Banking and Trust Building 829 First National Bank Building 
OTTAWA, ILL. CHICAGO 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 











ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 











Insurance in Force December 31st. - $47,656,411.21 
RECORD Gain in Surplus for Year, - - - 80.790.75 
OF 1906 Gainin Assets - - = = = 1,014,011.66 
Excess of Income over Disbursements, 1,028,172.62 








INSURANCE IN FORCE APRIL Ist, 1907, $50,000,000.00 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Lufe 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best inthe country. The business getter 
will appreciate the advantages. 


The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent coanection, address 


THH COMPANY, Columbus, O. 


= MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 














If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T.R. PALMER, Fresident 

DOUGLAS PUTNAM, Secretary 

H. W. COCHNOWER, Actuary and 
Assistant Secretary 


ANNUAL DIVIDENDS 


and all other up-to-date, attractive features are provided 
for in our 1908 policies, 


We want experienced men as general agents in Illinois, 
Indiana, lowa, Nebraska, Minnesota, South Dakota, Mich- 
igan and Pennsylvania, who can produce from one hundred 
fifty to two hundred thousand of paid for business annually. 


If you are not indebted to any other company, write us and 
we will submit a renewal contract that will interest you. 


Scandia Life Insurance Company 
159 La Salle Street - - - Chicago, Illinois 


FRANK E. HITCHCOX, Field Manager 
WM. D. 2nd V. Pres. and Gen"! Counsel 
DR. CHARLES D. PIPER, Med. Director 
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icy of giving managers smaller terri- 
tories so as to promote more intensive 
cultivation. 


DESIRE THE LAWS MODIFIED 








Georgia Life Underwriters Make an 
Appeal to the New York Legis- 
lature 





The Georgia Life Underwriters Asso- 
ciation has drafted resolutions request- 
ing the revision of Section 97 of the 
New York state laws. They read as 
follows: 


We, the members of the Georgia Association 
of Life Insurers, representing the state man- 
agers and general agents of thirty-five companies 
doing business in Georgia, e. a meeting held this 


a 

York assembly providing for the appointment, 
by Governor Hughes, of a commission of prac- 
tical and experienced life insurance men, to rec- 
ommend “wise and proper amendments to insur- 
ance laws,’ and that some action is likely to 
be taken at an early date. 

After an experience of more than a year with 
the Armstrong laws, we are convinced, from 
ame experience, that the best interests of 

th —— and agents of the companies 
would be subserved by modifications of several 
sections of those laws, especially No. 97, which 
limits the amount the companies may expend 
for the procurement of new business. The re- 

of the companies so far published, cover- 
ing the transactions of 1907, indicate that there 
has been a large falling off in new business 
written and paid for, this decrease being appar- 
ently greatest among companies chartered under 
the laws of New York state. The result is that 
thousands of prospective a have been 
left without insurance, for lack of proper so- 
licitation, others have been led to put their trust 
in companies of doubtful solvency, fostered by 
the operation of the Armstrong laws, a a4 
numbers of agents have been forced out of the 
insurance business, for want of proper remuner- 
ation, while the great body of policyholders have 
received no efit to compensate for this loss 
in so many directions, : 

In view of these conditions, it was unani- 
poate resolved that the Georgia Assembly of 
Life Insurers respectfully urge the insurance 
committee of your legislature to . eo! con- 
sider the matter of revising section 97, and such 
other sections as may be in accord with the rec- 
ommendations of the commission. 





Tells Agents to Keep Out 

The action said to have been taken 
by life insurance agents in New York 
with regard to the endorsement of cer- 
tain bills before the legislature of that 
state has been declared by officials of 
the Northwestern Mutual Life to have 
been ill-advised and not desired. As 
a result of reports from New York the 
company has wired all of its agents 
instructions to withdraw their support 
- action upon pending legislation 
there. 





Republic Life in Illinois 

The Republic Life of Chicago now 
has twenty-five men working in IIli- 
nois writing business for the company 
in charge of H. C. Pegram, agency man- 
ager at the home office. They are writ- 
ing a good business and will get a hold 
on the state before the company takes 
up other territory. 





To Promote Midland Life 

H. W. Strickler of Chicago who was 
one of the organizers of the Commer- 
cial Life of that city and who was the 
first to start the organization move- 
ment, has sold out his interest and re- 
tired as one of the agency managers to 
join hands with J. H. Block of St. Paul 
in the organizing of the Midland Life, 
which will operate from the Twin Cit- 
ies. Mr. Block was formerly Minnesota 
manager of the Commercial Life and 
for six years was Minnesota state 
treasurer. The idea is to first organize 
an assessment company and get a good 
Start and then organize a stock com- 
pany to reinsure the assessment com- 
pany following the plan of the Central 
Life of Ottawa, Ill. Mr. Strickler’s ex- 
perience in organization work will be 
very valuable to him in promoting the 


White Made Chicago Manager 
Frederic E. White has been appointed 
metropolitan manager of the Columbian 
National Life at Chicago, the most im- 


portant agency center of the company 
in the field. Mr. White was formerly 








an agency director of the New York 
Life in Boston. He has been with the 
Columbian National for three years, 
managing in turn the Providence, 
Boston No. 2 and New York offices, 
each of which was a leading office un- 
der his management. As metropolitan 
manager in New York in 1907, he led 
the entire country, also winning the 
contest for the last two months over 
the other metropolitan offices of the 
company. Mr. White is an experienced 
and forceful agency man, is active in 
the life underwriters’ movement, and is 
—_— of large success in his new 
eld 





Mandamus Case Argued 

The mandamus proceedings brought 
by the Knights of Pythias against the 
superintendent of insurance of Mis- 
souri to require the issue of a license 
was argued this week in the Missouri 
supreme court. The Knights of Pyth- 
ias contends that it has the right to 
grant extended insurance values if a 
sufficient rate is collected, also to is- 
sue limited payment policies. The 
Missouri department argues that under 
the Missouri fraternal law, no surren- 
der values can be paid and associations 
can not issue limited payment policies. 
This position is taken in the opinions 
of two attorneys-general of Missouri 
to the department. 





New Mexico Against “Schemes” 

Jacobo Chavez, superintendent of in- 
surance for the Territory of New Mex- 
ico, has taken a stand against “advis- 
ory board contracts, special income 
contracts and stock agency schemes” 
and has notified all companies applying 
for licenses for the year 1908 that pres- 
idents and secretaries of the companies 
must agree to refrain from writing any 
such contracts or engage in any stock 
schemes of any character or to offer 
any special inducements in the sale of 
life insurance in the territory. Mr. 
Chavez says that if after the license 
has been granted it is discovered that 
any company has engaged in the kind 
of business prohibited the licenses will 
be canceled. 





Must Pay for Insane Suicide 

The Kentucky court of appeals has 
decided against the Metropolitan Life 
in an action brought to recover on a 
$100,000 policy containing a provision 
cutting down the amount of insurance 
in the event the insured died at his own 
hand within two years. The court holds 
that the insured in question was insane 
when he committed suicide and that the 
provision of the policy, therefore, does 
not invalidate the contract to pay the 
full face value. 





Guaranty Mutual’s Meeting 

Last week the Guaranty Mutual Life 
of Davenport, Iowa, had an enthusiastic 
meeting of officers and agents, followed 
by a banquet with about 150 men pres- 
ent. The object was to celebrate the 
achievements of last year and discuss 
plans for this year. The company now 
has over $3,000,000 insurance in force, 
an industrial debit of $500 and has made 
great gains in all directions, 





Kansas City Life’s Statement 

The annual statement of the Kansas 
City Life Insurance Company shows 
gross assets of over $1,000,000 and ad- 
mitted assets of $909,000, a gain of over 
$200,000 in assets since last year’s state- 
ment. The company has insurance in 
force of $15,017,000, a gain of over $3,- 
000,000 for the year. The company 
paid its first dividend to stockholders 
of 8 percent during the year. 


Asks for An Opinion 
The Missouri department has sub- 
mitted to the attorney-general for a 
ruling the legality of the “annuity certi- 
ficates” sold by the Great Western Life 
of Kansas City, also the question as to 
whether these certificates should be val- 





Agents Can Seli These Policies Easily 


Our rates average from $2 to $10 a thousand less than those of other companies, 


On account of low expenses, low mortality and high interest earnings, we are able to mature all our 
policies above our estimates and to give policyholders higher dividends than most of our competitors do. 
It is easy to build up a clientele of satisfied policyholders for a company like ours. 


GOOD TEERITORY 4 adress Bankers Life Insurance Co., Lincoln, Neb. 








TO THE LIVE ONES! 


Investigate 


‘The Great Western 
Life Insurance Co. 


Kansas City, Mo. 
Organized April 20, 1907 


$20,826,750 Insurance in Force Oct. 31, 190 7 
THE MOST ATTRACTIVE POLICY EVER WRITTEN 


ADDRESS ALL COMMUNICATIONS TO 
HOME OFFICE - - = KANSAS CITY, MO. 

















MUTUAL LIFE POLICIES 
ARE EASIEST TO SELL—BECAUSE 


Yearly dividends have been increased for the 
1906-7-8 at a rate equalled by no other company. 
Cash values guaranteed in the new life and endowment policies, are 
equalled by few companies, and excelled by none. 

Attractive features have been added to standard policy forms. 

Liberal terms offered producing agents under the 1908 contracts. 





last three years 





For Information Address GEO.T. DEXTER, 2d Vice President 


THE MUTUAL LIFE 
Insurance Company of New York. 
34 Nassau Street, New York, N. Y. 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 








THE WORLD 8 RECORD. 


Reserve and al! Io-ny 
“er oe Se Te 
— uies.o00 fier saekass ae 
1901....... $33,615,656 $1,015,072 $699,418 $315, 
1902....... $39,541,688 $1,527,036 $1,176,249 $850,786 
1908....... $49,713,796 $2,205,636 $1,815,059 $390,577 
1904....... 900,148,904 $3,160,083 $2,615,498 $544,585 


1905.. .... 944,440,588 $4,126,682 $3,521,731 $605,317 

(906 $81,047,860 $5,353,744 $4,674,118 $679,626 

YEAR,” The Company hase sum in excess of FOUR | UiLEiONS Bich HONDAED sad FigTY 
with or governments the 


THOUSAND DO the State of Indiana and oth 
pulsory Legal Reserve Law of Indiana, to protect policyholders. 





The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $176,429,015.04 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 


other Company in America. 
THE DAILY AVERAGE BUSINESS DURING 1904 


412 per day in Number of Claims Paid. 6,163 per day in Number of Policies Placed and Paid fer. 
$1,320,408.09 per day in New Insurance Placed aud Paid for. $188,909.00 ver day in paymeats to Policy- 
holders and addition to Reserve. $81,465.58 per day in Increase of Assets. 





20 





THE WESTERN 


UNDERWRITER. 





January 30, 1908 








ued and a liability charged on account 
of the same in the statement of the 
company. These “annuity certificates” 
were sold to raise funds to promote 
the company, and have a special con- 
tract feature whereby the company 
agrees to pay the holder the sum of 25 
cents per thousand on all business writ- 
ten for fifty years. Incidentally, the 
question of raising the capital stock of 
the company to $1,000,000 is submitted 
to the attorney-general. 





To Have New Company 

The Union Life of Chicago has been 
organized by E. C. Spinney and a num- 
ber of Chicago business men. It has 
received its charter from the secretary 
of state and will start selling stock 
about Feb. 10—at a par value of $10 
per share. 

The company will have capital of 
$300,000 and surplus of $150,000, fully 
paid in. It will operate on a regular 
3% percent basis and will issue both 
participating and nonparticipating poli- 
cies and will start with five or six mil- 
lions of business already on its books. 

Dr. E. C. Spinney will be the presi- 
dent and the other officers will be 
elected as soon as the organization is 
completed. 

The company will confine itself to 
Illinois at first, but will gradually en- 
large its field. 

Dr. Spinney is president of the Bank- 
ers Union. 





Jury Favors the Widow 

A jury has awarded Mrs. Caroline 
Biermann of Marshalltown, Ia., $2,087 
on the policy of her husband, issued by 
the Guaranty Mutual of Davenport. 
The defense claimed that it had been 
obtained through fraud. Biermann was 
a saloon man and his death was due to 
cirrhosis of the liver, the disease being 
caused by habitual drinking. The com- 
pany stated that Biermann concealed 
this fact when the policy was issued, 
two months before he died. 





New Company Shows Up Well 

The first annual meeting of the stock- 
holders of the Liberty Life of New 
York was held last week. A resolution 
of thanks was expressed to President 
William H. Lynn for his able manage- 
ment of the affairs of the company dur- 
ing the past year. 

The reports show that after all or- 
ganization and other expenses had been 
paid, the company’s capital of $100,000, 
and surplus of $50,000 had not only 
remained intact during the organization 
period, but the surplus has been in- 
creased by $4,231.30. 

This company was organized in 
March, 1907, and began active business 
during the latter part of November, re- 
ceiving applications for $492,000 of in- 
surance, of which $319,500 has been 
issued. 

The policy of the company has been 
careful and conservative, and while its 
business has so far been practically con- 
fined to the state of New York, it has 
now arranged to enter several other 
states for business. Herman Leroy is 
manager of the agency department. 





President Edwards Comment 


President Edwards of the National 
Association of Life Underwriters in his 
recent address at Worcester, Mass., said 
among other things: 

We ask such liberality in section 97 as will 
permit of adequate comp tion to general 
agents and managers in return for the respon- 
sibility, effort and outlay with which they are 
charged, in the + oy and the maintaining 
of an agency field. Some return commensurate 
for the degree of ability, character and effort 
which a general agent must possess, and which 
today is not permitted under the law. General 
agents last year either depended upon their own 
personal canvassing for a living, or worked for 
pride rather than profit. 

It ig a matter of deep regret to the friends of 
Governor Hughes, those who are intelligent and 
reasonable in their judgment regarding life in- 





surance, that he should have added the injunc- 
tion, that “no changes should be made unless it 
clearly appears that ¢t are n 

oy ae 
the interests of the policy- 


to conserve 
the interests of the 


e all agree that 





holder are paramount, but that interest depends 
very largely upon the success of the business 
done by the er as a whole, and covering 
a long period of years, in which the agents 
welfare and success are essential features! The 
remarks of Governor Hughes convey the impres- 
sion that the interests of the producing agent 
and his protection are not matters to con- 
served by legislation. That, if on the face of 
the problem the policyholder of today seems to 
have an advantage over the conditions of three 
years ago, then that is sufficient; better a tem- 
porary saving than a permanent gain; better that 
some hundreds of thousands of people go unin- 
sured and their dependents unprotected nm that 
10,000 or 20,000 agents should make a fair living 
and continue in the business of life insurance 
and its upbuilding. 





LIFE NOTES 


The Washington Life has withdrawn from 
North Dakota. 


The Southern States Mutual Life of Charles- 
ton, W. Va., has entered Ohio. 


H. G. Pulfrey becomes district manager of the 
Aetna Life at Saginaw, Mich. 


F. W. Madsley becomes general agent of the 
Pioneer Life of Fargo at Grand Forks, N. D. 


The National Life of Des Moines wrote 
$1,837,500 new business in Missouri last year 
and had $1,948,500 in force Dec. 81. 


The National Life of Des Moines wrote 
$933,000 in new business in its home state last 
year and had $3,410,000 in force on Dec. 31. 


The Merchants Life of Burlington wrote 
$1,972,000 in new business in Iowa in 1907. Its 
insurance in force at the end of the year in the 
state was $12,114,000. 


The Fraternal Reserve Life Association, a 
fraternal, of Peoria, has dismissed the directors 
that attempted to sell the concern out to the 
North American Union of Chicago. 


The_ Metropolitan Life has moved its office 
from Maysville, Ky., to Ripley, Ohio, because 
of the advance in municipal license fees for in- 
dustrial agents from $30 to $100 a year. 


At the annual meeting of the Indiana National 
Life of Indianapolis no changes in officers de- 
veloped. President Butler says the impairment 
in capital will be made good before March 1. 


W. C. Flynn, who has been with the North- 
western Mutual in various capacities, is now 
field superintendent for that company in the ter- 
ritory which belongs to the St. Louis general 
agency. 

The Massachusetts agents of the National Life 
of Vermont held a meeting in Boston any | 
to meet President De Boer. James T. Phelps 
Co., the general agents for Massachusetts, wrote 
$2,000,000 last year. 


Officials of the Bankers Life of Des Moines 
have been looking for K. Frank Graham, who 
wrote considerable business at Arenzville, Ill. 
It is ~~ that he disappeared with the pre- 
miums collected. 


It is stated that life insurance companies, 
which were obliged to discontinue making loans 
on real estate in Omaha because of the demands 
for policy loans, will resume making mortgage 
loans there within a few days. 


In order to encourage policyholders to repay 
loans made on the security of their policies, the 
Equitable Life of New York has decided that 
when a loan is repaid it will refund the un- 
earned interest collected in advance, 


W. J.. McCune of Council Bluffs has been 
appointed general agent for southwestern Iowa 
for the Reliance Life of Pittsburg. Agency Di- 
rector ilson made the appointment on 
a trip through the Hawkeye state last week. 


The municipal court at St. Paul has refused 
to give judgment for the Inter-State Life on a 
note given in — of the first premium on 
a policy which was delivered Feb. 20, 1907, 
—_ the company’s Minnesota license had ex- 
pired. 


The Metropolitan Life is suing the bondsmen 
of Sam R. Powell, the former state manager of 
its ordinary department for Arkansas, for $5,000, 
the amount of the bond. It alleges that Powell 
collected that amount and faile 
to the company. 


‘The financial report of the Midland Mutual 
Life, submitted at the annual meeting held in 
Columbus, Ohio, showed gross income for the 
year of $49,657.74; total assets, $184,207.38; 
outstanding business to Jan. 1, $2,121,300. The 
old officers were re-elected. 

E, J, Hutchi , district ger of the IIli- 
nois Life at Champaign, Ill, gave a dinner for 
his agents a few nights ago. In addition there 
were present Vice-President R. W. Stevens and 
Assistant Agency Manager Korrady from the 
home office and most of the Illinois managers. 

Edwin ‘Bond, superintendent of the Metropol- 
itan Life at Bloomington Il, has been pro- 
moted to a more responsible position at Cairo, 
Ill., which office has supervision over a number 
of districts. Superintendent E. C. Donaldson 
of Galesburg is transferred to Bloomington. 


At the instance of the attorney-general, Com- 
missioner Cooper of North Dakota has cited the 
Homesteaders, a Des Moines fraternal, to show 
cause why its license should not be revoked on 
the ground that its rates are lower than the Na- 
tional Fraternal Congress rates, the legal mini- 
mum in the state, 


The Great Western Life has appointed W. D. 
Mahaney, formerly from Kester, as the per- 
sonal eo of President Van Laning- 
ham. t. Mahaney is now in St. Louis and 
will endeavor to enlarge considerably the busi- 
ness of that office and make it the central office 
of the company for the state of Missouri. 


to turn it in 





compani: 
I C. Ertz, Manitowoc (formerly 
with the Mutual); M. W. McMillen and James 





Connecticut General 


Life Insurance Co. 
Of Hartford 


Business of 1907 very largely increased 
over that of previous years in Illinois. 


Very liberal policies issued at low prem- 
ium rates, 


Agents wanted for some excellent terri- 
tory. 


DR. H.C. CASTOR, Manager 


153 LaSalle St., Chicago 


A POLICY 
YOU CAN SELL 


To all people, on the Reserve Fund Plan, offerin 
a Permanent Guarantee of cost. Only one kind o! 
— issued to both men and women on ages 
from 18 to 55, in amounts from one to five thousand. 
District Managers are wanted in Michigan, Indi- 





ana, lowa, Missouri, Ok! 
Colorado, Wyoming, Wisconsin, North and South 
ota, Texas, Tennessee, a est 
Virgimia, Utah, Pennsylvania, New Jersey and 
elaware. 


If you are interested in selling Mutual Life 
Insurance uader the Most Liberal Renewal Interest 
Contract ever offered, write the Home Office at 
once for full particulars, 


National Life Association 
DES MOINES, 10WA 





The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 
Never Issued Special Contracts. 
Never Issued “‘Dated-Back” Policies. 


Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
Policyholders Well Satisfied. 

Agents Making Money. 


Apply to 
FRANK P. MANLY, Vice-Pres. & Gen. Mgr. 
Indianapolis 


THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 


Capital and Surplus, 
Western and Soutwertern, Staten, to eal the most 
attractive policy issueil today. 


$312,000.00 





WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 





REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 
Operates ander the 


Compulsory Debosit Law 


OF INDIANA 








Reliable Agents wanted. Address 





Pittsburgh Life and Trust Co. 


ENDORSED AT HOME 
insurance in force in Pennsylvania over 
$10,000,000 
W. C. BALDWIN, President 


Solleitors’ Contracts Direct with the Company 


NO CENERAL ACENTS 
Assets Exceed Total Liabilities by More Than 
$800,000 





PITTSBURGH LIFE BUILDING 








Pittsburgh, Pa, 

bother handling an entire 

h line of life policies, when a 

single Fidelity Policy more 

than covers the whole 

round by giving unique and complete 
nsurance 

Our B. L. Policy insures 


Q. c 
a man’s income and all his insurance; pro- 
vides a cash estate; is self-paying and 

a life income if insured 


ly and 

led; pays a life income in 

any event at end of limited-payment period. 

d for agency terms to Alexander 
McKnight, Vice-President. 


Fidelity Mutual Life 


Insurance Co. 
L. G. POUSE, Pres’t Philad 








We Are Ditierent 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members bring him a hundred 
more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bldg., Pittsburgh, Pa. 








Indorsed by Business and Professional 
‘; Men North—South—East—West 


The NEW Low-Cost 
Life 
Insurance 
Policy of 


CHe.. 
Prudential 


We want Agents. 


We want Managers. 
We want YOU! 


THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


Incorporated as a Stock Company by the State 
of New Jersey 
Home 


JOHN FP. DRYDEN, Office, 
President. NEWARK, N. J. 























INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 
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Morgan, Milwaukee (Mutual Benelit); a 7. 
Davis, Oshkosh (Columbian Natio : A. B. 
Noble, Ashland (Mutual Benefit); F. J. Hopkins, 
Antigo (Union Mutual). 

The New York Life wrote $1,426,745 in new 
business in Indiana last year, and has $29,211,- 
490 in force. 

The State Life of Indian wrote $1,137,363 in 
new business in its home state last year, and 
had $12,259,186 insurance in force at the end 
of the year. 


The executive committee of the General Agents 
Association of the State Mutual Life met re- 
cently at the home office of the company. in 
Worcester, Mass., and decided upon Buffalo, 
N. Y., as the place for holding the next annual 
meeting. Two days will be devoted to the ses- 
sions—July 14 and 15. At the executive com- 
mittee a general agents were present from 
Baltimore, hicago, St. Paul, inneapolis, 
Cleveland, Cincinnati, Buffalo, Philadelphia, New 
York, Boston, Hartford and New Haven. 


INTEREST IN THE FIGURES 


(CONTINUED FROM PAGE 1) 


London Assurance—Assets $2,435,171, decrease 
$6,149; reserve $1,682,586, gain $104,875; net 
surplus $413,474, decrease -3237,126. 


Metropolitan, Ill—Assets $386,275, gain $39,- 
343; reserve $148,838, gain $31,415; net surplus 
$32,325, gain $10,074. ; 

Munich Reinsurance—Assets $3,893,267, gain 
$375,203; reserve $2,560,787, gain $332,821; net 
a $745,594, gain $38,253. R 

. B. & M., Eng.—Assets $6,832,710, gain 
$120,093; reserve $3,764,652, gain $231,687; net 
surplus $2,698,689, gain $11,204. . 

orthern, Eng.—Assets $4,592,631, gain $343,- 
719; reserve $2,787,880, gain $247,199; net sur- 
plus $1,335,196, gain $151,289. 

New England—Assets $490,092, gain $259,845; 
reserve $122,618, gain $74,017; net surplus, $160,- 
188, gain $80,183. “ 

Northern, N. Y.—Assets $904,890, gain $24,- 
404; reserve $417,051, gain $58,265; net sur- 
plus $103,542, decrease $28,148. 

North River—Assets $1,907,497, gain $69,983; 
reserve $1,076,031, gain $87,814; net surplus 
$230,059, gain $5,535. 

National Union, Pa.—Assets $2,473,112, gain 
$232,802; reserve $1,272,928, gain $173,182; net 
surplus $340,940, gain $80,796. 

. B ., N. Y.—Assets $939,308, decrease 
$23,086; reserve $228,256, gain $48,886; net 
surplus $496,263, decrease $66,170. 


_ _ 

Orient—Assets $2,222,545, gain $164,602; re- 
serve $1,221,871, gain $113,991; net surplus 
$338,275. $77,913. : 

Old Colony—Assets $766,073, gain $98,749; 
reserve $208,965, gain $150,704; net surplus 
$112,727, decrease $84,729. 

Ohio Millers Mutual—Assets $494,897, gain 
$46,226; reserve $117,194, gain $20,847; net sur- 
plus $375,329, gain $23,704. 

Pelican—Assets $545,524, gain $28,464; re- 
serve $192,279, gain $10,210; net surplus $120,- 


995, gain $31,969. 

Pennsylvania—Assets $6,439,592, gain $78,019; 
reserve $3,794,536, gain $137,951; net surplus 
$1,592,759, gain $189,628. 

Roya change—Assets $2,110,754, decrease 
$6,915; reserve $1,194,324, gain $137,265; net 
surplus $536,200, decrease $340,322. 

ochester German—aAssets $2,218,662, gain 
$98,139; reserve $1,018,344, gain $102,485; net 
surplus $592,389, gain $81,904. 

hode Island—Assets $753,123, gain $152,940; 
reserve $112,531; net surplus $300,854, gain 


Reliance, Pa.—Assets $1,347,262, gain $29,905; 
reserve (not including perpetual deposits) $656,- 
559, gain $52,821; net surplus $186,615, decrease 

Rossia—Assets $2,736,235, gain $474,703; re- 
serve $1,810,300, in $418,141; net surplus 
$389,576, decrease 13,975. | 


State, Neb.—Assets $169,175, gain $21,079; re- 
serve $50,695, gain $14,266; net surplus $13,944, 
gain $3,819. 

Standard, N. J.—Assets $734,635, decrease $15,- 
306; reserve $316,919, gain $23,577; net surplus 
$176,042, decrease $17,019. 

Shawnee—Assets $1,451,355, gain $358,892; 
reserve $950,728, gain $276,264; net surplus 
$204,589, gain $19,356. 

Scottish U. & N.—Assets $4,663,844, gain 
$214,432; reserve $1,941,239, gain $95,194; net 
— $2,147,685, decrease $38,821. 

tate of Pa—Assets $913,466, in $39,805; 
reserve $336,440, decrease $55,504; net surplus 
$153,053, decrease $89,189. 

Security, Ia.—Assets $317,324, gain $52,477; 
reserve $167,158, gain $81,037; net surplus $44,- 


602, decrease $28,783. 
Sun, Eng.—A: $3,790,767, gain $234,013; 
$142,830; net surplus 


reserve $2,460,788, gain 
$1,051,989, gain $114,176. 

Sun, La.—Assets $1,091,809, decrease $28,628; 
reserve $382,853, gain $98,113; net surplus $164,- 
267, decrease $69,173. 5 





* 
United Firemens—Assets $1,995,415, gain 
$60,934; reserve (not including perpetual de- 
posits) $552,375, gain $55,839; net surplus $88,- 
462, gain Es 
United merican, Wis.—Assets $219,811, gain 
$41,938; reserve $80,180, gain $19,270; net sur- 
plus $30,105, gain $13,907. 
Walla 


Walla—Assets $476,688, gain (since 
July 31, °07) $79,686; reserve $90,868, gain 
(since July 31, °07) $74,905; net surplus $143,- 


485, (since July 31, ’07) $95,891. 
Ww s 


0 27,087, gain 
H 232,478, in $127,924; net 
ope $161,734, in $21,689. 
estern, Pa.— $852,470, gain $66,336; 
reserve $362,263, gain $33,600; net surplus $136,- 
030, gain $25,058. 





J. T. Bennett, who has done an accident busi- 
ness at Galena, Ill., has opened a.general insur- 
ance agency. . 





INSURANCECLUB BANQUETS 


(CONTINUED FROM PAGE 2) 


which in fragmentary form would otherwise re- 
main trade scerets of the different companies. 
Moreover, the rating association seems to be 
the sole instrumentality through which a sci- 
entific schedule can be consistently applied. The 
only alternative to cooperation is competition; 
ond of what value would the carefully calculate 
schedule be, if assurers were forced to fix their 
charges, not at a point determined by the 
hazard, but at figures forced upon them by the 
lower bids of others—figures often implying a 
deficiency, which must be met in turn by over- 
charges on some other risk. 


Protection to the Public 


Abandon the cooperative rate, and what is a 
company to rx Under the principle of 
competition all, of course, that it can squeeze 
out of the assured. Now it should be remem- 
bered, that when the assured pays his premium, 
he is not venye | purchasing a policy, he is 
contributing his aliquot share of the $175,000,000 
annually destroyed in the United States by fire, 
which, like a tax, insurance companies must 
spread, in order to make good the loss. Consider 
the assured. In determining the amount which 
he is called upon to pay, would he prefer to 
have his contribution fixed by the application ot 
some impartial rule; or would he wish to higgle 
with the company—his superior in the subtleties 
of its own calling? Would he hope to best it 
in a bargain; and to cast the burden on some 
other innocent, who would promptly throw it 
back on him? Shall his property itself determine 
its own rate, according to the statistics of loss 
on risks of a like nature; or will he—a layman 
—battle with an expert, seeking to shift as much 
of the national fire loss as possible on others; 
while the ey strives to throw as much 
as possible on him? Would he profit by a con- 
dition such as I suggest? I feel that the an- 
swer to this question must be, No; and that 
in the absence of other means the rating asso- 
ciation is the only instrument we have, through 
which partiality in the distribution of the fire 
loss can be combatted. 

Competition Means Favoritism 


Competitive conditions in underwriting as it 
exists today, are an enemy to fairness; and 
necessarily result in discrimination in favor of 
the rich and powerful, whose risks are of suffi- 
cient importance to arouse the avidity of rival 
companies, or to enlist the friendly service of 
corruption. 

The whole spirit of current legislation is op- 
posed to favoritism. Alas, however, the law has 
not yet made adequate provision for maintaining 
uniformity in matters appertaining to insurance; 
and, gentlemen, were we tonight, though with 
benevolent intent, to organize this club into a 
rate-making association, were we to fix a scale 
of premiums, with the intention of enforcing 
them; we should probably be guilty of a con- 
spiracy in restraint of trade. 

Charter Powers of Chicago Board 

It is the fact of the prohibition voiced in 
the rulings of our courts, that enhances the im- 
portance of the Chicago Board of Underwriters; 
for upon this body the unique and valuable 
privilege of serving the public as a rate-makin 

dy, otherwise illegal, was solemnly bestowe 
under the provisions of its charter, granted by 
es act of the legislature in 1861. This 
charter gives the board the right, probably 
throughout the state of Illinois, to establish rates 
= tariffs, and to enforce them on its mem- 


rs. 

The claim of the Chicago Board of Under- 
writers to the title of a public benefactor must 
rest leroy in the judicious use of its important 
powers. It is today, I believe, conscientiously 
seeking to establish rates in a spirit of owl? 
and fairness, and to suppress discrimination. It 
is undoubtedly in the pursuance of this esti- 
mable purpose, that the an schedule has been 
recently adopted. The board moreover, by 
penalizing defects and encouraging the adoption 
of safety appliances through credits on its rates, 
is improving the general average of risks through- 
out our city, and diminishing danger to life 
and property. 

Board Must Use Power Properly 

_ The board enjoys great powers, and power 
improperly administered means abuse. Its 
powers — not bestowed by the state 
of Illinois to employed against the people. 
Therefore we should be cautious oad con- 
scientious in their use; for if the time should 
ever come that the board so far forgets its duties 
to the public, as to make itself a minister to 
purely selfish ends, it will vanish in a storm 
of public imprecation. On you, gentlemen, mem- 
bers of this club, insurance men of the younger 
generation, will shortly fall the responsibility of 
leadership in the calling you have chosen. The 
destinies of the 4 now wisely governed, 
will soon be in your hands; and let me say, that 
in the measure in which os convince yourself 
of the public duties of the rd, in like measure 
will you preserve its standing as a public 
benefactor. 


Big Fire Divides the Interest 
The big fire on Wabash and Michi- 
gan avenues began raging during the 
early stages of the banquet, which in- 
terfered somewhat with the serenity. 
Several members left to view the sight 
or got in touch with their offices to 
count up the returns. 
President George E. Haas was master 
of ceremonies. 
Secretary Trimingham Talks 
R. W. Trimingham, secretary of the 
local board, spoke on his forty-two 
years’ experience and told the mem- 
bers that as they were to be the future 
underwriters of Chicago, it behooved 





them to become as familiar with their 
work and duties as possible. Their club, 
he said, was the greatest factor for this 
purpose he knew of and he hoped to 
see every young insurance man become 
a member of it. 

Holger de Roode, Robert Egan and 
a L. Wakelee also addressed the mem- 

ers. 


BILLS AFFECTING INSURANCE 








Legislative Grist Mill of Oklahoma Is 
Hard At Work, Many Measures 
Being Introduced 





It is apparent that Governor Haskell 
of Oklahoma has “passed the word” 
along the legislative line, suggesting 
that legislators get busy and do some- 
thing. At least one would draw that 
conclusion from the manner in which 
members of both houses are presenting 
measures for consideration. Among 
those chiefly affecting foreign compa- 
nies, should they become laws, are the 
following: 


Senate bill No. 116, by Redwinne, an act pro- 
viding for the appointment of receivers to close 
out the business of corporation whose right to 
do business in this state is revoked. 

Senate bill No. 119, by Thomas, an act pro- 
ss the appointment of a state fire marshal 
and defining his duties. 

Senate bill No. 134, by Stewart, an act re- 
lating to the tax paid by fire insurance compa- 
nies upon premiums received by them in this 
state. 

Senate bill No. 185, an act relating to fire de- 
partments and authorizing the payment of pen- 
sions to members. 

Senate bill No. 159, by Goulding, an act to 
enforce the prompt payment of claims for loss 
or damage to property. 

Senate bill No. 147, by Davis, an act to pre- 
vent and -punish trusts, corporations and un- 
lawful combinations, 

Senate bill No. 148, by Redwine, an act to 
define trusts, monopolies, and combinations, and 
providing criminal punishment for violation 
thereof. 

House bill No, 228, by Ellis of Garfield, an 


act limiting lobbying. 
Earley of Oklahoma 


House bill No. 225, b: 
an act concerning the relations of employer an 


employe, and defining and limiting the doctrine : 


of assumption of risk, and declared an emer- 
gency measure. 

House bill No, 239, bs Ballard of Pawnee, 
an act to establish the liabilities of insurance 
companies in certain cases, and repealing all 
conflicting laws. 

House bill No. 240, by Ballard of Pawnee, 
an act to give the right of action against em- 
ployer for injuries or death, seeeang to his 
agents, employes, or servants, either from the 
employer’s negligence or from the negligence of 
his other employes, servants, or agents, and to 
= all acts or parts of acts in conflict here- 
with. 

Insurance Commissioner McComb will ask the 
legislature of Oklahoma to allow his department 
the service of an actuary. 


Illinois National’s Figures 
The annual statement of the Illinois 


National Fire of Springfield as of Jan. 
1 is: 





ASSETS. 






SB) ccccccccccscecccccccscccece 30,000.00 
Cash in office and in banks........ 29,954.06 
Premiums due (prior to Oct. 1, 1907) 4,734.40 
Premiums due subsequent to Oct 1, 

1907 cacscccseeeencersscccsssees 57,955.79 
Accrued interest on investments... . 8,731.56 
GeOes GHEE ccc ccscecdecvecscece $277,027.68 
Deduct premiums prior to Oct 1, 
BOOT ccccccccccccccoccccececcces 4,734.40 
Total admitted assets........-... $272,293.28 
LIABILITIES. 
Losses pending adjustment and in 
suspense ........ o0sseceses «+» $ 12,195.20 
Reinsurance reserve ......-ss++se++ 86,736.54 
Reinsurance and other liabilities.... 10,567.87 
Total liabilities except capital..... $109,499.61 
Capital stock (fully paid) .$100,000.00 
Net surplus ........e.0. 


62,793.67 





Indemnity Company’s Plans 

The Pacific Mutual Indemnity Company, 
organized to take care of the Pacific Mu- 
tual Life’s accident and health busi- 
ness in certain states, particularly New 
York, where the life department is not 
operating, and which is considering 
taking up the additional lines of liabil- 
ity and plate glass insurance, is taking 
steps to increase its capital stock to 
$250,000 with a surplus of $50,000. 

The published statement that the 





C. E. Jones becomes branch mana: 
Illinois Inspection Bureau for Rock 
Moline. iss 


r of the 
sland and 
Florence Schneider is appointed 


stamping secretary there. 








Pacific Mutual Indemnity would take 
care of the Pacific Mutual’s personal 
accident and health business in Wis- 
consin is a mistake. The Pacific Mu- 
tual will continue to write these lines 
in Wisconsin, although it has discon- 
tinued writing new life business in that 
state. 





Joseph Powell has been appointed deput | ond 
eral manager of the Commercial Union of n- 
don at the home office. He was formerly gen- 
eral manager and secretary of the Union As- 
surance of London. Herbert Lewis, heretofore 
gy’ of the Union, now becomes its man- 
ager, and Alfred Makins, who has been assistant 
secretary, igs appointed secretary. 


Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 


207-209 E. Madison St. 
Telephone Main 275 CHICAGO 


SOUTHERN DEPARTMENT: 
1005 Washington Ave., ST. Louis 


I. F. Small, Superintendent 
Bell Telephone 3081 


GERMANIA 


FIRE INSURANCE 
COMPANY 


NEW YORK 
Organized 18659 








Cash Capital, $1,000,000.00 
Assets, 5,185,649.51 
Net Surplus, 949, 260.99 


HEAD OFFICE 


Cor. William and Cedar Streets 








ORGANIZED 1870 


The Concordia Fire 
Insurance Company 


of Milwaukee, Wis. 
CashCapital - - - $300,000.00 
Reinsurance Reserve - - 820,989.64 
Reserve for all other Liabilities 134,211.72 
NetSurplus - - - ~- 590,659.59 
Total Assets = md = 3,445,820.95 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 





BIERCE & SAGE, General Agents for Mic 
and Ohio, Whitney Opera House Block, 
troit, Michigan. 


SPECIAL peente-7. T. Kirnxwoop, Cleve- 
land; Frank M. Sacs, Detroit; Gro. B. 
Sgpewick, Ishpeming, Michigan. 





LONDON & 
LANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 
$71 La Salle St., Chicago, Il, 
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THE WEST AND NORTHWEST 
(CONTINUED FROM PAGE 11) 
nouncement has been made, it is said, 
Mr. Faatz did not want to take any 
chances under the antitrust law. While 
it is claimed he believes the Kansas 
City board is not in violation of the 
law, yet he wants to have his skirts 
clear if the issue is ever tested. 


FARM BUSINESS TO COME UP 








Companies Feel That Some Reforms 
Are Necessary in the Present 
System Followed 





There is quite 2 movement among 
the Iowa companies to bring about 
some reform in writing farm business 
in that state. A meeting will be called 
early in February to discuss the situ- 
ation. Some of the managers of the 
big farm companies have held meet- 
ings in Chicago with a view of getting 
together on the writing of farm busi- 
ness and when it came to Iowa it was 
found necessary, of course, to take the 
lowa companies into consideration. 

It is thought that by a better divi- 
sion in the classification in the policy, 
losses can be cut down. The premium 
note proposition is also causing consid- 
erable trouble. At the present time the 
companies write a six-year policy on 
the installment plan, taking notes pay- 
able annually. While it will be impos- 
sible to reduce the premiums to a 
strictly cash basis, it is thought that 
they can be made to be collected within 
a much less period. The Continental 
will not agree to eliminate notes en- 
tirely, but it is possible to modify and 
reform the present system. 


Figures From South Dakota 
The following shows premiums re- 
ceived and losses incurred in South 
Dakota in 1907 by fire insurance com- 
panies: 


Company: Premiums. Losses. 
Connadient seeaidtepacucene $ 29,930 $ 13,999 
Niagara ...cccccccceccescces 12,971 6,040 
Phoenix, Ct. ....eeeeceeeeee 18,318 5,948 
Queen City ...-ccecerceeeees 39,882 20,598 

scure paeora MUTUALS — 
Commercial. itchell ......- s ‘ 
Druggists, Lake Preston..... 18,513 3,341 
Farmers, Starr .......++++++ 681 canes 
La Roche Farmers, Academy. 912 2,751 
Merchants, Redfield .......- 84,915 7,049 
Mut. of S, D., Pierre.......- YY aaa 
N. W. German, Eureka...... ieee 
Retail Merch., Sioux Falls... 19,250 2,489 
Scandinavian, Langford ..... $2,223 1,592 
S. Dak., Aberdeen........+-+- 15,748 5,066 
State, MAOM ccccccscccsese 22,926 5,581 
Union Elk Point.........++- eee 





*Including $418 assessments. 
tIncluding $1,846 assessments. 


Directors Contribute $20,000 

The recent examination of the Mer- 
chants National Mutual of Fargo, N. 
D., showed an impairment in the rein- 
surance reserve. The directors there- 
upon turned over to the company $20,- 
000. This gives the company a surplus 
of $2,000 in addition to making up the 
impairment. 








Minnesota Ganders Meet 

The Minnesota Blue Goose held a 
meeting last week in its beautiful club 
rooms in Minneapolis, initiating the 
following: W. D. Lowry, Home of New 
York; C. A. Allen, German-American; 
George R. Lewis, Michigan Commer- 
cial. Most Loyal Gander Main con- 
fered the obligation and W. O. Cham- 
berlin, custodian of the goslings, put 
the new ones through the traces in a 
style peculiar to himself. There was 
music, lunch, cigars, whist and crib- 
bage. The Minnesota nest in the only 
one that has its own quarters and is 
counted one of the live ponds in the 
country. 


~ Holds Quarterly Meeting 

The regular quarterly meeting of the 
Minnesota & North Dakota Fire Un- 
derwriters was held in Minneapolis Jan. 
26, President J. F. Stafford being in 
the chair. The Gorham-Braden Com- 








pany was admitted to membership. 
There was no feature of any impor- 
tance as the field is in very excellent 
shape. A committee was appointed to 
draw up resolutions in memory of the 
late D. F. Vail, general adjuster of the 
Hartford, who was the former president 
of the state board. 


Old Suits Dismissed 

Four suits started in 1899 against 
the Des Moines Fire have been dis- 
missed. C. H. Martin, C. H. Ainley, 
W. R. Warfield and W. L. Read brought 
action against J. S. Clark and J. S. 
Rounds of the company. The four 
plaintiffs purchased a large amount of 
stock in the concern and later claimed 
that its condition had been misrepre- 
sented to them. They then sought to 
recover their money through the 
courts. Two of the cases were tried 
and resulted in a victory for the de- 
fendants. The losers carried the cases 
to the supreme court and they were 
sent back. They were asked to be re- 
moved from the docket by the plain- 
tiffs’ attorneys. 








Chief Denies Statement 

The report of the National Board of 
Fire Underwriters on fire protection in 
Lincoln, Neb., which was made public 
in December, has called forth a denial 
from Chief Clement of the fire depart- 
ment, in which the bad conditions re- 
ported by Inspector Johnson of the Na- 
tional board are denied in toto. The 
report alleged particularly faulty con- 
ditions in the alarm system in use. The 
allegations made are denied and de- 
tailed descriptions of conditions are 
given by the fire chief. It is further 
alleged that the unfavorable report was 
made only to afford a basis for an in- 
crease in local rates. However, no 
such increase has been made, although 
the report was made public nearly two 
months ago. Mayor Brown, basing his 
action on the report of the chief, in- 
tends to force the National board to 
prove the statements of its inspector or 
recall the derogatory report. 





Inspecting Nickel Theaters 

Labor Commissioner Ryder of Ne- 
braska began an inspection of nickel 
theaters and picture shows this week 
that he proposes to extend to every 
town in the state. The inspection in 
Lincoln, aided by Chief Clement of the 
fire department and City Engineer 
Grant, showed excellent emergency pro- 
visions. Labor Commissioner Ryder 
hopes, however, to cause the removal 
of all picture shows to corner or alley 
lots, as he regards buildings having 
only a front and rear exit as danger- 
ous. Practically every town in Ne- 
braska has one or more of these shows 
and the inspection will probably con- 
sume several months. 





Wants Better Protection 

Councilman Eugene Waterbury, a 
pharmaceutical manufacturer, who is 
candidate for mayor of Des Moines un- 
der the new plan of government, has 
secured the support of the fire agents 
because of his stand for an improve- 
ment in the fire department. He says: 
“Millions of dollars are spent annually 
for improvements in the thickly settled 
district within six or eight blocks of 
the central fire station and within the 
past five or six years scarcely a cent 
has been gapendet in increasing the ef- 
ficiency of the fire department, charged 
with protecting this property. We need 
fire engines and water towers, in or- 
der that the state capitol fire may not 
be repeated. And we need every foot 





Every local agent should have a copy of 


Right to the Point 


Sent Postpaid for 55 Cents 
The Western Underwriter Co. 
445 La Salle Street, Chicago 








needed. If you order policy labels before those on hand are gone, that's 


W reese consists in knowing what you need—and having it ready when 
wisdom, and saves ten days of waiting with policies held back. 


ORDER NOW 
The Western Underwriter Company, Chicago 


MANAGERS—IMPORTANT 


It is possible to save as high as 10 per cent on your annual printing 
account if you have your printing done through us. We place it with a 
printing plant located in one of the smaller towns, whose specialty is 
careful and high-class work. The plant has an old insurance man at its 
head and it is able to give first-class work at low prices on account of 
small expense of labor and management. 


Figure What This Would Save You Per Year 


AND ADDRESS 


Printing Dept. THE WESTERN UNDERWRITER CO. 
145 LA SALLE STREET CHICAGO, ILLINOIS 


PERMITTED Without Extra ieee | 


By all Leading Insurance Companies In Twenty-three States and Territories In the United States. 




















HACPrPOae 





‘*F-P’’ GASOLINE GAS MACHINE. 


FIRE PROOF MODEL C 


1st.—A seamless copper tank without a screw or soldered joint. 
2nd—A seamless generator without a soldered or a screw joint. 
ne” i ge ty to create a pressure in the tank of more than one-fifth of what it 
4th—The im possibilit: of liquid gasoli irting f. tion, 
5th—The impossibilities of spilling gasoline while Gling the = eemntedenes 
SP — Joe aanematie governing < = any 
th—No liquid gasoline convey rough the building of hollow wires. 
8th—The impossibility for gas to escape in room while filling tank. 


THE INCANDESCENT LIGHT AND STOVE CO, 41-418-420-422.424.426 East Peart st. 
CINCINNATI, OHIO, U. 8&8. A. WRITE FOR CATALOGUE. 


FOOL PROOF 





























The Stuyvesant Insurance Co. 


ORGANIZED 1850 
Capital $200,000.00 Assets December 31, 1906, $553,600.74 
Surplus to Policyholders, $281,670.18 


Pacific Fire Insurance Co. 


ORGANIZED 1853 
Capital $200,000.00 Assets December 31, 1906, $637,724.68 
Surplus to Policyholders, $389,680.74 


Insurance Underwriters 


Capital $400,000.00 Assets December 31, 1906, $2,067,333.15 
Surplus to Policyholders, $570,641.67 


Writing only Sprinklered Risks m 
Manufacturers Lloyds, Rollins & Surd tok 


Merchants Fire Lloyds 159 La Salle Street, Chicage, } 
Applications Accepted by 











JOSEPH S. FRELINGHUYSEN 
NEW YORK 


76 William Street 



































January 30, 1908 THE WESTERN UNDERWRITER. 23 
of the space now occupied by those city | ton, $2,000. Wolcott Brothers: Ger-| turn premium of $1 by reducing the 
buildings to perfect our fire fighting | man American, $500; Hartford, $500. Prominent Chicago Agents 


machinery.” 

Des Moines is about to erect a new 
city hall on another site and it has been 
proposed to use the ground the present 
buildings stand on for a market place. 
The central station adjoins the city hall 
and Mr. Waterbury would enlarge the 
station if he became mayor. 


MINNESOTA NOTES 
The Southern of New Orleans goes to Leo J. 
Borer Company at St. Paul. 
The St. Louis Fire has made application to 
enter Minnesota. 


MISSOURI NOTES 


Geo, W. Moore & Son get the United Fire- 
mens at Webb City, Mo. 

It is expected that at the next meeting of the 
St. Louis Fire Insurance Club, composed of 
clerks in St. Louis offices, it will be decided 
whether the association will be continued. Re- 
cent meetings have not been well attended and 
those who are interested in the club have grown 
discouraged as to the lack of attendance. 


IOWA NOTES 


The Des Moines Fire has elected F. M. Rice 
vesgeseee. He was promoted from superin- 
t to 














B. P. Plotts has resigned as special agent in 
southern Iowa for the Atlas Fire of Des Moines. 
He has not announced his plans. 

The $26,000 of insurance carried by the city 
of Dubuque, Iowa, has been divided among 
twenty-six companies doing business in the city. 

The salaries of the Dubuque (Iowa) firemen 
have been raised 10 percent. The increase was 
made with the hopes of getting more efficient 
men into the department. 

An overloaded wire, which nearly caused a 
serious fire in the Midland Theater at Fort 
Dodge, Iowa, has caused the council of that. city 
to order the electrician to investigate the wiring 
in all tne public meeting places. 


GENERAL WESTERN NOTES 


The Ohio Millers Mutual and Michigan Millers 
Mutual are entering North Dakota. 


B. O. Selbach of Denver, has been appointed 
general agent for the Concordia Fire in | the 


mountain field, succeeding H. O. Marsh. 


The Camden Fire has withdrawn from North 
Dakota. It did only a small business and had 
a high loss ratio in the state. 


W. F. Abbey, who recently gave up the work, 
has again been assigned to have charge of the 
Iowa and Nebraska field as special agent for 


the Northwestern Fire & Marine. 

Max Goldberger, the Pueblo (Colo.) mer- 
chant who was on trial for a week, was con- 
victed of arson last week. It developed at the 
trial that he carried a $16,500 policy on a stock 
worth but $7,000, having recently got rid of the 
greater portion of it. riginally he had a stock 
of $20,000. The jury was out forty-eight hours. 
Golderberger will appeal very likely. 








~~~ Opens Live Stock Agency 

The Farmers & Citizens Live Stock 
Insurance Company of Lima, O., has 
opened an office in Cincinnati in the 
First National Bank building, with C. 
Pottenger as its representative. This 
is the only live stock company doing 
business in Cincinnati. The Indiana 
& Ohio Live Stock operated there at 
one time, but withdrew from the city 
about five years ago. 





Federal Union in Minnesota 

The Morton-Bibb Company Incor- 
porated at Minneapolis has been ap- 
pointed state agent of the Federal 
Union Surety for Minnesota. This ap- 
pointment is the result of the com- 
pany’s desire to extend its field of op- 
erations. C. M. Morton is an old time 
Minneapolis insurance agent and H. T. 
Bibb, the secretary, was formerly a 
general agent in Texas. 





Loss at Ogema, Wis. 

The loss on the Ogema Lumber 
Company’s plant at Ogema, Wis., on 
Jan. 24 will probably amount to $16,500, 
distributed as follows: Ogema Lumber 
Company, $10,000; Volmar & Below 
Company, $6,000, and Wolcott Brothers, 
$500, with the following companies in- 
volved: Ogema Lumber Company: 
New York Underwriters, $3,000; Phe- 
nix, $5,500; German American, $2,000; 
Hartford, $4,000; Providence Washing- 
ton, $3,500; Continental, $5,000; Fire 
Association, $1,000; Citizens, $1,000; 
North America, $1,000. Vollmer & 
Below: German American, $2,000; 
Hartford, $2,000; Providence Washing- 








The revocation of the New Hampshire license 
of the Union Insurance Company of Philadel- 
phia has been recalled under date of Jan. 21 
and the company reported safe, reliable and 
entitled to confidence. 





The annual meeting of the Sovereign Fire of 
Toronto resulted in the overthrow of the presi- 
dent, A. H. Hoover, against whom considerable 
feeling had been aroused owing to the amount 
charged by him as commission on sale of shares 
and his method of collecting same. All the old 
members of the board who had taken sides with 
him were defeated. Cyrus A. Birge, of Hamil- 
ton, is the new president; Thomas Baker, Lon- 
don, is vice-president; H. S. Wilson, the former 
general manager, second vice-president and man- 
aging director. 


POINTERS 


FOR LOCAL AGENTS. 














Question—We assume that a policy 
should cost assured the same whether 
written for a short term (say 3 months) 
or written for a year and cancelled at 
3 months. 

Now, taking four policies each for 
$1,000, each dated Jan. 1, one written 
for one year, one for 4 months, one 3 
months and one 2 months, annual rate 
$2.11. 

On Feb. 1 reduce rate to $2 and re- 
bate all policies. 

On April 1 cancel all policies in force. 

What would be the rebate on each of 
above mentioned policies, and should 
not each policy in force for three 
months cost assured the same? 

We had several hundred policies to 
rebate as above and so many different 
and persistent ideas developed among 
agents and companies, we should like 
to know what is right. 

We prorated the annual reduction 
for time in force and rebated the bal- 
ance, some wanted to prorate the short 
rate of annual reduction, which would 
make each policy cost a_ different 
amount for three months, etc. 

Answer—A policy issued for one year 


‘and cancelled in three months would 


cost the same as if originally issued for 
three months, viz., 40 percent of the 
annual premium, according to a short- 
rate cancellation and assuming that the 
policy is cancelled at the assured’s re- 
quest. If, however, the policy is can- 
celled on request of the company, it 
would be on a pro rata basis and the 
assured would pay 25 percent instead 
of 40 percent of the annnual premium. 

Four policies of $1,000 at the rate of 
2.11, written for one year, four months, 
three months and two months, would 
cost as follows: 

$1,000 for 1 year at 2.11, premium 
$21.10; $1,000 for 4 months costs 50 
percent of $21.10 or $10.55; $1,000 for 
3 months cost 40 percent of $21.10 or 
$8.44; $1,000 for 2 months cost 30 per- 
cent of $21.10 or $6.33. 

On Feb. 1 reduce the rate to 2 per- 
cent and rebate as follows in round 
numbers: 

Annual policy earned, at 2.11, $1.75; 
return premium, $19.35. For the re- 
maining 11 months at 2 percent, the 
cost will be eleven-twelfths of the an- 
nual premium of $20, or $18.35; total 
cost $20.10, leaving due the assured a 
return premium of $1. 

Policy for four months would prob- 
ably be reckoned prorata as to differ- 
ence in annual rate. The reduction of 
11 cents in annual rate represents an 
annual premium of $1.10. If the policy 
has run one month at the rate of $2.11 
and is reduced to 2 percent, the assured 
would be entitled to three-fourths of the 
$1.10, or about 78 cents. For the three 
months’ policy he would be entitled to 
two-thirds of $1.10, or about 62 cents, 
and for two months’ policy, one-half of 
$1.10, or 55 cents. 

On April 1 cancel all policies in force. 
Now they are all on a 2 percent basis, 
and cancelled at short rate, they have 
earned 40 percent of the annual pre- 
mium. 

The annual policy earns 40 percent 
of $20, or $8, return premium, $12. 
Assured has already been allowed a re- 





rate from $2.11 to 2 percent, so his in- 
surance has cost him $8.10 for three 
months, 

The policy issued for four months 
earns 40 percent of $20, or $8. The as- 
sured has already been allowed 78 cents 
return premium on account of reduced 
rate, so he is now entitled to the differ- 
ence between $8 earned and $10.55 paid, 
less the 78 cents already rebated, mak- 
ing further return premium of $1.77, so 
his insurance for three months has cost 
him $9.77. 

These are the only policies involved, 
the others having run their full course. 
The annual policy, therefore, costs as- 
sured $8.10 for three months and the 
policy for four months costs $9.77 for 
the three months in force. 

A very practical device for warding 
off the dangers of our common enemy 
the spark, in boiler rooms, is the use 
of spark shields over the feed doors. 
Here it is where sparks must fly as 
sure as you burn mill refuse or saw- 
dust. Every mill owner can have this 
protection at practically no expense, 
yet not over one boiler house in a 
hundred has it. Take the suggestion: 
Instruct your machinist, blacksmith or 
engineer to fasten a sheet iron or steel 
plate or hood just above the feed doors 
at such an angle, presumably at right 
angle to the end of the fire box, that 
the rush-away sparks will be trapped 
before they have their otherwise op- 
portunity to do mischief. This need 
not be over 12 inches in width, hence 
it in no way can hamper the fireman. 
—Lumber Insurance. 


Question—Please advise if it is neces- 
sary from a legal standpoint for an 
agent to sign personally the forms at- 
tached to the policy; also if it is neces- 
sary for him to sign personally the poli- 
cies to make them legal. 

Answer—Yes, it is legally necessary 
that all forms or riders be signed by 
the duly authorized agent of the com- 
pany, except the original form or word- 
ing of the contract. This will be cov- 
ered under the agent’s countersignature 
at the bottom of the policy, but the 
various printed forms usually attached 
should each be signed by agent him- 
self, as well as the original policy con- 
tract. In Michigan and Minnesota, the 
coinsurance clause, when attached to a 
policy, must not only be signed by the 
agent, but by the assured also, to make 
it valid. 








Want Column 


One dollar per insertion. Limit, five lines. Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 








WANTED—Live man to take charge 
of Accident Insurance Department in 
prominent La Salle Street office, Chicago. 
Strong eastern company and exception- 
ally liberal policies. Must be able to 
produce results. State experience. C 31 


LIFE INSURANCE AGENTS who find 
business slow just now can take on a side 
line of farm lands in Texas or Colorado, 
and make money every month in the year. 
Any man who can sell life insurance, 
particular] to farmers, country mer- 
chants and bankers, can sell land to the 
Same people. Ask me for particulars. 
pane’ Fy, Taenitord, 277 Dearborn St., Chi- 


WANTED—By Superior (Wis.) agency, 
two good live fire insurance companies. 
a, ~- Hy nice line, mostly preferred busi- 











WANTED—Young man with thorough 
knowledge of fire hazards. five years’ field 
experience, desires to enter some large 
company as assistant special agent and 
work up. Address Permanent, Western 
Underwriter. 











FEDERAL LLOYDS 
159 La Salle St., Chicago. 
Cash Assets, December 31, 1907, 
$107,811.44. 
Unlimited Liability of Underwriters. 
SURPLUS LINES TARIFF.RATES 








Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Cem- 
pany and Casualty Company of America. 
RITFCHELL, MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 
patra neath os tna Mesa 
County, Pa.; 


Spring Garden; Security, Cs 


Camden; Teutonia, La.; Pelican; Western Re- 


serve; Commercial Union; Commonwealth. 
4. J. ULLMANN o. A. NEWTON 


J. ULLMANN & CO. 


159 La Salle St., Chicago 


Agents for 
NEWARK FIRE «= -« 
CAPITAL FIRE - = 
STATE FIRB (Ltd.) 











Newark, N. J. 
Concord, N. MH. 
« Liverpool, Eng. 


Leading Agents and Brokers, 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 

943-948 Century Bldg, St. Louts 

Correspond licited. Commissions paid non-rest 

dent agents and brokers. distance telephones. 
resen' Norwich Union, are Seeman. 

phia U ters, Fidelity, Indemnity, Hemilton, 

Star, Delaw: Austin, Frankfort, N. Y., Plate Glass, Cel- 

umbla, and Tb. Fidellty and Guaranty of Md. 
CHURCHILL WHITTEMORE CO. 
= Successors to Wall & Whittemore 


118-120 North Fourth Street - - ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 


Cash capital, $200,000. Cash sur- 
plus, $200,004.35. Eastern depart- 
ment, 19 Liberty St., New York. 
W.L.PETTIBONE & CO., Managers. 


Actuartal. 





























M M. DAWSON, F. I. A. 
. OONSULTING ACTUARY 
Member of the Actuarial Society of Am 


Fellow of the Institute of Actuaries, Member o 
the Deutscher Verein fuer Versicherungs- W iseen- 
sohaft, etc. 


No.1 1 Broadway, New York City 
AMES W. GLOVER, Ph. D, 








(in mathematics) 
Consulting Actuary 
1312 Geddes Avenue - Ann Arbor, Mich 
; H. NITCHIE, 
ACTUARY, 
153 La Salle Street, CHICAGO 


919 Association Building 


TELEPHONES: Central 789. Automatic #999 








Insurance Attorneys. 


= ——_==== 
J. Louis Kohl 





Hartwell Cabel. 
CABELL & KOHL 
Attorneys at Law 
810 First Nat'l Bank Bidg., Cincinoati, O, 
Special attention civen to ineurance cases. 
SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 


In answering advertisements please men- 
tion THE WESTERN UNDERWRITER. 
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INSURANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
- would like to enter the business of life insurance. = 


Appress Tas HOME OFFICE: 
FORT PEARBORN BUILDING 134 MONROE STREET 








1860 47th Year 1907 
Home Life Insurance Company of New York 


GEORGE B. IDE, President 
Assets, $19,009,550.82 
$1,621 4300 


Dividend-Endowment Fund (Delerred Dividends) — . 
(is Seroi, - 1-063.648.98 
in Force, 86,113,559, 


“Mr. Hughes failed to hie out a single cian transaction.” 


New York Sun, 12-18-03 


THE YEAR 1906 SHOWS LARCEST GAIN OF 
INSURANCE IN FORCE IN COMPANY'S HISTORY. 





LIABILITIES, $67.905.508.0¢ 
(ndluding Divi 














EVERY POLICY A SQUARE DEAL 


Michigan State Life Insurance 
Company 


Home olfice, 633-37 Majestic bldg. 
DETROIT, MICH. 





Cc. A. GOODALE, President. 
F. H. WATSON, Vice-President. 
J. W. McCAUSEY, Secretary. 


J. B. BRADLEY, Medical Director. 
A. M. HUME, Associate Med. Director, 
FRED APPS, Director of Agencies. 








The First company to organize under the new and stringent laws of 
Michigan. 

The Company for the agent because its policies are exceedingly liberal, 
eeadily understood and easily sold. 

If you have a clean record and are contemplating a change, we can 
SHOW YOU where it will be to your interest to be connected with this 
hustling home company. Address the Home Office. 














The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia 


Bplendid opportunity for men of t ection with a well-known Company 
undid opportunity for men of caps ee BR oe ao pee oe en 


Bo nt éeleg investigation but begin at once to profit by selling the matchless contracts of this 
progressive company. Address 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 
MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 


WANTED:—2nees, and General Agents for Pennsyl- 


vania, I)linois, Michigan, Nebraska, Texas, 

Washington and CaliforMia. Liberal Commissions and Non-forfeitable 
Renewal Commissions. New Attractive Policies. 

W. B. MUSSELMAN, Sup’t of Agencies. 


WESTERN LIFE INDEMNITY COMPANY 


MASONIC TEMPLE, CHICAGO. 


GEO. M. MOULTON, Presipenr. 


COMBINATION OFFER 














Men Who 
TO ACENTS aeanaee weneene eet Se ne 
National Life Annuity Company GOOD TERRITORY | fai"rhs sther 


two promptly 

supplied by the 
inion Mutual. 
‘olicies recently 

changed to com- 


TO SELL 
PLAIN POLICIES 


Mutual Health and Accident Association 


OF AMERICA 


FRED. H. ROWE, President, Jacksonville, 11, | § Ply with revised laws. Everything up to the times. 
Endowment Life, Accident Union Mutual Life Insurance Zo. 


And Health Insurance . Portland, Maine 
FRED E. RICHARDS, Presipent 
ADDRESS EITHER 
Thornton Chase, Supt. 84 Adams St.. Chicago, III. 
Edson D. Seofield, Supt., 180 Broadw' y, N.Y. City 











Ona Plan Everyone can Afford. Contracts Up-To 
Date. One Agent can represent both Companies- 
giving him a complete equipment. 


Address the Home Office 














Incorporated 1851 Edmuni F. Green, President 


© 2 Joba C. Coleman, Vice-Pres. Ant, Borel & Co,, Treas. 
Berkshire Life Franklin A. Zane,Sec’y ‘Frank P, Deering, Counsel 
INSURANCE COMPANY Unlimited Liability of Stockholders 


PITTSFI ELD, MAS Ss : Assets over One-half-Million Dollars 


Pacific Coast Casualty Co. 


All policies a issued b the BERKSHIRE ta OF SAN FRANCISCO 


—< yi the advantage of the perfected 
Non-Forfeiture Law of Massachusetts. 


Before insuring your life or taki nCcy, €x* | Employers’ Liability, Automobile Liability, 
amine then new eo peer contract now being ssued by Teams, Vessels, Gone al Liability; San 
tor, Burglary and Plate Glass Insurance. 


A. K. Hannan, Gen Gen’! Oiint Norte Oteveland 
H. S. WARNER, Gen’l Agent 
CHICAGO, ILL. 


Joun A. neon’ Gent Agent Southern Ohio 
THE THE 


arew Bldg., Cincinnati 
Wittiam D. ween] Gen 1 Weobiont for Illinois 
U . C tr ] Lif Metropolitan Casualty 
nion ell a I C Insurance Co. of New York 
HOME OFFICE - - 47 CEDAR STREET 
CHARTERED 1874 


PLATE GLASS Policies 


The Best Company for the Agent | PERSONAL ACCIDENT 
because fits policies are the most profitable AND HEALTH 
of the Most Approved Forms 
EUGENE H. WINSLOW, President 


for the policy-holder. , 
ASSETS, $55:619)517.39 

DanigL D. WHITNEY, Vice-President 

S. Wa. Burton, Sec’y 


LIABILITIES, 53,794.524.89 

JESSE R. CLARK, , , 
Vice-President Atonzo G. Brooks, Ass’t Sec’y 

ALLAN WATERS, Sup’t of Agents Reliable and Energetic Agents Wanted 


The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional 
record for 29 years for Low Rate of Mortality, Prompt 
Payment of Claims, Economy of Management, Security 
of its Funds and Satisfactory Results for its Policy Holders. 





Insurance Co. of Cincinnati 
ESTABLISHED 1867 





B. P. MARSHALL, 











Assets January 1, 1908, $11,736,775.76 





EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
NOTHSTINE & HORNE, Managers, Tacoma Building, Chicago, pul 





WM, D: FAIRBANKS CHAS. F. MANSFIELD LORISTON M. FAIRBANKS 
President Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid $100,000 





Report of examination by Illinois department as of June 18, 1907 


Assets - - - $182,836.65 
Total Liabilities, except capital, 47,675.27 
*Net surplus - - - 35,161.38 


*Net_surplus over all liabilities with reinsurance“reserve computed on full 
pro rata basis, $15,905.59. 





LEBO. 


ANDERSON @ YOUNG 


General Agents 





‘'159 La Salle Street, Chicago 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








NE of the greatest mistakes that 

men make in accepting the gen- 

eral agencies of casualty compa- 
nies is in taking too much territory. It 
is not uncommon for a man who has 
not tried it to think that the larger his 
field the greater will be his profits. 
Some men scarcely want to start with 
less than one state. New companies 
entering a field are often very liberal in 
dealing out territory, so such ambi- 
tious people are readily accommodated. 
The result is almost sure to be disap- 
pointing to all concerned. 

Chicago manager who has the en- 
tire state of Illinois for his company 
said recently that if he were making 
his contract now, the company could 
not induce him to take more than Cook 
county. He has secured but few good 
agents down the state and he says that 
every hundred dollars in commissions 
he gets on business from them costs 
him $150 in time and expense. 
agent calls upon him to help when he 
gets an important liability case on 
hand, and frequently the general agent’s 
overriding commission does not amount 
to enough to pay his railroad fare, to 
say nothing of his time and other ex- 
penses. 

The development of territory and 
handling of agents cost money. Unless 
the general agent has capital which he 
desires to invest in this way in hope 
of future returns, he would better let 
the company develop its own territory, 
while he devotes himself to a smaller 
field, adjacent to his home, which he 
can work at small expense. 





A casualty manager, speaking re- 


The , 





mium; he is kept busy taking care of 
his underwriting and other managerial 
duties and any time he can spare from 
this he wants to devote to work which 
will add rapidly to the volume of pre- 
miums of his office. Still the class of 
business which every manager and 
every company especially desires is the 
small-premium business. As a rule it 
is much safer to depend upon than the 
large-premium business. Most of it 
renews year after year, while the large- 
premium business is being hotly com- 
peted for at every renewal. Few brok- 
ers can be found who will devote them- 
selves to soliciting personal accident, 
landlords liability, druggists liability 
and other small-premium lines. They 
frequently accumulate a large amount 
of personal accident business, but it is 
generally the work of years and comes 





not as good as he would have them 
believe, and it is to just such men that 
they do not want to pay salaries. 


SELLING ACCIDENT INSURANCE 
SOME PERTINENT SUCCESTIONS 


How to Approach a Prospect 


Success in selling accident insurance 
depends largely on the result of the 
salesman’s first interview with the per- 
son whom he approaches. If he makes 
a favorable impression, answers the 
prospect’s questions well, overcomes 
objections, and creates a desire, a sale 
should be made, or the way is well 











paved for a second interview. If on the 


| contrary this first interview be a failure, 


in connection with their larger lines. | 


Because of the accumulation feature in 
modern accident policies, it is hard to 
transfer accident policyholders from 
one Office to another, even if the broker 
desired to do so. As the rates and 
commissions of the various companies 
are much the same, he ordinarily has 
no such desire. Thus when a man be- 
comes manager of a new company in a 
field he finds it exceedingly difficult to 


| build up quickly the kind of business 


he most desires, while he is freely of- 
fered large lines out of which competi- 
tion has beaten all the profit. 





The advertising manager of one of 


ithe companies which has blazed the 


| way for modern and effective methods 
| of getting the company before agents, 


cently of underwriting from a local | 


standpoint, said: 


policy, they should never be inflexible. 


rules of the company. It was promptly 


says, in commenting on the subject: 
“IT have often wondered why more 


| insurance companies do not try to in- 

“While it is necessary for the home ' 
office to adopt certain general rules of , 
| companies especially put out advertis- 
I have a case now written against the : 


turned down by the home office because | 


it violated a set rule. It was looked at 
from a theoretical viewpoint. 
similar risks I would not write. They 
in this instance. I felt it was a better 
risk than many others that the com- 
pany would be glad to get, but belong- 
ing to a different class. 

“The various features were explained 
to the home office and they wrote the 
policy based on my judgment formed 
by being on the ground. It is a good 
risk and can be safely written. 

“This serves to show to what extent 
a home office should rely on the under- 
writing judgment of a capable local 
manager. There should be general 
rules, of course, but they should be 
sufficiently elastic to permit of devia- 
tion when a local manager believes it 
to be to the interest of the company to 
do so. A very good risk in a prohib- 
ited class is better, perhaps, than a fair 
tisk in an accepted class. Each risk 
must be taken on an individual basis. 
All its points must be analyzed. It is 
up to the local man to get this informa- 
tion. So far as local and individual 
conditions govern, it seems to me he 
should have a voice in the underwrit- 
ing.” 





Managers of casualty companies are 
confronted by few problems more trou- 
blesome than that of working up a 
small-premiums business. In a city 
like Chicago the manager himself can 
not, as a rule, spend his time soliciting 
Personal accident, physicians’ liability 
and such other lines of business where 
each policy brings but a small pre- 


Most | 


ject more life and businesslike methods 
into their advertising. Some of the 


ing, the chief purpose of which seems 
to be to advertise the board of direc- 
tors, the officers and the financial 
standing of the company, all of which 
are very important, but which, in my 


‘opinion, are not the chief points to be 
are not profitable but I knew my man. 


brought out. It _would undoubtedly 
sell the company if the company were 


‘for sale, but I do not believe that such 





advertising brings any business. It is 
time enough to tell who your directors 
are when you have gotten inquiries 
and when the inquirer is worked up to 
the closing point.” 





In speaking recently of a man of 
much experience in the casualty busi- 
ness who was temporarily out of a 
connection, a manager who knew him 
said: “If he is as good a man as he is 
said to be and as he claims to be, why 
is it necessary for him to demand a 
salary. He could make more money 
on commission if he is so good.” 

Thisexpressed a sentiment which many 
managers hold. If a man is not good 
for much they do not want to pay him 
a salary. If he is good they do not 
want to pay him as much in salary as 
he could earn in commissions, as under 
a salary arrangement they are taking 
the chances on his being good and tak- 
ing of chances is worth money. If a 
man is good nobody knows that fact 
as well as he does. Knowing his own 
capacity he naturally would be ex- 
pected to prefer taking his own 
chances on making good to accepting 
a reduced compensation in order to 
have somebody else assume _ those 
chances for him. Through experience 
managers come to feel that when a 
man wants a salary he has not full 
confidence in his own ability and is 


a second will be difficult to secure. 

To beginners this introductory visit 
seems a trying ordeal. For this reason 
a few suggestions drawn from the ex- 
perience of old salesmen may be useful. 

In the first place you must feel thor- 
oughly convinced in your own mind 
that the policy you have to sell is ab- 
solutely the best and is a necessity to 
every man. Always carry a good-sized 
policy yourself. Some agents carry 
their own contract with them. ’Tis a 
foregone conclusion that a man uses 
his own wares, but often the influence 
of showing the real article will move a 
man to buy. 

You must not proceed on the theory 
that men usually know what is to their 
best interests. They do not. No man 
always does. The majority of men are 





But insist that it is a matter of such 
importance that he positively ought to 
investigate it and judge for himself 
whether it would be valuable to him or 
not. 

Let your argument be strong and un- 
wavering on the point that a business 
man should see a thing for himself and 
fairly understand a proposition before 
he rejects it. Make him feel that it is 
not a thing to slight or hurry over; 
but a matter of genuine importance, 
worth all the time it requires. 

If necessary to make an appointment 
with a prospect, make it definite, and 
make him feel responsible for keeping 
it. A common mistake is to accept a 
man’s nod and “Yes, yes, I'll be here 
Tuesday,” or something like that, for 
an appointment. Make him feel the 
necessity of looking carefully into the 
question. Impress him so _ strongly 
with the importance of it that he will 
be there. 

Get His Attention 

Do not attempt to talk to a man who 
is not listening, who is writing a letter 
or occupying himself in any other way 
while you are talking. That is useless 
and is a loss of self-respect and of his 
respect. If he can not give you his 
attention, say to him, “I see that you 
are busy. If you can give me yout 
attention for a few minutes I shall be 
pleased, but I do not want to interrupt 
you; if you can not spare the time I 
will call again.” Try to understand 
and feel thoroughly the distinction be- 


| tween confidence and familiarity. Never 


going contrary to their best interests | 


every day. 
wilfully blind to the things that would 
help them and make them better off. 

You know the old story of the man 
who stood on London bridge and of- 
fered golden guineas for a shilling apiece 
and no one would touch the bargain. 
Thousands of men are just like that. 
They don’t see, they can’t see, and 
some won’t see, without having it fairly 
thrust upon them that an accident and 
health policy would be a source of 
profit to them, actually a money-making 
and a money-saving affair, a guarantee 
that all the extra expense usual to a 
period of disability resulting from an 
accident or an illness will be paid; that 
the nerves so often completely shat- 
tered by long confinement may recover 
rapidly owing to the fact that those 
awful bills were provided for by carry- 
ing a policy of insurance. It is your 
business to know enough about the val- 
ue of an accident contract to know 
that it is so, to insist upon it, and to 
make them see it. 
A Step At a Time 

Take the process of selling a contract 
one step at a time. Concentrate your 
mind on that step. Don’t worry about 
the others. Don‘t try to do it all at 
once. That is a very common mistake. 

Don’t think it’s such a long climb 
that you must scramble up in a hurry. 
If you do you'll slip and slide down 
again. More haste, less speed. Make 
your footing sure on every round of 
the ladder. This is the surest way to 
reach the top. 
Gain a Hearing 

The first point in approaching a pros- 
pect is to look like a gentleman, act like 
a man, and make him listen to you. The 
next thing is, not to half persuade him 
that he ought to buy a policy, but to 
wholly convince him that he ought to 
look into the subject. 

Disarm his mind at the start of the 
impression that you are trying to force 





him into getting something he doesn’t 
want. Disclaim any such intention. 


They seem to be almost | 





fail in respect either to yourself or to 
the man you are talking with. Never 
be familiar with him. Never put your 
hand on his shoulder or on his arm, 
or take hold of his coat. Such things 
are repugnant to a gentleman and you 
should assume that he is one. 

The instant a prospect shows a readi- 
ness to listen give him your story 
quickly in a nutshell. If he evinces a 
willingness to hear you, take his will- 
ingness for granted. Don’t waste a lot 
of words saying, “If you will only listen 
to me I will tell you this”; or, “If you 
will free your mind from prejudice I 
will explain that,’—or, “If you will 
only give me your attention for a few 
minutes I propose to tell you the 
other.” Don’t propose, but tell him. 


A Series of Mental Operations’ 


A prospect usually has to go through 
a series of mental operations, one de- 
pending on another, before he buys. 
Make it your business to understand 
precisely what these mental steps are, 
and how many he may already have 
taken. 

Four Stages 

1. Accidents do happen and he is 
likely to suffer one. No man is im- 
mune. They are unavoidable. 

2. There is but one way to relieve 
the expense which an accident is bound 
to cause. They can not be stopped, but 
an accident policy will aid them to be 
endured. 

3. Wise men provide for a rainy day 
in the simplest manner possible. By 
carrying accident insurance many have 
received benefits. Why not be on the 
safe side? 

4. Do it now. 





“The salesman who should intention- 
ally misrepresent his goods would be 
less excusable than the publicly paid in- 
structor who should teach what he knew 
to be untrue and pernicious.” 





_ With the rich insurance is a business 
investment and a sort of luxury; with 
the poor it is a necessity. 
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Liability Insurance 


Little doubt can be entertained that 
one of the great developments of the 
tuture in liability insurance must be 
along the lines of individual rating of 
risks. In the large cities, where the 
business is in the hands of experienced 
meu, this practice is followed to a very 
great extent now, but in outside terri- 
tory it is common to give agents’ the 
Conference or other manual and the 
aiiferential for the state and expect 
them to write at the rates there given 
or at a reduction therefrom if the com- 
pany is willing. This results in all 
riskseof a class being rated alike, even 
though one is an excellent one of its 
class and another is a very poor one. 
There is no justice in this, no penalty 
attached to maintaining a bad risk, no 
premium upon improving one. Most 
companies have not a sufficient volume 
of business to warrant their making in- 
dividual inspections of risks and they 
have not yet gotten close together to 
employ one inspector for all, as the 
fire insurance companies do. If they 

had agents of sufficient experience and 
fidelity to their interests, more compa- 
nies doubtless would extend the system 
now in vogue in the large cities and let 
their agents make the rates to a large 
extent. 








An agent, especially not experienced, 
needs to exercise the utmost care in 
writing liability insurance to see that 
he has everybody covered that the as- 
sured desires to cover. It is as im- 
portant as preparing the form in fire 
insurance. One of the companies re- 
cently called attention to a point quite 
often overlooked which causes trouble. 
Contractors on large excavating and 
grading jobs seldom have teams enough 
of their own to do the work and sub- 
contract much of it. It is important 
that the wages of the drivers of the 
subcontractors’ teams be included in 
the payroll and that it be specifically 
stated that they are covered by the 
policy.” Much the same thing may be 
said of other contract business, where 
there are subcontractors and their em- 
ployes involved. 

In this connection, agents should be 
careful to see that there are included 
in the factory payroll, the salaries of 
such office employes as it is desired to 
have covered under an employer’s lia- 
bility policy. Under this head come 
time clerks, shipping clerks and stock 
clerks, who generally are considered 
part of the office force, but who spend 
so much of their time in the factory 
that they should be covered. To in- 
clude the wages of the entire office 
force is best, and if the subject is prop- 
erly presented, employers often can be 
made to see this. 





There are two distinct policies pur- 
sued by liability companies in regard 
to the settlement of claims. One is to 
stand quite strictly on legal rights and 
to fight unjust claims to the bitter end, 
even though they could be settled much 
more cheaply. The other is to follow a 
middle course and endeavor to settle 
claims as cheaply and with as little fric- 
tion as possible, unless they are fraud- 
ulent or stand on very poor ground. 
Each system has its advantages. It 
was pointed out recently by an ex- 
perienced liability man that the former 
plan works much hardship to the as- 
sured and incidentally to the agent. 
When a company fights an accident 
claim, it and the assured (or benefi- 
ciary) are the only parties in interest. 
When it contests a liability claim, the 
assured as well as the claimant and the 
company is very much a party in in- 
terest. The fact that a suit has been 
filed gainst him is a matter of record 
and calls for numerous explanations to 
creditors and others. Mercantile agen- 
cies have to be told all about it, and 
soon this constant explaining becomes 
very tiresome, and the assured is likely 
to conclude that he will try to find 
some company that will not cause him 





so much trouble. This means work for 
the agent and possibly the loss of the 
line. It is a point worth considering 
by an agent before he takes a company. 





With the resumption of normal con- 
ditions in general business, a great in- 
crease in the volume of contractors’ 
liability insurance may be looked for. 
This line has been dull since early last 
fall when money commenced to be 
scarce, and it was necessary to postpone 
large building and other operations. It 
is believed that money soon will be 
about as plentiful as usual. While the 
general slowing down in business may 
result in reconsideration and further 
postponement by some who had plans 
for extensions, others will be induced 
to take advantage of the reduction in 
prices of building materials and the 
greater plentifulness of some classes of 
labor. 





Liability agents sometimes get un- 
necessarily scared about the cut rates 
that other companies are offering and 
insist that their companies meet them. 
Here is a case in point. A certain 
company does not write mining busi- 
ness. One of its general agents wrote 
three policies at a cut rate where com- 
panies controlling most of the business 
had worked for several years to get 
rates up where they should be, and had 
succeeded. As soon as the applications 
for these three policies reached the 
home office, the general agent was or- 
dered by telegraph to cancel. Agents 
of other companies heard about the 
policies, however, and reported the cut 
rate to their home offices, which 
brought it to the attention of the sup- 
posedly offending company. There was 
sufficient ground for any agent to base 
his belief upon that that company was 
cutting rates, but even in this case the 
cut rate was in effect only a few days 
and was the unauthorized act of an 
agent, which was promptly repudiated. 





AGENT’S FIRST DUTY 

An agent's first duty is to his com- 
pany, without any deviation. It can- 
not, under any circumstances, be a di- 
vided interest, and he who attempts to 
serve both finds he has a rough and 
rocky road to travel. His appointment 
is made for the sole purpose of con- 
ducting the company’s business and 
looking after its interests. The dignity 
of the company is upheld or marred by 
the manner in which its agent con- 
ducts himself. He best serves his own 
interests by his honest service to his 
company, for by so doing his client is 
inspired with confidence in him when it 
is apparent to whom he is bound, by 
his straightforward methods. The hon- 
est insurer has no use for a company 
which does not meet in a direct and 
upright manner its obligations. How 
then can the assured judge the caliber 
of the company other than by the 
methods of its representative? 

There can be no reservation in rela- 
tion to facts bearing upon the business 
either directly or indirectly, nor does 
it matter whether it relates to the plac- 
ing of a risk or to a loss. The interest 
of the assured is always best served 
under such conditions; the agent is true 
to himself in such event; the company 
is able to act intelligently and prompt- 
ly, and by so doing succeeds in giving 
perfect service to the assured through 
the good offices of the agent, all of 
which compels a kindly feeling, bring- 
ing in new business and a continuance 
of the old—Our Company (Title Guar- 
antee & Surety). 





The most important thing to the wage 
earner is the source of his income. On 
that hangs all the rest. The man who 
does not protect it is not wise. An acci- 
dent or a period of illness stops his in- 
come at the very moment he needs it 
most. 





It is not absolutely necessary for the 
insurance agent to tell all he knows, 
but if he’s ambitious to succeed it is 
necessary to know all he tells. 








Surety and Fidelity 


A prominent surety company says 
that its heaviest losses come under 
bonds where it has indemnity or col- 
lateral and it believes this is the experi- 
ence of other companies also. It would 
rather turn down business that is of 
such a character as to require indemity 
but it accepts it to help its agents out. 
In order to safeguard itself, however, 
the company has to demand indemnity. 
Its risk then is largely dependent on the 
quality of the collateral or indemnity. 





The United States Fidelity & Guar- 
anty discusses as follows its reasons 
for declining to issue bonds protecting 
the deposits of firms or individuals in 
banks and trust companies: 

“Such bonds are usually asked for 
by private depositors without the 
knowledge of the bank, and it is not a 
party to the request. We insist upon 
applications from the financial institu- 
tions upon which we write such bonds, 
because it makes them a party to the 
agreement and thereby gives us certain 
rights not otherwise obtainable. 

“The risk of the surety on a deposi- 
tory bond, which is a form of financial 
guarantee, is equally as hazardous an 
undertaking as the endorsement of 
commercial paper. Whether such a 
risk may be properly assumed and to 
what amount can only be determined 
by an analysis of the financial condi- 
tion of the bank and the correctness of 
the business methods that characterize 
its management. The answers to the 
questions propounded in the application 
enable us to obtain this necessary in- 
formation. 

“Applications for personal depository 
bonds doubtless would be for small 
amounts, guaranteeing balances in bank 
probably averaging less than $2,000. 
Therefore the agent’s commission upon 
such business would be comparatively 
insignificant. 

“If, however, the aggregate bonds 
written upon any institution should 
prove to be equal to three-eights of its 
capital and surplus, we would be de- 
barred from entertaining applications 
for the protection of public moneys. 
Our limit having been reached, we 
would be compelled to decline further 
offerings and possibly thereby create a 
distrust in the minds of depositors. 
Thus in these trying times of want of 
confidence and financial unrest we 
would be adding unwittingly to the 
feeling of uncertainty. 

“Our principal reason, 
declining such offerings is because 
there is no great demand for such 
bonds, and our decision is based upon 
information obtained from the surety 
companies now issuing them. We are 
advised that there has not been suffi- 
cient business secured to make any- 
thing like an average upon which ex- 
perience can be based, while we know 
from our records that there is a de- 
mand for depository bonds protecting 
public moneys from every state of the 
Union.” 


however, for 





When surety companies and agents 
wage relentless warfare on personal 
bonding they are engaged in a righte- 
ous cause. They are conferring a bene- 
fit upon everybody concerned—on 
themselves, because they increase the 
volume of corporate surety business; 
on the person bonded because a cor- 
porate bond is much more effective in 
keeping him in the straight and narrow 
path of honesty than is a personal bond; 
on the obligee, because he is much bet- 
ter protected by a surety company bond 
than by a personal bond, not only on 
account of its greater financial strength 
as a rule, but because courts hold it to 
a stricter accountability than they do 
personal sureties. But perhaps the 
greatest beneficiary is the individual 
who is saved from becoming a person- 
al surety, from endangering his future 
material welfare and that of his fam- 
ily, from trying to be an insurance com- 
pany with only one risk on its books 





and that written without charging any 
premiums, from setting up as a gambler 
betting a thousand or ten thousand dol- 
lars to nothing on another man’s hon- 
esty. 

For the past few months no line of 
suretyship has received more attention 
than depository business. A number of 
companies have cut it out entirely, 
while others have narrowed their oper- 
ations in this line materially. There is 
an opinion largely held among surety 
men that the rate on depository busi- 
ness—usually one-fourth of 1 percent— 
is too low. They figure it somewhat 
this way: The municipality, for in- 
stance, gets 2 percent interest on the 
deposits. The banks get 6 percent and 
upwards on this money, or 4 percent 
more than they pay the municipality. 
In order to get the money, the credit 
of the surety companies is required. 
Why should the surety companies lend 
that credit, an essential to the transac- 
tion, for so very small a part of the 
profits of the transaction. 

On the other hand, there are those 
that state that the loss ratio on de- 
pository bonds has been very low, that, 
when the salvage has all been settled 
up, the companies have made money 
on the business, and that there is no 
apparent reason why they should not 
continue to do so. The American Sur- 
ety, with the longest and largest ex- 
perience, is continuing to write the 
business, apparently taking the latter 
view. 

One of the most serious drawbacks 
to the depository business is the haz- 
ard of a call for immediate payment 
of a large sum of money. If a surety 
company has to take over a contract, 
it has usually months in which to com- 
plete it and ordinarily is receiving pay- 
ments on the work from time to time. 
If the same company has a depository 
bond and the bank closes with $100,- 
000 of bonded deposits in it, the sur- 
ety company is called upon to pay 
$100,000 forthwith and get it back when 
the bank resumes business or the re- 
ceiver closes up its affairs. To pay these 
large amounts at once generally is a 
heavy drain upon the surety company, 
often requiring the sacrifice of securi- 
ties or the borrowing of money. 








The Title Guaranty & Surety calls 
attention of agents to the need of ac- 
curate information concerning the 
financial condition of applicants for 
contract bonds and makes the follow- 
ing suggestions: 

“Verify the items of cash on hand 
and in bank. It is not good practice 
to permit the applicant to include an- 
ticipated deposits. 

“There are all sorts of investmnets 
in stocks and bonds—good, bad and in- 
different. Make a list of these securi- 
ties and if any are local, inform us as 
to the value in your community. Are 
any of them hypothecated? 

“Ts the valuation placed upon the real 
estate conservative? In whose name is 
it held? Is it a homestead and there- 
fore exempt from debts of the appli- 
cant? Is there any encumbrance on 
any pieces listed? 

“Verify the valuation of the plant and 
equipment. State the encumbrance, if 
any. 

“Notes and accounts receivable—are 
these collectible, or are they old and 
valueless? 

oe other assets are listed, explain 
them fully.” 





THE GOAHEADS 


My friend, have you heard of the town of Wise 
On the banks of the river Alive; 

Where the charming anemone blossoms fair, 

Wakerobins and Thoroughworts scent the air; 
Where the prudent Goaheads thrive? 


Who hail from the region of Getupandget, 
By old Mount Vigilant grand, 

Who drink from a fountain better than wine, 

Who ride in a carriage of fortune fine, 
And live on the fat of the land? 


When askei to insure, with a smile and a nod, 
They said I'll not wait for the morrow; 

Old Procrastination is worse than a thief, 

He sooner or later brings all men to grief, 
And they laugh at the Waittilltomorrow. 
—F, S. Dewey, Secretary National Casualty 
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Industrial Disability 


The entrance of several companies 
into the field of weekly payment disa- 
bility insurance gives rise to the ques- 
tion whether this form of business is 
not to be one of the great developments 
of the future. The monthly payment 
plan in disability insurance has met 
with wonderful success, but there is a 
large class of insurance risks that it 
cannot reach. There are thousands of 
people in the large cities on whom the 
pressure for money is so great that they 
cannot hold fast their small change so 
as to accumulate a dollar a month, 
while they could raise a quarter a 
week. Any agent of an industrial life 
insurance company who has worked in 
the congested districts of large cities 
can testify to the difficulty of getting 
more than a very small amount at a 
time from the extremely poor, who still 
want insurance and need it. 

It is partly to meet this want that a 
few disability companies have adopted 
the weekly payment plan in part. There 
is, however, another cause for their ac- 
tion. As one manager who has given 
this subject much thought recently 
stated, the man who can get the initial 
payment of $5 or $6 on a monthly pay- 
ment disability policy can sell commer- 
cial business. There is a large class 
of agents who cannot do this and yet 
could be made valuable men if the pay- 
ments were smaller. This manager be- 
lieves that industrial life insurance has 
about reached its limit. He regards it 
as having been taken in most cases to 
provide a burial fund for the assured. 
He believes that disability insurance 
makes a much stronger appeal to the 
average man in moderate or poor cir- 
cumstances, because he, instead of the 
undertaker, gets the proceeds in case 
there is a claim under the policy. If 
the supposition that industrial life in- 
surance has about reached the height 
of its development is correct, that busi- 
ness for the future will consist more 
largely of the collection of premiums 
and less of soliciting new business. 
That would make available many men 
who have been industrial life agents or 
men of that class. and this manager 
thinks that the disability companies 
will have a chance to capture many of 
these if they offer policies requiring 
only small weekly payments, such as 
they have been accustomed to sell. 














Simon Whitestone, former president 
of the Pittsburg Sick & Accident Union, 
and now general manager of the United 
States Accident, of Detroit, is a strong 
believer in the “debit” system which in- 
dustrial life insurance companies have. 
Under this plan each agent is charged, 
or “debited,” with a certain amount of 
Premiums which he must collect each 
week and on which he receives a com- 
mission for collections. In many of 
the old offices these debits amount to 
about $100 each and for collecting 
them each week the agent receives 
about $15. He is constantly urged to 
collect premiums as far in advance as 
possible and he has constant incentive 
of getting his commissions on collec- 
tions the sooner if he does so. Where 
there are good debits in an office the 
manager can practically guarantee the 
agent a steady income, in addition to 
which he gets commissions on increase 
in premiums in force. This is one of 
the reasons why industrial managers 
are able to get and hold such armies 
of agents. 

Mr. Whitestone believes that the 
same general principle can be applied 
successfully to the industrial disability 
business. ° The agent who has to de- 
pend entirely upon commissions on 
new business is depending upon an un- 
certainty, although if he is a good 
writer the uncertainty may be reduced 
to a minimum. If he had a debit to 
collect each week which would pay 

im a few dollars of commissions, on 
which he could always depend, while 
his commissions on new business would 





be in addition to this, the proposition 
would be much more attractive to many 
men. 





At the present time, when so many 
little assessment disability companies 
are being merged with others to form 
stock companies or being absorbed by 
stock companies already in the field, it 
behooves agents to look well to the 
standing of the companies with which 
they connect themselves. That an ac- 
cident and health company is conducted 
on the assessment plan does not con- 
demn it to the extent that it does in life 
insurance. Most of the leading stock 
disability companies started as assess- 
ment societies. While the fact that a 
company is on the assessment plan 
does not prove that it will not last, an 
agent should look well into its present 
standing and prospects before he ties 
up to it. If it is weak and small after 
being in operation for several years, 
that fact does not indicate very 
strongly that its management will 
prove equal to keeping it in existence. 
An absorption or a merger generally 
means more or less of an upsetting of 
an agent’s business. His policyholders 
do not all understand it and express 
their fears about it. As he got them 
into the company they feel that he is 
to blame for inducing them to join a 
concern that did not last. With that 
feeling in a neighborhood, it is much 
harder for an agent to get new busi- 
ness for another company. If, how- 
ever, he is with a company which is 
strong or, if young, has a strong man- 
agement, he is fairly safe in assuming 
that it will prove permanent and that 
he will get the advantage that comes 
of being connected with an institution 
of recognized standing. 





A mistake which many disability 
agents are making is in seeking the 
companies which pay the largest com- 
missions. It must be evident to any- 
body that a company which pays ex- 
cessive commissions must save the 
money somewhere else or go to the 
wall. If it is a stock company the 
stockholders are pretty likely to insist 
upon some dividends, and whether it is 
stock or assessment the officers are go- 
ing to have pay for their services. If 
there is not enough left to pay claims 
on a fair basis they will be scaled down 
unfairly. That will give any company 
a bad name and the agent will find the 
difficulty in writing business more than 
overcomes the advantage of the high 
commissions. Most of the stock com- 
panies have been in the business long 
enough to know what they can safely 
pay agents, but some of the newer as- 
sessment concerns which want business 
badly and have little to recommend 
them in the way of strength or reputa- 
tion, feel the need of paying agents 
big prices to sell their policies. Such 
agents in time are likely to find their 
companies out of business and them- 
selves obliged to seek other connec- 
tions or go with the company absorbing 
theirs and accept a lower scale of com- 
missions. This last alternative will mean 
a readjustment of their affairs and their 
methods of doing business. In many 
cases they can not accommodate them- 
selves to the changed conditions. They 
will find that at a time when they 
should have reached their greatest ef- 
‘ficiency they are spoiled for this busi- 
ness by reason of their early training 
along bad lines. 





The Pennsylvania Casualty gives the 
following information as fo claims in 
its industrial disability department in 
1907: “There were 3,331 claims paid, 
of which number 1,889 were ou account 
of injuries and 1,442 on account of 
sickness. The average cost of the sick- 
ness claims was $15.76, and the aver- 
age cost of accident claims $16.85, while 
the average cost of all claims was 
$16.12. Last year the figures were: 
Average cost of all industrial claims, 
$15.58; average cost of sickness claims, 
$14.72, and average cost of accident 





claims $16.09, the figures running a trifle 
higher this year than last. The ratio 
of accident claims to total industrial 
claims is 59.2 percent, sickness claims to 
total industrial claims, 40.8 percent. 


COOD RETURNS FOR AGENTS 
IN INDUSTRIAL DISABILITY 


(By Walt W. Connel, Secretary, American As- 
surance Company, Chicago.) 








The monthly premium business in 
the accident and health field affords 
lucrative employment for the agent. 
This is taking for granted that the 
agent has fair qualifications as a sales- 
man, is industrious and works intelli- 
gently. 

The insurance agent whose line of 
policies call for annual, semi-annual or 
even quarterly premiums, must neces- 
sarily do business with those persons 
only who find it practicable to pay the 
greater sum at one time, and the agent 
naturally leans toward the annual pre- 
mium that his reward may be the 
quicker realized. Inclination leads 
many into habit, and the big premiums 
are sought while the lesser business is 
passed by. 

One’s practice in connection with 
the monthly premium business is to 
“despise not the day of small things,” 
but to write a business which calls for 
a cost which is not prohibitive to any 
wage earner. 

Merchandisers are quick to take up 
with the article which meets with pop- 
ular demand, regardless, generally 
speaking, of small profit on a single 
sale. 

The selling of the monthly premium 
business, accident and health is inter- 
esting—interesting to the agent because 
it is a live proposition and interesting 
to the public because it promises to pay 
the insured while living. The time of 
the business, professional or wage earn- 
ing man or woman is as a rule his cap- 
ital. Disabling injury or sickness dis- 
qualifying the individual from the usual 
employment of his time is therefore a 
loss to him, as absolute a loss as any- 
thing can be. When he buys an acci- 
dent and health (sickness) policy, he 
provides at least to compromise his 
loss, and he pays the cost monthly in 
an easy, convenient way and does not 
miss it. If he wants to pay his pre- 
mium quarterly, or with less frequency, 
he can do so. 

ok * * 

With this kind of a proposition, and 
I repeat, in the hands of an industrious 
man, there is the basis of lucrative em- 
ployment. Business can be done every 
day. That fact has a stimulating effect 
upon the agent—he keeps a-doing, and 
he gets the money for his ‘work and it 
feels good in his jeans. Usually in this 
line of work the writing agent collects 
the monthly, or otherwise, renewals 
from his own clients, keeps in touch 
with them, makes them his friends, and 
secures their cooperation in the writing 
of additional new business. Thus the 
ball rolls along and keeps getting big- 
ger; new business—new commissions; 
monthly renewals—monthly collection 
commissions. 

The marketing of any commodity 
calls for salesmanship, and the agent 
who does himself justice makes a study 
of that accomplishment. There are 
four points of progress in every sale, 
and this applies to insurance as com- 
monly as anything else. The first is 
attention, the second is interest, the 
third desire, the fourth resolve. This 
is the psychological sequence in which 
they follow, and if the agent is acute to 
the symptoms as they arise he has no 
difficulty in knowing the proper mo- 
ment to produce his annlication and ask 
for signature. 

As time accompanied by labor is the 
basis for all accomplishments, no sub- 
ject can be of greater or more popular 
interest than the provision for indemni- 
fying against the loss of time. The 
selling of such contracts is therefore 
attracting the attention of insurance 
men more widely each day. 





Miscellaneous Lines 


=—_ 

In his annual letter, President Stone, 
of the Maryland Casualty, comments on 
water damage insurance as follows: 

“In the general water damage depart- 
ment there has been a slight increase 
in business this year. The growth, 
however, has been entirely too small to 
be satisfactory, especially as the losses 
have been heavy. The remedy, which 
we urge and expect our agents to apply 
continuously throughout 1908, is the 
time-honored cure for almost all insur- 
ance ills, namely, sufficient volume to 
secure the benefit of the law of average. 
We can not help thinking that our 
agents have made the mistake, in 
neglecting general water damage insur- 
ance, of forgetting that there is no com 
petition for this form of insurance up 
to date. ; 

“In order to awaken more interest in 
this department, we have decided to 
make special rates on risks offered us 
in the future, when more than one form 
of water damage insurance is to be 
carried. We request agents to submit 
applications completed in every detail, 
including the cash valuation of the 
property to be covered, to the home 
office, and _ special rates will be 
promptly made and advised. 

“The manager of this department is 
getting a number of calls from brokers 
and from business houses for informa- 
tion and rates; also, requests for agen- 
cies, clearly showing that there is a 
growing interest on the part of the gen- 
eral public in this form of insurance. 
It is ‘up to’ our field men to seize this 
opportunity, cultivate this interest, get 
posted on water damage insurance care- 
fully and immediately, and be ready and 
able to talk it intelligently, and they 
will be amply compensated for the time 
and attention thus given.” 








This is the season when, in spite of 
care, sprinkler systems will occasionally 
burst and cause loss. The same may be 
said of plumbing. When one of these 
accidents occurs, especially if the dam- 
age is heavy, agents should take advan- 
tage of it to solicit insurance in these 
lines. 





The following defects were reported 
in boilers insured in the Maryland Cas- 
ualty in 1907: 





DRORTOOD 2 ccccccccrcosscvescovesvesees 4,147 
OPERAS cccccccccscccccsscveceseccceee 17,782 

TOU cccdcceccsesccescrvesecesseses 21,929 
Boilers in dangerous condition........... 170 
Condemned, unfit for further use........ 96 


BOILER DEFECTS CLASSIFIED 


Deposits of sediment........... 


Incrustation and scale.........3,631 340 
Internal corrosion ............1,362 362 
External corrosion ........+++- 1,798 167 
PHU cccccccccvccccecececers 1,947 221 
Internal grooving ...........++ 467 60 
Leaking tube ends............ 2,384 614 
Furnaces out of shape......... 1,780 110 
PEMCtMTES cccccccccccocerssees 1,421 125 
Water gauges out of order.... 892 269 
Safety valves out of order..... 401 173 
Pressure gauges out of order.. 761 161 
Defective braces and stays..... 478 181 
Bulges, sags or bags..........- 1,662 250 
Unclassified defects ........++- 2,098 942 





Experienced burglary insurance men 
look for a heavy increase in the num- 
ber of burglaries. Tramps, driven in 
from the country by the cold, flock to 
the cities. The nights are long, the 
weather prevents the usual crowds 
from being on the streets and the con- 
ditions are right for the burglar to do 
his work. No other argument for bur- 
glary insurance is more effective than 
the loss a neighbor has_ sustained 
through having his house entered. 





During 1907 the Maryland Casualty’s 
inspectors condemned ninety-one sprin- 
kler systems and refused policies or or- 
dered those in force cancelled, found 
327 alarms out of order and discovered 
1,243 unclassified defects. This exhibit 
goes to show the danger of damage 
from sprinkler leakage to which owners 
of sprinkler systems are exposed who 
do not have them inspected. 
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Accident and Health 


One of the most essential things to a 
business man is time. He is likely to 
value it very highly, as many a solic- 
itor has found out who has striven 
times without number to gain his atten- 
tion only for a small fraction of one of 
his business hours. The rock on which 
the accident and health insurance busi- 
ness is founded is time. Time lost on 
account of accident or sickness is what 
the agent preaches and emphasizes by 
every means in his power. The basis 
of every man’s income is time, so many 
hours a day have a certain money value 
to him or his employer. Thus when he 
is unable to use this time, his income 
ceases. Sickness and accident are the 
principal causes for the stoppage, and 
the health and accident policy is the 
only recourse of the worker’s family 
when this happens. As the great ma- 
jority of men depend on their work for 
the support of their families, when they 
no longer have this to fall back on, 
through sickness or accident, the policy 
fills the void and furnishes him or his 
dependants the means to procure the 
necessities of life. The value of time 
is obvious to all agents, yet a great 
many of them waste their own time in 
thoughtless and flippant ways. 

The text of every earnest agent's 
sermon is the value of time, which he 
proclaims daily. If he is consistent he 
will be impressed with the truth of his 
own statements and will not unneces- 
sarily waste any of his own. Others 
will judge him by the value he places 
on theirs. If he comes in with a busi- 
ness proposition, takes a _ limited 
amount of time and departs—to come 
again and again until success crowns 
his efforts, he will be more welcome 
than if he had frittered away more time 
in going over his arguments than he or 
his prospect could spare. The major- 
ity of agents who fail to succeed can 
attribute such failure to time wasted. 

Some agents do not realize what it 
means to waste a few hours every day, 
amounting to a week’s time at the end 
of the month and a similar reduction in 
the amount of business done. 

Can you do yourself justice by being 
so prodigal of your time which could 
otherwise be transformed into money? 











In the last Supplement it was stated 
the Standard and Travelers were the 
only large companies selling accident 
tickets. The Maryland Casualty was 
overlooked. 





Often an agent gets into controversy 
with the home office over an accident 
or health case. The home office has its 
view point and the agent his. Both are 
right from their standpoints. All they 
need is to get together. It is too ex- 
pensive for the agent to go to the home 
office and the disagreement continues. 

Where the home office has a traveling 
man to visit agencies to stir up busi- 
ness, at the same time hg can take up 
disputed points and clear up old snags. 
This, it would seem, is a very good 

way to stimulate the agent and keep 
him in closer union with the home office. 
Recently the Aetna Life sent out such 
a man and the agents speak highly of 
the privilege accorded them of taking 
up with him any questions over which 
there is a difference of opinion. 





A man who has handled many agents 
spoke recently of why one hard-working 
man was only a partial success in the 
business. He spent too much time en- 
deavoring to get the home office to 
change its plans. When he ran across 
some new policy or plan in competition, 
instead of using his energy to find its 
weak points and the points of superior- 
ity in the contracts of his own policy, 
he wanted his company to get out such 
a policy or “go it one better.” The 
home office could not always see the 
matter as he did, so he spent hours writ- 
ing long letters trying to convince the 
company officials, hours that might bet- 
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ter have been employed in soliciting 
business. 

It was not policy forms alone that 
came up for discussion. At one time 
there was extended correspondence 
over the question of insuring a man 
blind in one eye. 





The accident bulletin just issued by 
the interstate commerce commission, 
covering the months of July, August 
and September, 1907, shows that the 
number of casualties on railroads dur- 
ing that period was 23,063, including 
1,339 killed and 21,724 injured. This is 
an increase of 157 in the number killed 
and 3,056 in the number injured, as 
compared with the corresponding pe- 
riod of 1906. Collisions and derail- 
ments in the quarter numbered 4,279, 
including 2,245 collisions and 2,034 de- 
railments, of which 320 collisions and 
222 derailments affected passenger 
trains. The damage to cars, engines 
and roadway by these accidents amount- 
ed to $3,605,696. This shows an in- 
crease in the number of collisions and 
derailments of 607 over the correspond- 
ing period of 1906. 





The Fidelity & Casualty points out 
that the traveling public is increasing 
need of protection. The government’s 
forestry bureau predicts a_ timber 








famine inside of twenty years, so prices | States Casualty. The same number on 


of railroad ties will be higher rather 
than lower. The Bessemer steel rails 
are proving too brittle for the strain 
of present heavy traffic and will have 
to be replaced by open hearth steel 
rails, which cost 20 to 25 percent more. 
It is claimed that the railroads are not 
now employing enough men to keep 
their tracks in proper condition, and 
with the prospect of greater expense 
they are scarcely likely to increase 
these forces. Hence it is difficult to 
figure out how the number of railway 
accidents is likely to be reduced. 





There are various novel devices to 
sell accident insurance. The slot ma- 
chine policy is being quite well known. 
The identification, key ring and regis- 
try plan has been widely exploited. Ac- 
cident policies are sold with newspaper 
subscriptions and overalls. 

The souvenir postal card device is 
the latest. It is handled by the Postal 
Insurance Corporation of Lynchburg, 
Va. Souvenir cards are sold to news- 
stand dealers or stores in lots of 1,000 
at two and one-half cents a piece. The 
purchaser pays five cents for a card. 
He mails it to some one and is insured 
for $500, the person addressed being 
the beneficiary. With each card is a 
$500 accident policy of the United 





the policy is on the card. The pur- 
chaser retains the policy signed. 

The policy covers a person for 
twenty-four hours, paying $500 for 
death, loss of both hands, loss of both 
feet, or one hand and one foot. The 
indemnity is limited to railway, street 
car and steamboat accidents. 


ARGUMENT 


There is great danger from over ar- 
gument. If you have even one con- 
clusive argument rest on that. Do not 
try to bolster it up by other arguments 
not so conclusive, for by so doing you 
increase the chance that a partial reply 
may overthrow your entire fabric in 
the minds of the undiscriminating, to 
say nothing of the probability of creat- 
ing confusion. In advancing a number 
of arguments to support the same con- 
clusion, it is likely that some will be 
weaker than others, and it is very cer- 
tain that your opponent will choose 
the weakest against which to direct his 
reply. Remember that a chain is no 
stronger than its weakest link.—Field 
Notes. 








“Don’t be afraid of expressing your- 
self too powerfully, so long as your 
every expression has reason and right 
behind it.” 








